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Sterling Toiletware is al- 
ways appropriate as a gift. 
Have you sufficient stock 
on hand to meet the Christ- 
mas demand? 


Double 
Column 


NEW YORK 





Madeleine 
Pattern 


Catherine 
Pattern 
Jacqueline 
Pattern 


Our new 1924 Toiletware 

catalogue showing our 
large assortment of attract- 
‘ive patterns is now out. May 
we send you one? 
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Dealers—Boost your Xmas flatware sales with 
these attractive newspaper cuts, showing 26 piece 
We will send you same free of charge. 
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The Platinum Production of Russia and the Present and 
Future Conditions of the Industry 














STATEMENT on the platinum situa- 

tion appears in the official economic 

journal in Moscow, dealing with the past, 
present and future of the industry. 

The writer of the article quoted says: 
“Until the imperialist war in 1914 the world 
market knew only one reliable furnisher of 
platinum, namely Russia. It is true that 
the real monopolists of the Russian platinum 
industry were the platinum refiners in other 
countries, who held the control of the metal 
simply because Russian platinum producers 
were not alive enough to the value of re- 
fining it in their own country. 

“According to official figures Russia ex- 
ported platinum during the 10 years pre- 
vious to the war, to the extent of 323% 
poods per annum, average. But these official 
figures did not represent the true export 
movement in platinum. The truth is that 
the world market obtained 420 poods of Rus- 
sian platinum every year, as can be gathered 
by comparison with foreign data on importa- 
tions. Almost the whole of the world’s con- 
sumption in platinum was supplied by Rus- 
sia; for the average of the only competitor, 
namely Colombia, amounted during the five 
years previous to the war to no more than 
23% poods, about 7 per cent., or a trifle 
more, of the production of the Ural. The 
complete destruction of the platinum industry 
of the Ural may be said to have been ac- 
complished for the time being by the imperial 
and civil wars. The production fell to 124 
pods in 1917; and to the record low level 
of 11 poods in 1921. 

“The result of the stoppage of the export 
of platinum was a platinum famine on the 
world market early in the war, and prices 
tose accordingly. The Colombian producers 
hal their chance, and were stimulated to 
make great efforts to increase their output. 
They were abundantly capitalized for the 
purpose, and their installations were brought 
up to the latest level of improvement. By 
the year 1915 they were producing 34 poods. 
which was increased to 60 poods in 1917, and 

0 10 poods of platinum in 1921. Colombia 

vecame a serious competitor with Russia, 
and does not appear at all disposed to relin- 
quish the position she has acquired, particu- 
rly as she is possessed of abundant money 
aad the most up-to-date equipment for ex- 

Hoiting her platinum deposits. 

‘It is hoped that with the modification in 
te economic policy of Russia, which to some 
‘xtent found expression in the formation of 

Ural Platinum Trust, the revival and 
development of the platinum industry on a 

“ale to correspond with Russia’s economic 
Meds may soon be realized. With the forma- 


tion of this trust a plan was drawn up in 
the form of a three years’ working program, 
based on the issue of considerable capital 
and the payment to the trust for the platinum 
it should produce, at the London market 
price. The money was not obtained, nor 
was the condition as to price observed. In 
fact for the first year the trust obtained only 
at the rate of 60 per cent. and for the 
second year only 57 per cent. of London 
prices. The result was of considerable ad- 
vantage to the Public Finance Committee, 
which is stated to have profited thereby to 
the extent of over 4,000,000 gold roubles. 

“It has become obvious that under the 
conditions projected when the trust was 
formed the scheme of developing the pro- 
duction, by the subsequent extension of the 
dredging system, could not be carried out. 
Nevertheless the trust having begun work 
with 12 dredges in the first year of its ex- 
istence now has 23 active dredges. Five of 
them have been restored during the present 
working year, and two new ones have been 
built. One of these is electric driven. It 
is well to remember that these dredges did 
not work during the whole available period. 
It is usually in the Winter that repairs are 
executed, and it is in the Summer that pro- 
ductive work is done—the ‘working year’ 
now beginning in October. Therefore it will 
not be till the coming season that the dredges 
will be running full time. 


“But now a full stop is put to the develop- 
ment of the dredge factor. During the past 
they have been worked at the cost of money 
that should have been otherwise applied, 
largely out of the profits obtained in the 
first year of the trust’s existence, which 
also had to be used for the repair of ma- 
chinery, roads, etc. At present with the 
new basis of payment for the product of the 
trust, with three as the coefficient in rela- 
tion to gold, all the profit of the concern 
will go to the Public Finance Committee. 
Meantime the trust is without working cap- 
ital, and it has no money allowed it for 
restoring the dredge position. 

“Such a confused situation is very embar- 
rassing, when the whole position of the plat- 
inum market has been completely changed, 
and Colombia with its output exceeds that 
of the Ural, at all events for a time. 

“This situation naturallv suggests a change 
in the method of exploiting the Ural plati- 
num deposits, which must now be made to 
yield platinum, not only in greater quanti- 
ties but also at a lower cost than before. 
if there is to be any hope of coming equal 
with the unexpected powerful competitor 
that has been practically created by the tem- 


porary disabilities of the Ural, let alone the 
problem of winning back Russia’s old posi- 
tion on the world platinum market. 

“The problem of cheapening the production 
is of course simply one of the richness of 
the sands on the one hand and the proper 
fitting out of the works for extracting the 
metal, on the other. It may be repeated as 
a memo, without being charged with too 
frequent reiteration, that the richest deposits 
of platinum so far discovered in the Ural 
have already been worked out to a large 
extent; and it would appear that the only 
expedient remaining to be practically useful 
is a more efficient method of extraction; in 
fact, the omission of nothing that will make 
for an expeditious and thorough robbing of 
the sands. 

“This is well borne in mind in the project 
that has been worked out by the trust for 
a 15 years’ working program, which is de- 
signed to lead up to a production of a yearly 
quantity of 200 poods of platinum, as an 
average. It is calculated that to carry out 
such a program an allocation of 20,000,000 
roubles, spread over two and a half years, 
will be required. This may appear to be 
a somewhat extravagant sum of money for 
the purpose indicated, taking into account 
the present financial difficulties of the Rus- 
sian Government. But it is necessary, and 
it will be a profitable investment.” 








Revolutions and Religion Saved 
Ancient Gems 





667 PF. HE history of antique gems is one of 
the least difficult to restore. The re- 
duced scale of the objects themselves has for 
the most part saved them from destruction. 
They have, so to say, buried themselves in 
the earth overturned by social revolutions, 
and here it is that the patient seeker still 
succeeds in finding them. Such as were not 
so buried, owed their preservation to an- 
other cause. In his work entitled ‘Delle 
cose gentilesche, Marangoni tells us that 
the popes and bishops did not forbid the 
use of intaglios and camei of profane sub- 
jects in the decoration of sacred images and 
for treasures of the church. 
“When, in the 14th century, 
caused the heads of the apostles, SS. Peter 
and Paul, to be translated to the basilica 
of St. John Lateran, he caused magnificent 
reliquaries to be procured for them, and in- 
vited the co-operation of all the rulers of 
Christendom. Besides donations in money, 
many sent pearls and gems engraved with 
all manner of subjects. Thus it happened 
that a head of Nero was placed upon the 
breast of one of the two reliquary busts.”— 
JACQUEMART. 


Urban V 








Garland W. Holliday, formerly of Wake 
Forest has moved to Atlanta, Ga. 
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The Goldsmith as a Gem Setter 


Is a recent issue the Deutsche Gold- 
schniede-Zeitung had an_ interesting 
article by R. Ruicklin under the above title. 
We append a translation in part. 

“Whoever wishes to write a history of 
stone-sctting must differentiate between two 
different periods of the work. The first, in 
which stone-setting was no special business 
but was an immediate part of the goldsmiths’ 
technique; and the second when, in com- 
paratively short and recent times, the tech- 
nique of stone-setting has cut loose from 
the goldsmiths’ art and become a special 
calling. The comprehension of the technical 
detachment has to be noted since it has in 
fact taken place. Expressed in a few words, 
the stone-setter fashions the holding ma- 
terial by cutting with a graving tool and 
carries out the fastening by pressure. The 
goldsmith does not know the setter’s grav- 
ing too] and shapes the holding metal form 
by bending, chasing, molding, and solder- 
ing, and does the fastening likewise by 
pressure. The introduction of the setter’s 
graving tool, therefore, constitutes the 
special calling of the stone-setter. 

“We can express the difference between 
former times and now, perhaps, thus: The 
goldsmith forms for each stone a setting, 
the setter beds the stone in the material 
to hand by cutting away. The finer, more 
wmiform and numerous the given stone ma- 
terial, the more pressing and necessary the 
setting technique in the modern sense. This 
has grown, naturally, from the refinement 
of the polishing technique; we cannot do 
justice to the needs which the present-day 
stone material places before the efficient 
stone-setter without the graving tool. Only 
none respect has the setting work remained 
the same as in olden times: the holding 
metal part, in its true meaning, must, after 
the stone bedding has been furnished, be 
pressed over along the greater part of the 
stone’s circumference. We do not consider, 
for instance, the application of adhesive 
material that appears in old as in new days, 
with which setting work as such has nothing 

in common. 

"The writer declares that we should not 

lorget the old goldsmiths’ methods of 

mounting stones under the influences of 
present advances in the art of stone-setting, 
and he places before his readers numerous 

‘yles of the past, as follows: 

‘The antique setting falls under two 

wads: box-setting and garnet-inlay (Grana- 

‘meinlage ) in gold, called also cell-setting. 

The antique box- setting can be made clear 

through the numerous Roman finger-rings. 

In these the fastened stone is fixed in the 

“ting above the surface of the ring, or it 

‘sunk in the metal body. In the latter 

“#, either the entire circumference of the 

tdges of the cavity or only a few points of 

the same, which they allow to project, are 
illotted to hold the stone fast. In the case 
ittings of base metal the cavity allotted 

“take in the stone was produced in the 





“sting or by boring afterwards. The bot- 
im of the cavity was, finally, engraved, 
‘ughened, and the stone fastened with an 


‘dhesive material. The cell-setting 
™ cell- -goldsmithing art is a late Roman 
iting technique of the fifth to seventh 
“tturies- which reminds one of modern 
‘ting ‘ina linique manner; although their 
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technique is quite in accord with gold- 
smithing. This entire art is more exactly 
and effectively described by the expression 
garnet-inlay in gold. The stones are here 
always imbedded in the metal, not set in 
relief, so that, as a rule, the upper surface 
of the metal and of the stones are on a 
level.” 

After a description of the “garnet-inlay” 
methods, which practically are the same in 
every respect, so far as the metal work is 
concerned, as what we generally term 
“cloisonnée” and “champlevée,” the writer 
enumerates and illustrates with some ex- 
amples and description of techniques. 

The stone-setting in the Middle Ages, he 
exemplifies with illustrations of the jewels 
of Empress Gisela. They were discovered 
in excavating a canal in Mayence in 1880, 
and are now in the Deutsche Museum, and 
they belong to the eleventh century. 








The Elements of Conventionalization 





6C,ONVENTIONALIZATION | consists 

in keeping the general characteristics 
of a natural form, and omitting small details 
and accidents of growth, as the method of 
applying the design may require. It usually 
includes emphasis upon the geometric basis 
underlying natural forms. It is probable that 
conventionalization originated in the limita- 
{ions imposed by the material used. Con- 
ventionalization is of two kinds, (a) Formal 
and (b) Informal. Broadly speaking, it 
is formal when purely decorative shapes 
and arrangements are developed without 
perspective appearance, even though natural 
form and growth be taken as a guide. It 
is informal when purely decorative shapes 
and arrangements are developed with per- 
spective appearance. It is called informal 
even though small details are rejected. 
“Surface enrichment” may be achieved with 
conventionalized ornament: (a) abstract 
forms and (b) forms conventionalized from 
nature. Shapes not derived from natural 
growths are abstract shapes. These are 
obtained chiefly from geometry.  l‘orms 
conventionalized from nature include not 
only those derived from plants and flowers 
and from insects and other animal life, but 
also those not so generally appreciated, de- 
rived from the curling of smoke, whirling 
of water, markings of wood and stone, and 
the simple lines of landscape. All these 
can be adapted to decorative uses by the 
elimination of details, by simplification, and 
by revision. 

“Formal and informal conventionalization 
of flower-forms should not appear in the 
same design. Whether formal or informal 
they should plainly show that the inten- 
tion is ornament, not the representation of 
a plant. Abstract shapes, as well as forms 
conventionalized from nature, when ap- 
plied to surface enrichment are governed 
by certain ‘forms of order!’ Writers upon 
design differ as to the relative importance 


and as to the number of the ‘forms,’ or 
‘rules.’ Three may be considered funda- 
mental: Harmony, balance and rhythm. 


Harmony is the just adaptation of parts 
to one another. Balance is an equalization 
of weight. Rhythm is a measured repeti- 
tion of accents. To these three ‘forms’ of 
order, we should add two others: Domi- 
nance and subordination. Dominance is the 
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61 
effect of superior importance. Subordina- 
tion is the effect of inferior importance. 


Dominance and subordination are not al- 
ways specified in the ‘forms of order,’ but, 
because they are great factors in the suc- 
cessful making of commercial designs, they 
are here included. They prevent monotony 
and give strength, * * * 

“Decorative or applied design must not 
detract from the usefulriess of the object 
to which it is applied. It should give added 
use, or added beauty, or both. In the mak- 
ing of designs for a specific purpose, we 
must consider carefully the use to which 
the thing decorated is to be put. The fact 
that a rose-motive is of itself excellent and 
entirely in good taste as a decorative unit 
for wall paper, does not guarantee its fit- 
ness as a decoration for a cooking utensil. 
The forethought this involves we call the 
fitness of purpose. * * * 

“In making designs for surfaces that are 
intended to attract the eye as well as appear 
beautiful, an understanding of color contrast 
and emphatic spotting of a form or forms 
is of the greatest importance. Color con- 
trast, however, is like strong drink; it must 
not be used intemperately.”—J. C. CHAsE, 
in Decorative Design. 








Precious Metal Work of the Ancients 





66 A MONG the oldest examples of gold 
work none are so remarkable as the 
collection found in a tomb at Thebes, in- 
cluding a gold dagger, a diadem, a square 
brooch set with colored stones, a bracelet 
ornamented with raised figures, a boat of 
massive gold, etc.; of about 1500 B. C. We 
read that the temple of Belus, in Babylor, 
had a golden image of colossal size, and that 
the throne and table which stood in the 
porch were also of gold. It is probable that 
similar works were only plated on a wooden 
frame; that this was the case with the 
statue of Pallas-Athene, by Pheidias, which 
stood in the Parthenon, we know from the 
testimony of Pausanias, who saw it in place. 
“The Greek and Etruscan artists set great 
store on the color of gold, which they were 
loth to hide with enamel; hence specimens 


of this work are very scarce in our mu- 
seums. Allusion to wrought and_ raised 
work abound ir all classic writers; the 


beautiful description of the shield of Achil- 
les presented to Thetis by Vulcan, ‘the di- 
vine artificer,’ will be remembered by read- 
ers of Homer. The ‘Treasure of Hilde- 
sheim,’ in the Berlin Museum, is one of the 
most important collections of Roman gold 
and silver handicraft. 

“It consists of cups, vases, dishes, a tray, 
and other pieces for the dining-table, many 
of them of beautiful design and execution. 
It was unearthed in 1808. Precious stones 
have been associated in all ages with the 
East. ‘From India,’ says Sir H. Layard, 
‘precious stones were probably supplied to 
Sabylon and Ninevah.’ The wealth of the 
jeweled gems, of the gold and silver, set 
forth in ‘The Thousand and One Nights,’ 
belonged to the East; whence also the fleets 


of Solomon and Hiram brought, among 
other rare things, ‘precious stones.’ ‘In 
Byzantium,’ says Labarte, ‘gold, silver, 
pearls, and precious stones were scattered 


about with a profusion: which surpasses im- 
agination.’ "—HeENr1 MAYEUX. 
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The Production of Precious Stones for the Year 1922* 





By Dr. George F. Kunz 











J comers 


While by far the greater part of the 
world’s diamonds come from Africa, it is 
well to remember that the production of 
some, other regions is not negligible. For 
example, out of 121,082 carats of uncut dia- 
monds imported into the United States in 
1920, Brazil furnished 7679 carats and 
British Guiana 2242, that is to say, respec- 
tively 6.34 per cent. and 1.85 per cent. In 
1921 the imports of uncut diamonds fell tc 
%120 carats, of which Brazil sent a trifle 
over 10 per cent. and British Guiana 4.69 
per cent. Of course this only refers to un- 
cut stones, the much greater imports of cut 
diamonds being South Africa stones, princi- 
pally cut in Antwerp and Amsterdam, and 
shipped thence to the United States. The 
comparatively large exports from Brazil 
consisted of diamonds for industrial use. 





or alter the position of the prospecting 
area. No prospector is entitled to hold 
more than one area at one and the same 
time in any single mining district. Should 
he fail to do the work properly, he is 
liable to forfeit all his rights, and this 
renders it impossible for him to peg an- 
other area in the same mining district for 
a period of six months. 

“The surface owner of Crown Land 
alienated under title containing a reserva- 
tion of precious stones to the Crown shall 
waive any right to claim compensation 
from the Government for any loss, dam- 
age, or encroachment by reason of pros- 
pecting or mining for precious stones. 
No prospecting permit may be_ issued 
without the written consent of the bond 
holder, and the rights of the Crown to 





——————_—_—_— 





IMPORTS OF DIAMONDS AND OTHER PRECIOUS 
Diamonds, glaziers’, and engravers’, unset anc 

ee Oe SRR oe er ren ore ioe tir re 
SG: WHGNE. AARIADNS a 6.0:0.500:0.-0.018.0.6.6. 0 Wb eee s:38 
Diamonds, cut but not set, dutiable.............- 
Pearls and parts of, not strung or set, dutiable..... 
Other precicus stones and bort, dutiable.........,. 
(ther precious and semi-precious stones, cut, but no 


MORIN ccs 55s eae apa a a se WAKO ee See 
Imitation precious stones, dutiable................ 


IMPORTS OF CUT DIAMONDS AND PEARLS ACCORDING 
diamonds, cut, but not set, dut. 


1 


$1 


STONES INTO THE UNITED STATES 





1919 1920 1921 1922 
$984,381 $1,527,753 $435,872 $829,882 
20,315,758 | 10,527,363 2,257,299 8,296,020 
64,222,947 45,444,999 26,338,455 43,312,364 
11,541,000 7,377,772 1,538,803 8,580,520 
1,623,522 3,717,741 733,919 1,064,361 
5,006,032 5,031,639 2,587,404 — 3,562,708 
1,579,903 2,228,325 1,235, 897 2,221,617 
05,273,543 $75,855,591 $38, 127, 649 $67,877,472 


TO THE SOURCE 
Pearls, and parts of, not strung, not 

















set, dut. 
— iain — — 
1920 1921 1922 1920 1921 1922 

Imported from: 
NE 3 dy Xander asl «©. $12,024,417 $22,985,298 sean panes erTor 
NR Eh ate G05 dita $2, 50 6,090 638,443 940,995 $3,861,617 $3,543,425 $5,024,156 
Netherlands pe ahaa ai eh 0k ese 31,024,241 11,497,228 17,096,666 si a ictal setae re 
United en 3,003,534 1,996,234 1,852,580 3,235,320 802,949 3,377,132 
UNA i ioe ’a veiw 0 9 wie Maeve a Wiese ‘pate 79,452 48,637 39,798 
Uther countries (a).......-. 8 911, 134 alate 436,825 201,383 143,792 139,434 

ee ee ee $45, 444,999 $26, 338, 455 $43, 312,364 $7,377,772 $4, 538,803 $8, 580, 520 


(a) Includes cut diamonds from Belgium before 1921. 








DIAMONDS 


A agree bill relating to diamond- 
been elaborated in the Union 
‘South Africa." By the provision of this 
Mposed act, 10 ordinances and acts now 1n 
me are repealed. 

“All occupied unalienated Crown Land 
shall, subject to the conditions prescribed, 
* open to prospecting under prospecting 
vermit, excepting land under Ordinance 
\o. 4 of 1904 of the Orange River Colony, 
which forms the subject of a prospecting 
éreement. On Crown Land open to pros- 
keting, a prospector may peg a circular 
“@, called a prospecting area, not ex- 
tteding 1,000 yd. in diameter, and shall 
‘ave the exclusive right during the period 
of his permit, so long as his work is to 
te satisfaction of the Mining Commis- 


‘oer, and he may at any time abandon 
~~ 


, leorinted from “Mineral Industry,” Vol. XXXI, 
tid of the publishers, The McGraw-Hill 


‘So, Afr, Min. Rev., Johannesburg, Feb., 1923. 





resume for public or mining purposes any 
land held with a reservation of any min- 
erals or precious stone to the Crown, shall 
not be affected or diminished in any way 
by the new Act. 

“The owner of private land may pros- 
pect for precious stones by himself or by 
his servants on that land without hold- 
ing a prospecting permit, and he may al- 
low any person holding such a permit to 
prospect on such terms and conditions as 
he may have prescribed in writing, but in 
either case due notification has to be given 
to the Mining Commissioner. Neither 
owners of ground, nor persons working 
under them are obliged to hold a digger’s 
certificate. From several areas, such as 
towns, villages, railways, native locations, 
irrigation areas and gardens, both pros- 
pecting and pegging are excluded. 

“The discovery of precious stones is to 
be notified to the Mining Commissioner 
within fifteen days, and also the monthly 
results, and he may at any time direct the 
prospector to carry out washing opera- 
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Universal 
(founded in 
tion with the Swiss diamond workers a spe- 
cial Franco-Swiss Union of Diamond Work- 
ers, 
However, the almost immediate outbreak of 
the World War disrupted this new organiza- 
tion, 
the Swiss 
Watchmakers and Jewelers. 
cutters met in April, 
founded a separate French body. 
organization 
Federation 

Unions 
ouvriers diamantaires francais) with head- 
quarters at St. Claude, Dept. Jura. 
eral agreement with the Swiss Metal Work- 
ers 
moral support is being sought. 
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tions so as to demonstrate whether the de- 
posits justify proclamation. The dis- 
coverer of alluvial precious stones is en- 
titled to select one claim for every five 
morgan of land up to a total of fifty 
claims. Of the precious stones in a mine, 
the discoverer has a right to a three-tenths 
undivided share, if the mine is on un- 
alienated Crown Land; if on private land, 
he is entitled to such share as has been 
agreed upon, 


“In the case of alluvial precious stones, 
an owner shall be entitled to choose an 
area of one claim for every five morgan 
up to a maximum of 200 claims free from 
license moneys. In the case of precious 
stones in a mine (not on Crown Land) 
the owner is entitled to an undivided share 
of four-tenths 


of the mine or portion 
situated on his land, on proclamation. In 
the case of alluvial deposits, the owner 


can claim discoverer’s rights as well, but 
in the case of a mine he is confined to 
owner’s rights. 


“Highly important are the provisions 
for working the deposits. The owner 
who elects to carry on such work must 
provide, within 12 months after procla- 
mation, the necessary working capital, and 
must begin exploitation within 15 months 
after proclamation. Should the capital 
provided prove insufficient for the work 
on a scale approved by the Minister, the 
owner, surface owner, or discoverer, as 
the Minister may require, must furnish the 
needed capital. In the case of private 
land or Crown Land alienated with a 
reservation of precious stones, the Gov- 
ernment shall receive 60 per cent. of the 
realized profit, and in the case of un- 
alienated Crown Land this share shall be 
70 per cent. When the owner either fails 
to procure the needed capital, to work the 
mine, or to realize on the produce to the 
satisfaction of the Minister, his rights may 
be abrogated at the end of a three months’ 
notice summoning him to make good the 
default, and then the Governor General 
may call for public tenders for the ex- 
ploitation of the mine.” 


DIAMOND-CUTTING AND TRADE 


In June, 1914, the French members of the 
Alliance of Diamond Workers 
1905), established in conjunc- 


affiliated with the Universal Alliance. 


the Swiss members taking refuge in 
Federation of Metal Working 
The French 
1922, at Lyons, and 
The new 
is to be named the National 
of French Diamond Workers’ 
(Union Nationale des Syndicate 


A gen- 


Federation for mutual assistance and 


In relation to the project of establishing 


a diamond and precious-stone exchange in 
Paris, President H. Citroén of the Chambre 
Syndicale, at the General Meeting of Jan. 
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25, 1»23, made in the course of his remarks 
the fullowing statement: 


“In the cutting establishments, and even 
the jewelers’ works, there has been a di- 
miniition of activity, for these workshops 
have been deserted by the French work- 
men, who have departed to pursue their 
vocations in foreign lands. At the Minis- 
try of Commerce'it was thought that the 
constitution of a Precious-stone Exchange 
might bring back to France a trade which 
was being displaced to the gain of Bel- 
sium, Holland, and England. But so far 
nothing definite in this direction has been 
accomplished.” 


The plan for restarting the diamond- 
cutting works at Brighton, England, which 
has been seriously considered of late, con- 
templates Government assistance up to $1,- 
000,000. This is to be neither a loan nor 
a grant; the money advanced is to be made 
available gradually to put the business on a 
paying basis. Most of the ex-service men, 
now thrown out of employment, are believed 
to have received a training as diamond-cut- 
ters sufficiently thorough to make it possible 
for them to resume effective work at any 
time. Hence, no Government subsidy fer 
the training of workers is now needed, and 
the funds can be used exclusively for secur- 
ing the rough stones, and for the proper 
marketing of the cut material in Holland, 
or in any of the other recognized diamond 
centers. 

There is now a Berlin Jewel Exchange 
modestly housed in a small room of a café 
on the Friedrichstrasse. Although it makes 
no show outside, the privilege of entrance is 
jealously guarded, and no one is admitted 
except members of the diamond association 
and such foreigners as they consent to re- 
cive. The latter are closely scanned both 
by police and tax inspectors, and are re- 
quired to show their passports, have their 
signatures verified, and pay 100 marks as an 
entrance fee. Hither have been brought 
many jewels carried off by refugees from 
the disrupted countries of western Europe. 
\t the outset, in 1918, there was no regular 
place of assemblage, and jewels were dis- 
played and dealt in surreptitiously by fugi- 
tives on leaving their trains in Berlin. This 
gave rise to so many abuses and deceptions, 
lo say nothing of actual thievery, that the 
Berlin diamond dealers hired a room in the 
National Café, and had it securely bricked in 
to guard it from invasion. In this quiet and 
safe place, it became possible to examine the 
diamonds and other precious stones care- 
lully, and to weigh them accurately. It also 
became a center of information regarding 
stolen jewels, which not infrequently turned 
up there. 


DiaMonp MINING AND PRODUCTION 


Union of South Africa —In 1922 the to- 
tal production of diamonds in South Africa 
Was 669,559 carats, a considerably less quan- 

than in either of the three preceding 
sears. The value was £2,266,631 or £837,000 

than for 1921. However, the sales 
amounted to £3,765,601, which shows that a 
“ood part of the accumulated surplus stock 
‘at was held during the period of depres- 
in, or to control the market, was disposed 


fs. 109 sins ‘ ‘ 
in 1922, The disparity between produc- 
ly] . + 4 a 
 /Mdustrial and Labour Information, Geneva, 
ne 39, 1922 
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tion and sales was most notable in the Kim- 
berley district, where the De Beers mines 
are located, for here against a production of 
but 51,000 carats, we have sales of nearly 


500,000 carats. On the other hand, the 
Transvaal district (that of the Premier 
mine) showed but little disparity between 


production and sales. Of the 465,634 carats 
of diamonds from the mines, two-thirds were 
credited to the Premier; the value was £907,- 
003 or only a fraction under 39s. per carat, 
and this is the lowest average reported since 
the early days of the war. A better showing 
was made by the alluvial diamonds.  Al- 
though the output was less than half that 
from the mines, the value was 50 per cent. 
greater, making 133s. 4d. per carat the aver- 
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£173,831, but the special reserve for stabili- 
ment of the diamond trade stands at £2,455,- 
077. 

Naturally, no dividends were declared 
either on the preference or deferred shares, 
However, the preliminary report states that 
there was a distinct improvement in the 
diamond market toward the end of 1922, 
that business had broadened, and that the 
directors felt confident that the worst had 
passed. Nevertheless it was recognized that 
the recovery would depend upon the return 
of trade to normal conditions generally 
throughout the world. 

To meet the present state of the diamond 
trade, a conference of representatives of the 
four large producers of diamonds and of the 
London Diamond Syndicate was held in 








PRODUCTION OF DIAMONDS IN SOUTH AFRICA 


Froduction from Mines 


= a a ae 
Estimated 

Year Carats Value 
(tS | ee 4,944,946 £ 10,254,203 
a 653,089 4,906,342 
Lh 2,131 3,887 
FOROS ob Mee dae e aed Oho 2,170,348 4,769,479 
| ne 2,710,041 6,659,721 
CRED 60% 840 Gwd4e ae 2,385,361 6,137,283 
|, 2,366,744 8,960,614 
| oe 2,312,476 12,289,602 
0 re 671,483 2,308,758 
Fe 465.634 907,003 


The statistics of production and sale of diamonds in 


e ' 
years are as follows: 


Total Production 


= a 
Year Carats 
Ye 2,97¢,388 
DE ere 5G. 8 a oie Soni R14 OR 2,604,650 
2 A eee ee 2,656,651 
i re 2,612,511 
PPO bis & 00 de 4 heewndees 822,035 
PREG 555. AS Rha ena 669,559 


Alluvial Diamonds 





= —— ees ns an 
Value per Estimated Value per 
Carat Carats Value Carat 
41s. 6d. 206,049 £1,120,227 108s. &d. 
37s. Od, 143,924 576,729 80s. 2d. 
36s. 6d. 97,678 392,196 80s. 4a. 
43s. 11d. 167,620 948,571 113s. 2d. 
49s. 2d. 182,992 1,041,776 113s, 10d. 
Sis. 5d. 143,438 964,574 134s. 6d. 
75s. 9d. 209,589 2,740,548 261s, 6d. 
106s. 3d. 221,460 2,441,440 220s. 6d. 
68s. 16d. $51,552 894,690 118s. 1d. 
30s. Od. 203,925 1,359,628 133s. 4d. 


South Africa for the past six 
Total Sales 
Value Carats Value 
£7,713,810 2,481,287 £6,170,906 
7,114,867 2,718,996 7,232,744 
11,734,495 2,719,180 13,379,662 
14,762,899 1,812,827 10,328,405 
3,103,448 544,165 2,161,796 
2,266,631 1,233,373 3,765,601 








The Thirty-fourth Annual Report of the 
De Beers Consolidated Mines, for the year 
ended June 30, 1922, reflects very clearly 
the temporary depression of the diamond in- 
dustry. The receipts from diamond sales 
during the year were £401,731, as against 
£2,300,581 in the previous year. This is not 
surprising, as mining operations were en- 
tirely interrupted. Interest and dividends 
amounting to £296,787 were collected as well 
as revenue of £27,888 from other sources. 
A transfer of £535,634 was made from the 
general fund, and £21,823 was released from 
the reserve for stabiliment of the diamond 
trade. These items, added to £464,731, 
balance undistributed June 30, 1921, gave 
credit resources of £748,680 to meet the 
year’s expenditures. These included the sum 
of £798,552 for mining expenditures, £129,- 
901 expended on farms and landed property 
and the Kimberley-Alexanderfontein Rail- 
way, £164,470 for interest on debentures, and 
on capital of leased companies, £86,959 to- 
wards the sinking fund for repayment of de- 
bentures, £41,395 for donations, £24,657 for 
subsistence allowance to employes, and £83,- 
002 for other charges, a total expenditure of 
£1,329,029, leaving a balance of £419,651, of 
which £333,143 represented suspense pro‘it 
account, namely, diamonds unsold June 30, 


1922, Owing to the heavy draft on the gen- 
eral reserve fund, it is now reduced to 
1 New York Herald's Berlin Correspondence, 


June 13, 1922. 





Cape Town in May, 1922, and certain tem- 
porary modifications of the existing contracts 
between the producers and the Syndicate 
were agreed upon. 

(To l 


e continued) 








The Founders of Gem Engraving 


oP HE Greeks were the founders of the 

graceful art, which was prosecuted 
in Greece, Asia Minor, Sicily, Southern 
Italy, Etruria, and Rome, from the time of 
Pythagoras and the Olympic Games, through 
the Augustan age, down to the fall of the 
Roman Empire, when the beautiful Latin 
tongue perished in the ruins; but though a 
dead language, its apotheosis is established 
by a host of worshipers. 

“Although there was abundance of beauti- 
ful statuary, there does not seem to have 
been any gems engraved worth looking at, 
until the Sicilians and Greeks, including the 
inhabitants of Southern Italy (called Magna 
Grecia), about the time of Alexander the 
Great, began to put the heads of their deities, 
kings, and well-executed animals, such as 
eagles, bulls, and dolphins, on their coins 
and gems; and from the beauty of their 
might infer how good their gems 
\RCHIBALD BILLING, 


coins we 
would be.”’ 








Nathaniel Brittingham has been succeeded 
hy Anthony Ress, New Brunswick, N. J. 
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HE test of every business 
is its ability to retain its 
customers year after year. 


Our values and helpful co- 


operation have enabled us to 
do this. : 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 170 Broadway 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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The News from England 





Conditions Improving in the Diamond Industry—Silver Cross Stolen from 
London Church—New Lamp Shades Seen in Jewelers’ Stocks—The 
Trade in Sheffield—The Electro-Plating Industry 




















Lonpon, Nov. 14.—The fact that in most 
diamond goods there has been a slight rise 
in price with the probability of values going 
still higher would indicate that business in 
the diamond industry is improving substan- 
tially. Backes & Strauss, Holborn Viaduct, 
confirm this. They say that the month of 
October was, on the whole, a satisfactory 
one, and they hope that the improvement in 
business will be permanent. The general 
feeling is that the worst is over and that the 
corner has been definitely turned, but that it 
may b: some time before things are really 
normal. Prices continue very firm, in fact 
there is every prospect of goods getting still 
a little dearer. The reason is easy to under- 
stand when one takes the prices of rough 
into consideration. For the last year or so 
the rates at which polished goods have been 
marketed bore no relation to the cost of the 
raw material. In fact cutters were quite 
satisfied to keep their mills running and 
their men employed even at the risk of work- 
ing at a loss. They were able to recoup 
themselves from time to time by the recutting 
of second-hand goods which came into the 
market in large quantities from Russia and 
other countries, and this naturally had a dis- 
turbing influence on the stability of the dia- 
mond market all around. Now that these 
sources of supply have practically dried up 
the prices of new goods coming off the mills 
will be more in proportion to those charged 
by the rough importers. Eight cuts continue 
scarce, according to Backes & Strauss, and 
are certainly higher than they were. Espe- 
cially difficult to find are straight sizes from 
6 to 100 per carat in the good medium 
qualities. In sizes the demand for fine 
piques at reasonable prices continue very 
active, but finer goods still are a bit slow. 


* * * 


A silver cross of Gothic design three feet 
in height and set with jewels has been 
stolen this week from St. Michael’s Church, 
south-west London. The cross stood on the 
altar and was a gift in memory of an army 
captain being worth several thousand 
dollars. Workmen have been carrying out 
repair work at the church and the police 
are interrogating these people. The 
Jeweled cross is said to be of unique de- 
sign and workmanship. 

x ok Ok 


The retail jewelers here, now that the 
November shopping urge is here, are finding 
that the new lamp shades evolved for the 
yuletide buying season are a good line to 
tarry. Apart from the lamp base artistic 
and excellent effects now are being obtained 
from the shade which is done in a variety 
of media and in colors that will harmonize 
with any scheme of decoration. Recent de- 
‘igns placed on the market here includes a 
bitdeage shade. The framework is covered 
with silk, golden bars being painted on the 
material, while a canary or other “warbler” 
'S painted on each of the four sides, the 
general effect when the lamp is alight being 


that of a luminous birdcage complete with 
perch and occupant. There is a variety of 
other models equally interesting. Silver, 
lacquer, bronze and pottery bases help to 


make these brocaded silk shaded lamps a, 


very attractive and desirable article for the 
nome. Hence their popularity both with the 
jeweler and the jeweler’s customer. 
x * x 

Sheffield reports that the plate and cutlery 
Arade just now is 50 per cent better than last 
year and that heavy buying from the 
Dominions is an important factor in this 
improvement. Normally, this is the busiest 
time of the year for Sheffield. The town is 
benefiting in the business being done in stain- 
less cutlery in which there is no foreign com- 
petition to meet. Business in stainless table 
knives is said to be huge but the same can- 
uot be said of the profit attaching to this 
business owing to the intense local competi- 
tion. This competition, unfortunately, is 
having a tendency to lower standards of 
quality since prices are being lowered con- 
tinually. In fact, stainless cutlery is in 
danger of losing its reputation, since despite 
the fact that the best known houses are 
turning out only the best grade goods at the 
lowered value there are many other estab- 
lishments that are creating sales with in- 
ferior articles. The reputable houses are en- 
deavoring to offset this lowering in prestige 
with propaganda that emphasizes the desira- 
bility of buying only that stainless cutlery 
bearing the trade mark of the quality houses. 

x ok * 


There is an improvement in the electro- 
plate branch of the industry and a number 
of large orders will enable the electro-plate 
manufacturers to work at full capacity over 
Christmas. The business is somewhat un- 
evenly divided and some houses are better 
situated than others in the matter of orders 
ahead but, generally speaking, the improve- 
inent in trade is substantial. 

. = 2 

The discovery of a rich silver mine near 
Kalaw in the Southern Shan States is re- 
ported from Rangoon to silver merchants 
here. The mine has been acquired by a 
London firm—Steel Bros. & Co. A _ public 
announcement regarding the new find is to 
be made shortly. It is believed it will ma- 
terially assist in the development commer- 
cially of the whole of Burma. The Burma 
Corporation already is working one silver 
mine in the Northern Shan States, last year’s 
vield of silver from which was 4,205,584 
ounces. 








Newark Jeweler Tells Jewelers’ Circular 
Correspondent That Trade Needs 
Big Advertising Campaign 
Newark, N. J., Nov. 24—“What the 
jewelry trade needs most just now is a really 
big campaign of concentrated advertising.” 
The speaker was Jean R. Tack, president 
of the New Jersey Retail Jewelers’ Asso- 
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ciation, and the statement was given in re- 
sponse to a query concerning holiday trade. 

Mr. Tack surveyed the interviewer, across 
a show case. “I notice you are not wearing 
a scarf pin,” he commented. “Hundreds of 
other men come into this store, like yourself, 
who are not wearing pins. Thousands are 
passing through other jewelers’ shops, 
everywhere, every day. 

“No doubt scarf pins could be sold to a 
good proportion of these men. And not 
only pins, but cuff links. Many of them 
also could be interested in rings. But most 
jewelers are not really going after this 
trade. 

“Tt’s the same with regard to prospective 
business from women visitors at their stores. 
Many women are wearing cheap beads who 
could afford to possess more expensive orna- 
ments. They would possess them, too, if the 
desire was aroused. How few are the sales 
of bar pins and brooches, compared to the 
possible sales. What the trade needs is some 
really live advertising, concentrated on sell- 
ing these articles.” 

Mr. Tack demonstrated that in his own 
store, at least, this idea was more than a 
theory. 

“T applied this plan to the selling of 
watches,” he said, casually. 

“Did it work?” 

“We're selling watches, all right,” he 
answered, and his broad smile denoted com- 
plete satisfaction with his department’s sales 
record. ; 

Riding home in the street car, the -inter- 
viewer took stock of himself, and then of 
some of the other passengers. His per- 
sonal inventory disclosed that he was wear- 
ing a watch and a pair of cuff links as the 
only articles of jewelry. No scarf pin, no 
ring, no fraternal organization’s insignia— 
and a light guard chain only in place of 
ornate chain or watch fob. A diamond ring 
was “swapped” for a Liberty Bond, in the 
war days, and was never replaced. How 
many other men changed the form of their 
investments in those days? What are jewel- 
ers doing to influence them to change back 
again? 

Pulling out his watch, the interviewer 
found that the case did not open as easily 
as it should under thumb pressure. He 
realized, a wholly new thought, that the 
watch while serviceable was old. It had 
served his father and his grandfather. Sen- 
timentally, its value might not be easily 
computed; no jeweler would make a flatter- 
ing estimate on its intrinsic worth. But no 
one has tried to sell its owner a more up-to- 
date timepiece! 

Wondering how many other prospective 
jewelry customers might be on that car, the 
news gatherer glanced around to count the 
rings and scarf pins that were visible. Two 
men in the trolley wore pins that appeared 
to be fairly expensive; several wore ob- 
viously cheap pins. Most of the cuff links 
discernible were of cheap varieties; and 
comparatively few men were wearing rings. 
Presumably, most of the men_ carried 
watches. Their character could only. be 
guessed, but if they matched the grade of 
chains and fobs that were displayed it would 
seem that there was opportunity for any 
jeweler to do a fairly good day’s business 
among the possible customers in that one 
and not over-crowded trolley car. 
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JAMES J. LOEB & BROTHER 


68 Nassau St. New York 
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Wider Field for Use of Silver 











Bureau of Mines Advises Systematic Study of Alloying Silver to Develop 
Non-Tarnishable Alloys, Such Combinations to Be Used in Various Trades 














WASHINGTON, D. C., Nov. 21.—Systematic 
study of silver and its alloys should result 
in developing a non-tarnishing silver for use 
in tableware and the arts and of finding 
silver alloys suitable for trimming automo- 
biles, according to a report just submitted 
by the Bureau of Mines to: Secretary of the 
Interior Work. If applied in these two 
felds a much wider use of silver should 
result, with strong probability of the same 
result in other directions. 

A copy of the Bureau’s report has been 
submitted by Secretary Work to Senator 
Oddie, chairman of the Senate Commission 
of Gold and Silver Inquigy, requesting an 
opinion from the Commissién as to whether 
the public interest would warrant the In- 
terior Department undertaking a systematic 
study of new uses for silver, as suggested 
in the preliminary report. 

“Silver has been allowed to fit into places 
where it would satisfy the requirements, and 
little systematic research to develop new 
uses has been done,” the Bureau of Mines 
report stated. “Such research, therefore, has 
a better chance of success than if the field 
already had been extensively investigated. 
Although individual producers and fabrica- 
tors have not overlooked the possibilities of 
such studies, it is believed that the situation 
now has reached a stage where, under gov- 
ernmental direction, these individual inves- 
tigations could be co-ordinated into a sys- 
tematic plan of research to increase the com- 
mercial and industrial use of silver. 

“One of the major possibilities would be 
through the development of new alloys. It 
is well known that a small percentage, in 
many cases only a fraction of one per cent., 
of one metal alloyed with another changes 
the properties of the latter greatly. Every- 
one is familiar with the decided change in 
appearance caused in copper by the addition 
of a small percentage of nickel, as well as 
with the decided change in properties of steel 
caused by the addition of very small per- 
centages of non-ferrous metals. It is en- 
tirely possible that a systematic investiga- 
tion would develop alloys of silver which 
would have most desirable properties for use 
industrially or commercially. 

“One of the chief drawbacks to the use 
of silver for household articles is that it 
teadily tarnishes. If this could be overcome 
or materially decreased by means of the 
development of an alloy which would not 

excessively expensive, it should result in 

4 great increase in the use of silver articles 
and, in turn, in a large increase in amount 
of silver consumed. 

It is known that certain metals, including 
tadmium, when alloyed with silver reduce 
"$ susceptibility to tarnish. This is men- 
‘oned merely as an example. It is entirely 
bssible that other metals or combinations 
of other metals with silver would form an 
alloy less susceptible to tarnish, if not non- 
‘mishable, under ordinary conditions. 

: There is further the possibility of develop- 
yatta cheap alloys in which only a 

Proportion of silver will be used which, 


due to the large consumption of such alloys, 
would result in a large increase in the amount 
of silver consumed. Silver-aluminum alloys 
deserve consideration in this connection. 
One of the uses to which such an alloy might 
be put would be that of trimming on auto- 
mobiles. A_ silver alloy relatively non- 
tarnishable and solid throughout would have 
decided advantages over the present nickel- 
plated trim. The investigation of the pos- 
sibility of producing such an alloy is worthy 
of consideration.” 








Consul Cross Reports on Market for Jewelry 
and Silverware in Portuguese 
East Africa 


WasHINGTON, D. C., Nov. 24.—In. the 
current issue of Commerce Reports, pub- 
lished by the Bureau of Foreign and 
Domestic Commerce, there appeared an in- 
teresting report on jewelry and silverware 
in Portuguese East Africa. This report 
was written by Consul Cecil M. P. Cross, 
stationed at Lourenco, Marques, and reads 
as follows: 

Among the European portion of the popu- 
lation of Portuguese East Africa, which 
numbers about 20,000, there is a _ steady 
demand which is worth attention for house- 
hold ornaments, table silver, watches, clocks, 
and personal jewelry. The living standards 
of the natives are very low and they seldom 
aspire to anything higher than glass beads 
and aluminum and brass bracelets. 


To a considerable extent the demand for 
vases, statuettes, and similar articles for 
household adornment is supplied by Portu- 
gal. This is particularly true in the case 
of the Portuguese community. Japanese and 
Indian brass products are in many cases 
kept in stock by dealers for the tourists who 
visit the city of Lourenco Marques. 

Until recently, however, cheap German 
articles have been flooding the market at 
prices far below what either Portuguese or 
British manufacturers could quote for the 
same quality. Although these importations 
have now ceased, because of the situation in 
Europe, there are still considerable stocks 
on hand, which, in view of the economic 
depression prevailing, seem sufficient to cur- 
tail purchases by dealers in the immediate 
future. 


Table silver is not in great demand. One 
or two dealers carry it, but as a rule this 
class of article is brought with the family 
when it comes to the country, and is usually 
taken with it when it leaves. Silver knives 
are seldom used, because of the rough 
scouring given them by the servants. Prac- 
tically all of the table silver on sale is of 
British manufacture; when desired, it is 
usually purchased in Johannesburg by the 
individual, because of the greater variety of 
designs available there. 

A small opening exists in this field, how- 
ever, for medium grades of American silver. 
The higher qualities are too expensive for 
the market. In any case it would be neces- 
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sary for salesmen to visit the local trade. 
Very little could be done by correspondence. 

Swiss manufacturers occupy an important 
position locally in watches and clocks, as 
their products have been pushed in the 
moderately large Swiss community by Swiss 
business men. American articles share with 
the British and French the rest of the im- 
ports of this class of goods. The prevailing 
types are identical with those in the United 
States, and it is merely a question of price 
and securing the necessary connections to 
obtain a good share of the local business. 

The bulk of the personal jewelry worn 
comes from either England or Portugal. 
Italian cameos are popular, but the jewelry 
in ordinary demand is of British manufac- 
ture. Here again the models of pins, neck- 
laces, links, and other articles are identical 
with the American, and it is only a question 
of price and connections to secure an 
opening. 

Practically all of the stock of the local 
dealers is purchased through jobbers either 
in Portugal, Johannesburg, or London. At 
present, because of the intense business de- 
pression and currency difficulties, all of the 
dealers are reducing their stocks and are in 
no mood either to change their connections 
or to take on new ones. 

Portuguese products enjoy an advantage 
in customs charges, but this does not ma- 
terially affect the situation except in those 
few lines in which Portuguese manufacturers 
are specializing, notably silver vases and 
nicknacks. 

The best that American firms could do 
would be to use circulars for preliminary 
educational work, and later have the terri- 
tory visited by their representatives who 
should come to South Africa when times 
improve. 

As a rule American traveling representa- 
tives make the mistake of omitting this 
district entirely, because of adverse reports 
in circulation: The amount of business is 
not large, but several British firms are find- 
ing it well worth while even in these times 
to pay annual or biannual visits to the local 
dealers. 

Very little can be done by mail, because 
it will be necessary to break into established 
connections. It might prove possible to 
effect some sales of novelty lines in this 
way, but permanent business would require 
personal solicitation. This, however, would 
be worth the effort required. 





Prospects for the diamond industry in 
general are considered good in Portuguese 
West Africa since the demand for rough 
diamonds is now well maintained and mar- 
kets are broadening. The policy being fol- 
lowed by the chief producers is the wise 
one of restriction of output to actual demand. 








J. W. Schiller, traveling representative of 
a St. Louis jewelry firm reports that he was 
beaten up and robbed on Main St., Zeigler, 
Ill. According to his story he was carrying 
his sample case and was being followed by 
two men. He suspected robbery and was 
preparing to defend himself when he was 
attacked. He reported that one man held 


him down while the other ran off with the- 


case. The amount taken is valued at $400. 
The jewelry is reported to have bcen in- 
sured against robbery. 
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SCHLESS-HARWooD Co. 
DIAMOND SS 
170 BROADWAY 


NEw YORK 


WE HAVE KEPT FAITH 





We are proud of the fact that we have never 
lost a single customer, since this business has 
been established. 


Here the promise has always been fulfilled. 


We adhere strictly to our original policy 
of honesty and fair dealings, which warrants the 
faith and confidence of our friends and customerse 


Our efficient organization is such that we 
are in position to co-operate with our trade to 
the utmost degree. 


Ours has been a constructive policy, co-operating 
with our customers and a desire to help them get a 
maximum turnover with a minimum investment is the 
backbone of our structure. 


We manufacture the largest and most varied 
assortment of diamond rings in the trade, 


We import our own diamonds and manufacture 
our own mountings. 


Good business has proved the fact that 
success is assured by getting as near as possible 
to the source of production. . 


We have a legitimate line to offer at prices 
that invite keenest competition. 


We sell exclusively to the jobbing trade. 
In justice to yourself, our line should be 
given first consideration. 


THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS. 


<b Mhes100 E 
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| Canadian Imports of Clocks, Watches, Jewelry, Gems and Kindred Lines 
Toronto, Can., Nov, 24.—The monthly report of the trade of Canada for September 
gives the value of imports for home consumption in the jewelry and allied trade as follows: 
Month Six Months 
of September Ending September 
SSS eee 
. 1922 1923 1922 1923 

0 So ee - United Kingdom........ $915 $2,940 $8,732 $18,375 
WRted Sthtee e.cccaieas 33,459 41,764 165,087 181,047 

NN eines ccxeetaceaus 381 173 3,054 1,694 

Ee Or re 3,822 9,159 10,379 100,688 

TAME Nacvcesekacenens weneee 42 154 43 

IOCEROTIAMEE  oooiiiocicie ees 450 408 32,343 2,406 

SWHZCCANE occ cikiasn snes 431 879 823 990 

Other countries........ ROUS  Aviewes 2,309 11,647 

ile? ie evraa%s 41,473 55,365 222,881 316,890 

Clock and watch keys, clcck movements United Kingdom....... 3,615 615 7,298 1,523 
ee cd agree oer es ee ame + United States... ccccce 7,516 14,943 52,827 68,755 
OCREY COUMETION ices siewceias 38 417 2,213 

Dk ieenk aeeaceiews 11,131 15,596 60,542 72,49) 

RIND cased hips awa siie Rp waseemaae soveeee United Kingilom:...:..... 208 48 2,274 1,966 
United States... cscs 1,942 788 9,003 3,920 

PING ea iasagewee Lie Mineeate 97 678 1,064 

CREO liccrigcawee  waaetes WAS * aces 22,517 

Switseriad 6..c ic cc vues 3,823 7,280 20,671 48,832 

Other countries......... Oe ~ eavtece 1,326 1,256 

ic. err . 5,264 8,656 33,952 79,555 

Watch cases and parts thereof, finished or United Kingdom....... i ee 704 761 
eS re eee a eee ye) a” 8,708 15,593 32,835 73,393 
PUNE fone | CONES 23 155 23 

Switzerland ........... 5,822 7,399 16,975 32,697 

TOUR iia saesGS .<eeeee Ste eeS- Susan’ 

TO neccakisins es 14,673 23,015 50,669 106,874 

Watch actions and movements and parts United Kingdom ....... 343 249 1,616 2,220 
thereof, finished or unfinished, includ- United States ......... 25,663 28,897 118,059 157,688 
ing winding bars and sleeves......... TINE, BGGteteecsiskes enaaes 509 5,910 980 
Switzerland <...66.cs00% 33,018 59,634 192,181 356,718 

Other Coumtries 20.04.0566. ceevese | ee 2,596 

SMGE sanww a 4w sane 59,024 90,005 317,766 520,302 

MON: 7690556 mises b0caardecas United Kingdom ....... 9,836 9,958 52,346 72,779 
United: States: 0 6-6.s050%% 55,011 77,768 248,650 382,588 

Czech: -Slovakia ....... 8,331 7,813 51,006 49,964 

PANES. 640kvakdwiwsane 3,282 3,914 13,075 33,463 

WING: pi teperdie wieutegn-s 679 59 3,890 5,800 
Other courtries ....... 3,532 10,233 11,694 37,736 

MBL. gt-cieiasanems 80.671 109,745 380,661 582,330 

Sterling or other silverware, n.o.p..... ee United Kingdom ....... 9,267 22,135 65,623 104,835 
Uarted: States: occ ness 4,156 3,311 22,734 23,925 

PMO Gtbééwreereaae Beane 39 693 198 

id: A) re 3,608 4,067 

Other countries ....... Soe wees 350 792 

i) rr 14,006 25,485 93,008 133,817 

Manufacturers of gold and silver, n.o.p... United Kingdom ....... 1,928 1,249 8,267 15,573 
United States «....65.. 8,034 5,843 26,983 31,980 

i er nee ee fee 1,964 730 

DEES Giidcdwzeees «80005 <eaeees  seeaee aeaaes 

Other countries .......  .ceecs 994 131 3,240 

oo) er 10,148 8,086 37,345 51,523 

Precious stones and imitations thereof, United Kingdom....... 1,470 1,374 16,480 22,213 
“7 mcunted cr set, and pearls and imi- United States ......... 7,051 6,612 28,716 38,195 
‘ations thereof, pierced, split, strung or Czecho-Slovakia ........ 607 112 4,420 1,859 
not, but not set or mounted...........- NMI, coe ecosb5i.uiie 6 éonincteece 7,247 4,773 32,787 54,240 
SOPOTINY: fviasdcs wae's ah enereme 422 495 6,904 

Te ce oces teenbek BOERSG wees oe “Srenas 

[ae eee ee 5,055 3,221 15,015 36,909 

Netherlands ........... if): ee 3,163 913 

Switzerland ........ aa 182 593 4,406 2,460 

Other countries ....... 556 3 571 246 

oo ee 23,985 17,110 106,303 163,939 

Diamonds, unset ......000cccccecececes United Kingdom ...... 42,204 24,674 265,912 272,583 
United States ......... ye || | 19,619 4,201 

MOG 96.89.66 64400 0 we 36,435 56,145 227,439 339,578 

PNR Boe Sa ea ee: = chunsuet ee ere 6,867 

Netherlands ........... 37,478 45,569 360,821 378,038 

EE oe ee ee eee ee eae 

OR CONES iciiss 2cdeae) seeks. ~ dicen “cseees 

J i ae 124,027 126,388 873,791 1,001,267 
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Imports of Platinum and Allied Metals 
During September 


Wasuincton, D. .C, Nov. 24.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during September, indicate that 
the total value of platinum ores and un- 
manufactured platinum imported was $250,- 
577. The value of iridium brought in during 
that time was $19,573, while osmium and 
osmiridium imported amounted to 170 troy 
ounces valued at $22,485. There was $22,868 
worth of rhodium and ruthenium received 
here from other countries, while the value 
of palladium brought here in September was 
$59,337. 

The figures showing the imports by coun- 
tries are as follows: 


= 
as > 
: Be 
a = = =O ¢ Fa 
Suge 8 £4 = 

e § i . sg 
& 828 &R .: =0 
Qu ES Ze SS FN 
=-~% Fi 8 DBM «2 gy pan Peal 

‘ . sSOoressS gS HL SF 
Countries SEERETE SS 8 = 

= 4s ss 2 = 
. =S 09080 && AD 
PN x08. ctincscce:s 36 =. 26 oes 144 53 
ee en oe aah ‘waetl ae 118 
peer 84 73 1,000 116 1,758 
Quebec and Ontario... ...  ... OO Mixa 51 
WERE i vie ndageee enn we bis aise 31 
COE a iii ee0 00: 3 5 3 sno Qaee 
Dutch Guiana....... eam wee “ie eas 45 
co ee eee wae ean onkls 10 

POM Si i082 60.06% er 66 


Total—Quantities... 123 170 1,059 260 4,298 ° 


Total—Values: $19,573, $22,485, $59,337, $22,868, 
$250,577. 








Exports of Platinum During September 


WasHINGTON, D. C., Nov. 23.—Figures 
just compiled by the Department of Com- 
merce show that during the month of Sep- 
tember platinum valued at $18,169 was sent 
out from this country. Of this amount 
$16,560 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $1,609 was the value of manufactures of 
platinum, except jewelry, exported during 
the month. The figures showing the coun- 
tries to which the metal was sent are as 
follows: 


Ingots, Sheets, Manufactures 

Wire, Alloys, of Platinum 
and Scrap Except Jewelry 

een Tt aie 


Oz. Oz. 

Countries Troy Value Troy Value 
Canada— 

Maritime Provinces.. ... nines 1 $83 

Quebec and Ontario. 126 $15,962 9 1,350 

Brit. Col. & Yukon.. 4 506 1 111 
ee ae 92 . cana 
Philippine Islands..... 1 65 

THD cccccenneewnen 130 $16,560 12 $1,669 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 

Selling Price 
London U.S. Gov't New York 


Date Official Assay Bars Official 
Nov. 20 ...... 33% 66% 63% 
Nov. 21 ...... 334% 66% 64% 
NOWRL2S Vesna 324% 661% 64% 
Nov. 23 .isees 33 66% 64% 
EON 28 ene 33 He 66% 64% 
a ee 33% 66% 6414 
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realsevl is a treasure for the Jeweler to show to his customers 


and is a pleasure for him to sell, knowing that it will give complete 
satisfaction to his patrons. 


‘“ 9 


Unique on the market today Yytefila stands for the most beautiful artificial 
pearl produced. In its making only the highest quality of material is used by 
experienced chemists and workmen, producing results which for beauty and close 
resemblance to the natural pearl are marvelous. 


” 


Contrary to expectations the prices on OQnentas are cheaper than those being 
charged for inferior merchandise offered on the market elsewhere. 


The Jeweler owes it to himself and his customer to handle the best obtainable 
article backed by a reputable and reliable house. Our patrons are Jewelers of the 
highest standing, to whom we can with all confidence refer as to their artistic 
beauty and wearing qualities. 


If you are not already one of our customers, may we have the pleasure of serving 
you and forwarding a prepaid selection for your comparison and consideration ? 


Mountings in platinum and 18K W.G. * fs 6. 
(One clasp only in 14K) Leys(hristiow 0. 


Silk or leather cases, as desired, sold separately 65 NASSAU ST.. NEW YORK 


me 
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German Jewelry Trade Greatly Disturbed by Political 
Disorder—Dealers Buying Old Heirlooms 
Along Belgian Frontier 














Lemme 


AIX LA CHAPELLE, Nov. 4.—The present 
disorders, which are fairly general through- 
out the German Republic, are having a most 
disastrous effect on the jewelry business. 
Whereas until just lately tourists flocked 
into Rhineland in thousands, even in 
hundreds of thousands, and owing to a 
strange effect of economic law were able to 
purchase gems at lower rates than in other 
European countries, there is nothing doing 
at all just now in Rhineland or for that 
matter anywhere in Germany. At Aix la 
Chapelle all the pretty trifles which form 
the greater part of the stock of shops in 
watering-places, where people seek rather 
after souvenirs and little gifts to take home 
than after really valuable sets of jewelry, 
everything of any intrinsic value had been 
put into some safe place. Such shops as 
are opened at all this last fortnight, and 
they are very few, merely showed cheap 
jewelry of the commonest kind. For the 
crowd had already looted goods in several 
shops and naturally a jeweler’s stock is a 
great temptation to a communist mob. The 
disorders, however, did not break out sud- 
denly. There was ample warning. This 
enabled jewelers to get their really fine 
stones away or stow them in hiding places 
in the cellars of their houses. It is remark- 
able to notice how strongly all doors and 
windows are made in Aix. “Pull-down” iron 
shutters cover the show windows ; sometimes 
there is fine steel netting that will prevent 
even the smallest stone from passing through 
and smashing the plate glass. 

There is still some cheap German jewelry, 
especially tiny wrist watches, so small as to 
be almost more like dolls watches than any- 
thing else, on sale in the shops. Tiny 
clocks, too, are still seen, while much ancient 
stuff, not of much value as jewelry, but 
worth a good, deal for its antique workman- 
ship can be bought very advantageously. The 
ordinary run of stuff, however, cheap a few 
weeks ago, has suddenly risen to world 
prices. That is to say that everything has 
been suddenly reckoned in gold marks prices. 
This rise in price, owing to the introduction 
of the new money, has effectually put an 
end to home trade. People who were in- 
clined to invest their spare cash in jewelry 
instead of buying stocks and shares can no 
longer afford to do so. They need all their 
marks for buying food, and are short of 
eatables even then. 
Much inexpensive jewelry can be bought 
in Belgium just now. Close to the Ger- 
man frontier, it is stuff that has been brought 
over for sale on this side and it costs very 
little more than it did in Germany, even 
when the exchange is taken into account. 
Among the articles on sale, the queer, un- 
even shaped tiny clock is seen. As a matter 
of fact, the fashion that has caught on so 
hard in Paris probably came from Munich 
in the first case. The elongated clock, the 
oval and five-sided article in all kinds of 
bright enamel is a very favorite article for 
Presents near the frontier. 

Old heirlooms of great value are also seen. 


They are jewels sold by old families, who - 


need food rather than finery. Conveyed 
across the frontier for safety just now, they 
are sold for what they will fetch. The 
owners usually put a reserve price upon 
them, it is true, but as it is in marks, it 
grows less and less every day. Dealers 
in antiques are searching after old heirlooms 
all along the Dutch and Belgian frontiers. 
Knowing that there will be almost as many 
bargains coming out of Germany as from 
Russia in the time of its dissolution, they 
regret neither time nor trouble, sure that 
they will be rewarded for their diligence at 
last. When an old model is discovered, 
often in a grocer’s or shoemaker’s shop, the 
man or woman, an old retainer of the family, 
having been asked to get rid of the gems, 
the model is often copied so cleverly as tc 
deceive even the expert and half a dozen 
pieces of jewelry of the same kind are all 
sold as the original antique. 

The jeweler in Germany is one of the 
few fortunate people in the country. With 
most of his capital locked up in jewels and 
plate he will not suffer ruin like his fellow 
citizens, whose money is in the bank. If he 
can escape the danger ef having his shop 
looted and come through with his stock un- 
damaged, he will be able to get on his feet 
much quicker than others in that unfortunate 
country 

During the period of inflated values he has 
often had heavy losses as have jewelers in 
other countries of unstable exchange rates. 
He accepts an order for an aluminum 
brooch, for instance, and before he can get 
home and purchase the raw material he finds 
that the mark has gone down and alumi- 
num has gone up, in proportion. This some- 
times means a direct loss on the order. He 
gains money, however, on the workman- 
ship, for wages have never risen in anything 
like fair proportion to the sinking in the 
value of the mark. He has thus been able 
to offer foreign customers a very superior 
article for less than any other dealer in any 
other country could manage. It is probable 
that the German jeweler has done very well 
since the Great War, and that in spite of 
the cares that now certainly beset him with 
regard to the safety of his wares, he will 
do very well again when the trouble is over. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Nov. 24, 1923 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. ..$1,129,696.95 
Gold bars paid depositors..........-. 102,239.39 


Total $1,231,936.34 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
FS Sig 6 4nd ARERR TEESE ERP AS $309,380.20 
rT Te 259,231.54 
Se Pree rrr rrr rrr or 223,916.14 
pS NO eee ee errr ere 82,498.75 
rrr err ye 126,817.86 
SUP Fo niecied OG ee eSCNGaeeeneeme 127,852.46 

a ial $1,129,696.95 
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GET LOOT WORTH $2,000 


Retail Store of Ovide Beaudet, Woonsocket, 
R. IL, Robbed of Watches 
and Rings 


Woonsocket, R. I., Nov. 21.—Jewelry 
valued at approximately $2,000 was stolen 
from the retail jewelry store of Ovide Beau- 
det, 256 Main St., some time Thursday night 
by a thief or thieves, who gained entrance 
by way of the cellar. The missing property 
consisted of watches and rings. 

Mr. Beaudet, when he arrived to open the 
store the next morning about 8 o’clock, dis- 
covered the break. He immediately notified 
police headquarters and Chief Inspector 
Jalbert and Inspector Whalen began an in- 
vestigation. 

The police found that entrance had been 
gained by means of first breaking a rear 
cellar window, and then the door leading 
from the cellar to the store. Most of the 
jewelry composing the stock had been placed 
in the safe before the store was closed 
Thursday evening. No attempt was ap- 
parently made to tamper with the safe, but 
about a score of watches and a large num- 
ber of gold rings, in addition to numerous 
other articles which had been left in a cabi- 
net in the rear of the store and in the show 
cases were carried away. 

The authorities suspect a man who en- 
tered the cellar of the’store on Thursday 
morning ostensibly to read the gas meter, 
but an investigation yesterday morning after 
the break was discovered disclosed that the 
man was not a representative of the gas 
company and a description of the man has 
been sent to all the cities hereabouts. 

Among the articles stolen were nearly a 
dozen men’s watches, a dozen white gold 
watches for women and a number of fine 
rings which had just been received for the 
holiday trade. The rings were in a show 
case in the front of the store. Less than 
two months ago the retail jewelry store of 
Arthur Beaudet, a brother of Ovide Beaudet, 
111 Main St., was robbed, watches and 
jewelry valued at several hundred dollars 
being taken. 











HOLD UP MEN AT WORK 





Bandits Visit Los Angeles Jewelry Store 
Secure Loot Valued at $2,500 and 
Escape in An Automobile 


Los ANnGeELEs, Cal. Nov. 22.—An automo- 
bile chase through the streets of Los Angeles 
followed the robbery of A. O. Fowler, pro- 
prietor of a jewelry store at 5335 Moneta 
Ave., recently. 

Two young men, apparently Mexicans, Mr. 
Fowler said, entered the store shortly be- 
fore noon, when there was no one there but 
himself, produced pistols and forced him to 
hold up his hands while they plundered the 
store. After securing diamonds and other 
jewelry valued at $2,500 they ran out and 
jumped into an automobile which they had 
parked around a near-by corner. 

Mr. Fowler ran to the street, calling for 
help, and several men jumped into their 
cars and pursued the bandits, but were unable 
to overtake them. 








Edward Barker has moved from Cincin- 
nati, O., to Aurora, Ind. 
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The very Spirit of “JEWELRY FOR CHRISTMAS” carried into the homes of your customers 





Wire Your Nearest Wholesaler for the No. 175 


La Tausca Christmas Tree Display 
This Display Costs $37.15 


(Price subject to Keystone Discount) 





KARPELES COMPANY, 15 Snow Street, PROVIDENCE, R. I. 
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Hear of New Way to Fight Crime 





Heads of Jewelry Trade’s Protective Associations in New York Meet Officials 
of the Marshall Stillman Movement 




















Harry C. Larter, chairman of the Jewel- 
ers’ Vigilance Committee, was the host 
Thursday at a luncheon held in a private 
room at the Drug and Chemical Club, John 
and William Sts., which was given for the 
purpose of bringing together the officials of 
the Marshall Stillman Movement and the 
heads of the various protective organiza- 
tions in the jewelry trade. Mr. Larter had 
among his guests Alpheus Geer, founder and 
president of the Marshall Stillman Move- 
ment. Charles Russell Peabody is vice- 
president, Charles Ingber the secretary, as 
well as Frederick H. Larter, president of 
the Jewelers’ Protective Union; J. Warren 
Alford, president of the Jewelers’ Security 
Alliance; G. H. Niemeyer, president, Na- 
tional Jewelers Board of Trade and chair- 
man of the Jewelry Trades Committee for 
the Prevention of Crime; DeWitt A. David- 
son, chairman of the Jewelry Crafts Asso- 
ciation; Alpheus L. Brown, treasurer of the 
Jewelers’ Vigilance Committee; T. Edgar 
Willson, editor of THE JEWELERS’ CIRCULAR, 
and others. Mr. Larter himself also repre- 
sented the Jewelers’ Co-operative Bureau as 
its president. 

After an excellent luncheon, Mr. Geer in 
a brief speech, outlined the work of the 
Marshall Stillman Movement in its effort to 
prevent and decrease crime by getting in 
contact with the criminals and with the 
classes from which they draw their recruits 
and educating these men in the ways of 
honest living. The information which Mr. 


Geer gave to the assembled guests on the, 


characteristics of the criminal classes, how 
the young boys were drawn into a life of 
crime and why penal institutions at present 
constituted simply confirmed them in this 
life, was illuminating. But even more so 
was his explanation of how they appeal to 
such people, how they work with them and 
educate them away from their. nefarious 
practices. 

The movement, he stated, was not a 
product of sentimentalism, on one hand, or 
the work of visionaries or doctrinaires, on 
the other. It discarded the old lines of 
meeting and fighting crime and criminals 
by repression alone, which thousands of 
years of practice had proved ineffective. It 
was meeting the situation on intensely prac- 
tical lines. The appeal to these men is 
made in ways that they can understand, get- 
ting them to use the loyalty and self-sacrifice 
which they manifest toward their comrades 
and leaders in the criminal world only, in a 
productive and moral way. 

This speaker, as did Vice-President Pea- 
body and Secretary Ingber, who followed, 
explained, by citing specific examples, how 
the gang spirit was fostered and the condi- 
tions that produced it; how criminals 
worked in bands under the direction of a 
master mind and how various “jobs” in the 
jewelry, silk and other trades were pulled 
off and the proceeds disposed of. They also 
explained how these criminals had been 


teached and reformed where penal institu- 


tions and courts had been unable to make 
any impression upon them. 

It was pointed out by all the speakers that 
the movement had a practical value to the 
business world as well as a great value to 
the body politic and citizenship generally, 
in decreasing the number of young criminals 
and stopping the recruiting of young boys 
into these ranks. And all this work had 
been done along lines which ‘gave to the 
members of the organization the respect not 
only of the judges and the prosecuting offi- 
cers of the country, but of the members of 
the underworld as well. 

Probably the most sensational moment of 
the luncheon occurred during the remarks 
of another speaker, who followed Secretary 
Ingber. After a masterly address on the 
great good that the movement had done 
among the criminal classes, to the surprise 
of most of those present, he then pointed to 
himself as an example. He said that he 
had been a burglar for many, many years 
and would still have had:to continue to ex- 
ercise this calling had it: not been for the 
fact that Mr. Geer had brought him into 
the movement. He. explained: how the 
criminals work and: how they dispose of 
their proceeds and’ showed clearly .that but 
for the work of the organizations like the 
Marshall Stillman Movement, a man once 
starting in on a career of crime, was prac- 
tically condemned to. follow that life practi- 
cally all the time. 

All the speakers pointed out the fact that 
the movement which was supported by Mr. 
Geer and his friends had come to a position 
where it was taking care of all the men that 
its resources would permit, that it was 
necessary to establish a club house on the 
east side in the heart of the so-called 
“gangster” or criminal district, to broaden 
the scope of the work; that a fund of $100,- 
000 was to be raised for this purpose and 
the various trades and industries of the city 
would be requested to participate in raising 
the fund. 

Mr. Larter explained that the present 
meeting was for the purpose of acquainting 
the heads of the protective societies with 
the work of the organization and that later 
on an attempt would be made to have the 
jewelry trade co-operate and give financial 
support in this good work. All the mem- 
bers present expressed themselves as both 
surprised and gratified at the information 
given and individually gave hearty endorse- 
ment to the work of the Marshall Still- 
man Movement and its officers. 








Saturday, Nov. 11, marked the 58th anni- 
versary of the establishment of the business 
of G. W. Fairchild & Sons, which is now 
located in the Citizens building on Main St., 
sridgeport, Conn. The business is now 
under the direction of George A. and Harry 
L. Fairchild, sons of the founder. A recent 
issue of the Bridgeport Evening Star con- 
tained an interesting article about the 
concern. 
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STEALS $2,000 IN DIAMONDS 


Bandit Holds Pursuers at Bay Until He. 
Succeeds in Escaping After Robbing 
East Pittsburgh Store 


PiTTsBuRGH, Pa., Nov. 22.—Another dar- 
ing robbery occurred in Pittsburgh this week, 
when a thief broke a display window at 
the establishment of the Lincoff Jewelry Co. 
in East Pittsburgh, and with a pistol pointed 
at his pursuers kept them at bay until he 
had escaped with diamonds valued at around 
$2,000. The robbery took place about 7 
o'clock in the evening, at a time when the 
street, Braddock Ave., was crowded with 
pedestrians, 

As soon as the robbery occurred a crowd 
quickly formed and gave chase in an attempt 
to catch the robber but he defied his pur- 
suers and drawing a revolver pointed it at 
those who dared to try and capture him. The 
result was a scattering of those who had 
endeavored to hand him over to the police. 
The East Pittsburgh police turned in a riot 
call and scoured the community but the man, 
who is unknown in East Pittsburgh, escaped 
in the darkness. 

According to eye witnesses to the affair, 
the robber stood for about 10 minutes in 
front of the store, centering his eyes on the 
merchandise. Then he took a padded brick 
and with a quick movement broke the glass, 
reached in and grabbed nine diamond rings 
and was off in almost less time than it takes 
to tell the story. The crowd which had 
seen the thief closed in on him but with the 
free hand he drew a revolver and threatened 
anyone who molested him and then made a 
quick get away. Even Mr. Lincoff was 
menaced with the gun. Mr. Lincoff shouted 
and it was then the robber began to run. 
Several hundred joined in the chase but in 
the excitement the thief escaped. 

A reward of $300 has been offered by 
the Lincoff Jewelry Co. for the arrest and 
conviction of the robber. The police have 
a description of him but it is presumed that 
he left the community immediately with his 
ill gotten gain. 








Death of O. E. Scott 


Watersury, Vt., Nov. 21.—Orrill E. 
Scott, a leading jeweler of this town, died 
Nov. 14 of heart disease after a week’s 
illness. 

Mr. Scott was born in Johnson, April, 
1850, son of Hiram and Josephine Scott of 
that town. He learned the jewelry trade in 
early life and moved to Waterbury. He 
was in the jewelry business within one year 
of a half century. 

Mr. Scott was a member of Winooski 
Lodge, F. & A. M., under whose direction 
the funeral was held at the Methodist 
Church. He was also a member of the 
Waterbury band for many years. 

Deceased is survived by his widow, a son, 
Guy C. Scott, and a brother, Hiram A. 
Scott, of Elgin, Ill. 








Charles Jingozian and Frederick Pellisey, 
who have been conducting a retail jewelry 
business at 617 Main St., Brockton, Mass., 
as the Jingozian Jewelry Co., have dissolved 
partnership by mutual consent, Mr. Pellisey 
withdrawing. The business will be continued 
as before by Mr. Jingozian. 





THE JEWELERS’ CIRCULAR November 28, 1923. 





SS SS SSS SSS SS SSeS 





Thousands of 
successful mer- 
chants are asking 
us, 


“*How do we do 
ft 

Our answer to 
the above is: 
quantity pro- 
duction, selling 
direct from our 
factory; low cost 
of operating, 
and above all, 
volume sales. 


This gives the 
merchants the 

best advertised pearl line 
at rock bottom prices. 


That ts the secret! 


Our merchandise is the 

same year in and year out, 

and we are positive that 

there are no better pearls 

made. 

Compare our goods with those of 
other responsible concerns, and 
you will find that our statements 
are nothing but the truth. 


Our sales have increased three 
times over last year, this tells you 
the story of our success. 


Write to your jobber, or direct, 
for our latest catalog. 


car 


Millions of 


Omar Pearls 
have been sold by 
us, with our bus- 
iness steadily in- 
creasing. Why? 
Because our pearl 
necklaces never 
peel or discolor. 
Every string is 
perfectly matched 
and graduated. 
Above all, Omar 
Pearls are sold 
with an ironclad 
guarantee, that 
we will replace 
any item which is 
not exactlyas represented. 





OmurfPearle manu- 
factured in 2 qualities, a 
true reproduction of just 
as many genuine gems. 


And now for our most 
important statement: 


We are the Largest Pearl 
Merchants in the World and grow- 
ing larger every day. Good pro- 
duct, volume business and our 
guarantee have done this. 

If you are not one of regular cus- 
tomers write to us today for sample 
assortment. 

This advertisement may sound 
strenuous, but we want you to 
know the truth. 





INDRA PEARL COMPANY, Inc. 


392 FIFTH AVENUE, NEW YORK 
PARIS (AT 36TH STREET) BARCELONA 


Omar Pearls Are Nationally Advertised None Better Made- Look for Guarantee Tag ly 
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FOR $1,000,000 FUND 





National Jewelers Publicity Association to 
Reorganize Work and Raise Fund to 
Put Over Publicity On An 
Enlarged Scale 
A new plan of activity is contemplated by 
the National Jewelers’ Publicity Association, 


according to information given out last week ~ 


by P. J. Coffey, the chairman. This plan 
embodies the raising of a fund of $1,000,000 
throughout the trade for the purpose of 
national publicity and to popularize the use 
of jewelry in all its branches. The plan, 
if it goes through, will entirely supercede 
that under which the movement is now 
working, not only in an increased scope of 
the work and the amount of advertising to 
be done, but in the general character and 
the way it is to be conducted. 

In the first place, this $1,000,000 fund 
means $1,000,000 and nothing less. The rais- 
ing of this fund is to be done without ma- 
terial cost to the trade, except the expense of 
clerical help, and the campaign matter issued, 
which will be kept down to the minimum. In 
launching the drive it is understood that no 
professional solicitors will be used, commis- 
sions given, and no expense incurred, except 
that which is absolutely necessary for work 
which cannot be obtained through the volun- 
teer committee of selected men in the trade. 

What is more, the raising of the fund will 
be on new lines. Mr. Coffey has recently 
had a survey made of the entire trade, which 
discloses the fact that the capital invested in 
the various lines of the industry is about 
$500,000,000, or from 20 per cent to 25 per 
cent more than the present total sales to the 
consumer. Subscriptions will be asked for 
the fund from the various concerns of the 
industry based upon the capital of the sub- 
scriber and will, in effect, amount to about 
one-third of one per cent of the latter’s capi- 
tal or annual turnover. 

Plans are now on the way towards the or- 
ganization of committees to take care of the 
drive and the reorganization of the work of 
the publicity association. 











Members of Chicago Jewelers’ Association 
Act On Many Matters at Monthly 
Luncheon Meeting 


Cuicaco, Nov. 22.—At the monthly lunch- 
ton-meeting of the Chicago Jewelers’ Asso- 
ciation, held in the ivory room of Mandel’s, 
Nov. 20, Callistus S. Ennis & Co. were 
chosen as official real estate agents to 
represent the organization in its negotia- 
tions for a building where the jewelry trade 
of this city plans to be conveniently 
grouped. 

This action was taken by the membership 
Present after a report and recommendation 
made by the committee, which consists of 
the following representative jewelers of this 
tity: J. T. Montgomery, chairman; Albert 
Ellbogen, Sidney Y. Ball, George Meeham, 
7. White, Jake Swartchild and Henry 

aulsen, The report was submitted by 
Chairman Montgomery, who stated that they 
had carefully investigated a number of real 
‘state concerns and were of the opinion that 
ie association would be well and conscien- 
ously represented by this company. The 
duties of the agents will be to investigate 
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the merit of the various building proposi- 
tions submitted and after the association has 
approved a location this company will ne- 
gotiate with the individual houses of the 
trade here for space to be occupied in the 
building. 

More than 50 were present at the meeting, 
and after the reading of the minutes of the 
previous meeting, Treasurer Gustafson re- 
ported a balance on hand of $6,825.88. ‘Law- 
rence B. Smith & Co. received the unani- 
mous vote for membership. In the absence 
of Chairman Drexmit, of the banquet com- 
mittee, William Juergens made a brief re- 
port showing progress in their arrangements 
for the annual banquet, which will be held 
at the La Salle Hotel on the evening of 
Thursday, Jan. 24, 1924. 

President Dickinson then called on Frank 
Milhening to address the members. Mr. 
Milhening solicited the assistance of the 
jewelry trade in the establishing of an in- 
dustrial art school of design. He indicated 
the importance of this institution to industry 
and to our city and dwelt upon the duty of 
every business man to give the project both 
moral and financial support. 

As all business was taken care of, the 
meeting adjourned at 1:30 o’clock, and there 
will be no more meetings until February. 








Ancillary Receiver Appointed for Harry H. 
Butts to Take Charge of Assets 
in New York 


On an order signed by Judge Hand, in the 
United States District Court, New York, on 
Monday, Nov. 19, Milton Sulzberger was ap- 
pointed ancillary receiver for the business of 
iHarry H. Butts, trading as J. W. Richard- 
son & Co., 1 Maiden Lane. Mr. Sulzberger 
was previously appointed receiver for the 
Richardson concern at Providence, where 
the factory is located at. 92 Westfield St. 
Judge Hand in appointing the ancillary re- 
ceiver fixed the bond at $20,000 and gave 
Mr. Sulzberger authority to continue the 
business at 1 Maiden Lane, until further 
orders. 

As reported in these columns last 
week a petition in bankruptcy was filed 
against Mr. Butts, doing business at 92 West- 
field St. under the style of J. W. Richard- 
son & Co. Mr. Butts is now in Kings County 
Hospital suffering from injuries, resulting 
from a fall from his bedroom window on 
Oct. 26. He is sole owner and manager 
of the business. According to the order filed 
in New York the assets consist of a plant 
for the manufacture of jewelry at 92 West- 
field St., Providence, R. I., valued at $25,000; 
office furniture at 1 Maiden Lane, New York, 
worth $250; stock of jewelry at 1 Maiden 
Lane, value unknown; jewelry out on con- 
signment in possession of retailers all over 
the country, value unknown; accounts re- 
ceivable, value unknown; house and land at 
Westhampton, L. I., estimated at $5,000; 
house and lot at 15 Lefferts Place, Brooklyn, 
N. Y., $15,000, and house and land in Jersey 
City, N. J., on which a valuation of $19,000 
is placed. 








With the completion of extensive altera- 
tions at Brone’s jewelry store, 735 Hamilton 
St., Allentown, Pa., the establishment is 
again open to the public. 
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AUCTION ORDINANCE 


Shelbyville, Ind., City Council Considers 
Regulation to Govern Sales of 
Jewelry and Silverware 
INDIANAPOLIS, Ind., Nov. 24.—At a recent 
meeting of the city council of Shelbyville, 
Ind., an ordinance was presented for first 
reading that would prohibit auction sales 
of jewelry or gold or silverware in that city 
at any period of the year, except by adminis- 
trators of estates, licensed pawnbrokers or 
by persons who have been in business in the 
city at least one year. The ordinance re- 
ceived no opposition at its first reading and 
will take the regular course coming before 
the council for action at the next two meet- 
ings, receiving final adoption at the Decem- 
ber meeting. After adoption date notice by 
publication must be given making the ordi- 
nance effective about the first of the year, 
if it passes the second and third readings 

successfully. 

The ordinance was drafted by a committee 
of the Better Business Club and is identical 
with ordinances in effect in several other 
cities of the State. Jewelers and other deal- 
ers who sponsored the ordinance say that 
persons from outside the city might come 
here to conduct auctions of jewelry and 
plated ware, bringing goods which are not 
first class, but which bring high prices. Such 
a sale, it is claimed, was conducted in 
Shelbyville last year during the Christmas 
shopping period. 

The ordinance also makes it unlawful for 
any persons to act as “cappers” or “boosters” 
at any auction sale. A “capper” or “booster” 
is one who bids on an article merely to raise 
the price. Another section of the ordinance 
makes the seller give truthful answers con- 
cerning the quality of any goods offered for 
sale, this answer holding good in case of 
dispute. ' 

The penalty provided for violation of the 
ordinance or any section of the ordinance is 
a fine, not to exceed the sum of $100, to 
which may be added imprisonment in the 
county jail for a term not to exceed 90 
days. 














Chicago Jewelers to Benefit by Proposed 
Ordinance Abolishing License Fees 


Cuicaco, Nov. 23—Corporation Counsel 
Busch made an announcement yesterday that 
will be of much interest to both wholesale 
and retail jewelers and opticians. He stated 
that he had drawn an ordinance repealing 
other ordinances as to license fees which 
had no justification in law. 

A few years ago the city, in desperate 
financial needs, passed several ordinances 
which had for the purpose requiring a li- 
cense fee from many lines of business and 
occupations. A few, including sales repre- 
sentatives, brought the matter to court and 
won, but others considered it cheaper to pay 
than go into court, and the jewelry trade 
accepted the situation, after the members 
succeeded in getting the proposed fee re- 
duced to a reasonable amount. 

By this ordinance, which will be passed 
before the first of next year, 23 businesses 
will be relieved of the necessity of renewing 
their licenses. Several classes of agencies 
and all wholesale and retail houses are in- 
cluded in the list. 
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Diamond Wedding Rings 


Wheeler Wedding Rings bear comparison with any high quality 
ring produced. Compare one of these hand-engraved diamond rings 
with the ordinary ring at equal price and Wheeler superior workman- 
ship stands out unquestionably. 


Particular points . 
—lIridio-Platinum exclusively. 
—Diamonds selected by our experts. 
—Hand engraved, original Wheeler designs. 
—Made in our own factory under most 
careful supervision. ; 
The three rings illustrated come from our varied stock of new 
designs which appeal to every discriminating purchaser. 
No. 20837—Emerald cut diamonds, engraved design. 
No. 4895—Diamonds set close, engraved sides. 
No. 20747—Diamonds set in squares, engraved. 
Ask for prices on these rings. They are considered most remark- 
able values. 





ESTABLISHED 1652 


The Wheeler Trade Mark H is your guarantee of 
on a Wedding Ring quality and satisfaction 


TRADE MARK 
REGISTERED 


CHaydenTW. Wheeler & Co.Ine 


OFFICE AND FACTORY 


» 58 West 40th Street - New York: 
Telephone Longacre 7300 
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Cady & Olmstead Co. Affairs Settled 





Chas. P. Woodbury Takes Over Common Stock Originally Held by Cady L. 
Daniels and Makes a Loan to the Company to Guarantee Payment of 100 
Per Cent to Creditors—Business to be Continued on Progressive 
Lines—Creditors Meeting to be Held in New York Today 




















Kansas City, Mo., Nov. 24.—Charles P. 
“Tod” Woodbury has secured the controlling 
interest and will be the managing head of 
the Cady & Olmstead Jewelry Co., Kansas 
City, by the terms of a contract signed this 
afternoon, contingent on arrangements with 
creditors that are practically certain to be 
approved. 

Mr. Woodbury, and W. H. Joers of New 
York, who has been in Kansas City through- 
out the hearings and conferences concerning 
the Cady & Olmstead Co., left Kansas City 
tonight for New York. Mr. Woodbury will 
take up with the creditors the matter of ex- 
tension on the obligations of the company, 
and the approval of the details of this con- 
tract, at a meeting to be held in New York. 

It is understood that the obligations are 
to be paid in full. There is to be no settle- 
ment or composition. In fact, the attain- 
ment by the Woodbury interests of the con- 
trol of the company implies that the creditors 
are to be paid in full, since this was one of 
the points for which Mr. Woodbury was said 
to have urged in his contentions for the con- 
trol since the beginning and before the pres- 
ent proceeding. . 

The contract signed has many paragraphs 
and covers a multitude of subjects, some of 
which had been developed during the pre- 
ltminary negotiations a month ago for the 
change in control of the company. Its spe- 
cific conditions have not been made public. 
But it is known that these conditions have 
all been approved by the creditors who filed 
the petition for bankruptcy and for the re- 
ceivership, as well as by all the other inter- 
ested parties. Several days were consumed 
almost exclusively in conferences of these 
parties with the exception of the petitioning 
creditors, the latter having entered the con- 
ferences after they had reached a stage when 
it seemed fairly sure that adjustment would 
be made on a basis that would protect all 
claimants. 

Under the arrangement, Walter M. Jac- 
card, who had bought the common stock of 
Cady L. Daniels, 1,017 shares, has to turn 
this stock over to the Charles P. Woodbury 
interests. The purchase price of this com- 
mon stock, the controlling interest, as to be 
paid by Mr. Woodbury, is not divulged, or 
whether there is to be any monetary con- 
sideration. Mr. Jaccard, under his contract 
with Cady L. Daniels, was to pay $500 down, 
this $500 to be returned if the deal was not 
consummated. 

The Woodbury family will put additional 
money into the company in the way of a 
loan to the company of $46,000, which is not 
to be paid back until the creditors have re- 
ceived 100 cents on the dollar. 

Cady L. Daniels has resigned as presi- 
dent of the Cady & Olmstead Jewelry Co. 
He has no common stock interest, but he 
and his mother, and A. W. Peet, father-in- 
W, have preferred stock. The family will 
continue to be represented on the board of 
directors until Feb. 1. 





Everybody was said to be satisfied with 
the contract as signed; and the utmost good- 
will is said to have returned among all 
parties. 

Mr. Jaccard relinquishes all interests in 
the Cady & Olmstead Jewelry Co. 

The contract was signed by the following 
parties: Cady L. Daniels, Walter M. Jac- 
card, Charles P. Woodbury, Cady & Olm- 
stead Jewelry Co., Ella C. Daniels, S. M. 
Daniels, A. W. Peet, Hayden W. Wheeler 
& Co., Hoefer Jewelry Co., International 
Silver Co. 

The receiver, who has been in charge of 
the store since Nov. 6, will remain until the 
legal technicalities are complied with for his 
discharge or recall, and of course until the 
creditors, in New York, have approved the 
conditions of the contract. 

Should all go through, with acceptance 
of conditions by the creditors, the special 
master will, it is predicted, make his report 
to the Federal court in about 10 days, re- 
garding the receivership, and the court will 
then act. The company will then continue 
normally, with Mr. Woodbury in charge, 
entering the pre-Christmas season. 

A curious feature of the situation during 
the past week has been the reported desire 
of some parties to the controversy to in- 
clude in the contract requirement of formal 
statements indicating the proper purposes of 
all parties concerned, for the information of 
the public. Such statements were desired, it 
was stated, to offset and counteract mis- 
apprehensions that might have got abroad as 
to such purposes and attitudes. Statements 
were drawn up, fulfilling such tentative ne- 
gotiations over the contract; but in’ its final 
form the contract does not make any pro- 
vision for the issuance of these statements. 
Certain statements, however, were given pub- 
licity on Wednesday in one local paper, but 
their accuracy could not be verified. 

Charles P. Woodbury and Will Joers of 
Hayden W. Wheeler & Co., arrived in New 
York Monday and arranged to call a meet- 
ing of the creditors of the concern to be 
held at the rooms of the National Jewelers 
Board of Trade, today (Wednesday) at 2:30 
p. M., at which the entire situation will be 
laid before the creditors and a ratification 
of the agreement asked for. Under this 
agreement all creditors under $100 will be 
paid in full at once and all creditors over 
that amount will be paid in full later, at 
times to be arranged for, the money loaned 
by the Woodbury interest to the concern 
being ample to take, care of the liabilities 
as soon as the concern begins to liquidate 
its stock on hand. Mr. Woodbury, who 
now for the first time is mm charge of the 
business, unhampered, expects to continue it 
on progressive lines and his friends have no 
doubt of the success of his venture. 

When seen Monday by a representative of 
THE JEWELERS’ CrrCULAR and asked for an 
expression of opinion of the case, Mr. Wood- 
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Lury said that now that the matter had been 
completely settled, he did not care to go 
into details as to the motives behind the 
proceedings in the case. “Our purpose from 
the first,” he said, “has been to conserve the 
interests of the company for all concerned; 
to see that the creditors of the company were 
paid in full; and above all, to preserve and 
continue the Cady & Olmstead Jewelry Co. 
as an outlet for the trade in Kansas City 
along lines and upon a foundation that would 
make possible its growth and success. 

“We have no hard feeling toward any one 
and feel that bygones should be bygones. 
The affair is closed so far as we are con- 
cerned and we will now confine ourselves to 
the one purpose of building up the business 
and the reputation of the Cady & Olmstead 
Jewelry Co.” 








Meyer Aronson, Elmira, N. Y., Files Volun- 
tary Petition in Bankruptcy, Showing 
Liabilities of $26,382 and 

Assets of $2,800 

BuFFALo, Nov. 26.—Listing his liabilities 
as $26,382.47 as against assets of only 
$2,800, Meyer Aronson, retail jeweler locat- 
ed in the Merchants Bank Building, Elmira, 
N. Y., has filed a petition in bankruptcy in 
the federal court for the western district of 
New York here. Of the unsecured claims, 
which aggregate $18,582.47, most of the 
creditors are New York wholesalers and 
manufacturers, the amounts due in every 
instance being for merchandise. Barnett 
Davis of Pittsburgh, Pa., alone of the credi- 
tors with unsecured claims holds notes for 
$1,406, the amount of their claim. 

Of the creditors with secured claims, the 
Merchants Bank of Elmira holds diamonds 
valued at $7,000 as security for a loan of 
$3,600; the Chemung Canal Trust Co.'s 
claim of $4,000 is secured by book accounts 
of an equivalent sum, while Waxman & 
Miller of Elmira hold jewelry worth $390 
pledged in exchange for a $200 loan. 

The following is a complete list of the 
unsecured claims: Lenall Watch Co., 
$117.45; Werner Bros., $84.75; T. I. Glatt, 
$535; H. A. Platt & Co., New York, 
$3,178; Jerome Meyers & Sons, Wilkes- 
barre, Pa., $253.60; Goldsmith, Stern & Co., 
$2,172.78; Aisenstein-Woronock & Sons, 
$91.96; Shapiro & Allison, $568; A. Winkel- 
stein, $1,494.20; Eliasoff Bros., $1,962.17; 
Morris Rosenbloom & Co., $450; R. & J. 
Dreyfus, $918.40; Freudenheim, Levy & 
Lande, $700; Yankauer & Platt, $550; Bar- 
nett Davis, $1,406; C. H. Krinka & Co., 
$4,100. 

As assets the bankrupt lists stock and 
jewelry at $500, leases and open accounts 
not assigned or pledged at $2,000 and safe 
and fixtures with an estimated value of $300. 








After smashing a large plate glass win- 
dow in an Olean, N. Y., jewelry store, a 
waiter was overpowered by a policeman as 
he was removing watches and other jewelry 
from the display space. The policeman was 
across the street when he heard the crash. 
Rushing to the jewelry store he grabbed the 
burglar and arrested him. When searched 
at police headquarters three watches were 
found in the prisoner’s possession. He is 
being held on charges of burglary and grand 
larceny. 
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Jewelry Tax Not Included in Secretary Mellon’s Message 











Treasury Head’s Suggestion as to Taxes to Be Repealed Did Not Include All 
of Section 905 as Reported in Some Newspapers, but Only 
Referred to Watches and Tableware 














WaAsHINGTON, D. C., Nov. 24.—Repeal of 
the tax on jewelry was not recommended by 
. Secretary of the Treasury Mellon in his tax 
reduction program recently outlined in a 
letter to Representative William R. Green, 
acting chairman of the Ways and Means 
Committee of the House. The Treasury 
secretary’s letter, when first made public, 
was generally understood as sanctioning the 
removal of the excise tax on the jewelry 
classification as a whole, but further exami- 
nation of his statement and inquiry at the 
Treasury Department has disclosed that such 
was not Mr. Mellon’s intention. 

“Possibly there are some articles of jewel- 
ry which, according to our standard of liv- 
ing, cannot properly be denominated luxu- 
ries, such as, for instance, ordinary table 
silver or watches, which you may wish to 
exempt from the general tax on jewelry,” 
Secretary Mellon’s letter to Representative 
Green read. It has been learned that he 
does not consider jewelry proper as no 
longer constituting a luxury, and does not 
wish to be understood as advocating its ex- 
emption from the excise tax. 

Possibly there may be a few other items 
that would fall in the same category as sil- 
verware and watches now regarded by the 
public generally as practical necessities. It 
would also be true, however, that these arti- 
cles are of even less importance than table- 
ware and watches, which themselves bear a 
very minor portion of the tax burden. But 
Secretary Mellon emphatically does not want 
it understood that he has advocated abolition 
of the tax on Section 905 of the revenue law 
as a whole. 

Jewelry which serves no useful purpose 
still is a luxury, in Secretary Mellon’s opii- 
ion, and incidentally he believes it is these 
articles that pay by far the largest portion 
of the $20,000,000 collected annually on an 
average from the retail jewelers of the coun- 
try. However, the jewelers of the country 
disagree with him on this. In this connec- 
tion the letter of the Secretary of the Treas- 
ury stated that “there is not enough margin 
of revenue available to permit the repeal of 
the special taxes which are proving produc- 
tive.” 

Although the “nuisance” taxes, of which 
the jewelry tax is one, do not constitute ai 
important item in the Government’s total 
revenues, their tax-producing capacity is not 
overlooked by the Treasury, although, as 
Secretary Mellon conceded, the law can he 
revised to good advantage and some of tlic 
nuisance taxes dispensed with, without much 
loss to the Government. 

Exempting table silver and watches from 
the excise tax would be an inconsiderable 
item and was not included in Secretary Mel- 
lon's figures estimating the reduction in the 
Goverrment’s revenues which would result 
from the changes he has suggested. If he 
had had in mind the repeal of the tax on ail 
jewelry, this item, approximately $20,000,- 
000, would certainly have been included in 
the figures showing decreases, together with 


the $30,000,000 loss in revenue from repeal 
of the telegraph and telephone tax, and $70,- 
000,000 decrease in revenue from repeal of 
the theater admissions tax, which is reckoned 
with in the Secretary’s statistics to show the 
effect on Government revenues of his recom- 
mendations. 


Concerning miscellaneous nuisance taxes,, 


Secretary Mellon’s reference to this subject 
in his letter to Representative Green read: 

“Your committee may wish to consider the 
elimination of various small miscellaneous 
taxes which have an inconsiderable bearing 
on the general revenue of the Government, 
but which are a source of inconvenience to 
taxpayers and difficult to collect; and pos- 
sibly there are some articles of jewelry 
which, according to our standard of living, 
cannot properly be denominated luxuries, 
such as, for instance, ordinary table silver or 
watches, which you may wish to exempt 
from the general tax on jewelry. There is 
not enough margin of revenue available to 
permit the repeal of the special taxes which 
are proving productive, but the law could be 
revised to good advantage and some of the 
nuisance taxes repealed without material loss 
of revenue.” 

It does not follow necessarily that the next 
Congress, which convenes Dec. 3, will hew 
strictly to the line drawn by Secretary Mel- 
lon in considering legislation to revise the 
taxes. It is still a possibility even that Con- 
gress will reject the administration’s tax re- 
duction program for a soldiers’ bonus. In 
that event a means of increasing rather than 
decreasing the Government’s revenue might 
be sought. If the bonus again is shelved, 
popular opinion may insist that the nuisance 
taxes be substantially removed if any tax 
reduction whatever is given consideration, 
and it may be that sufficient pressure will be 
brought to bear to secure abolition of the 
jewelry tax section entirely, although the 
belief is expressed in some quarters that the 
people generally would rather see a reduc- 
tion in the lower income tax brackets than 
the repeal of special taxes, the payment uf 
which is not shared generally by the public. 








Prince Youssoupoff’s Visit Again Starts 
Reports About Russian Crown Jewels 


WASHINGTON, D. C., Nov. 24.—The story 
of the missing Russian crown jewels, re- 
ported several times to have been smuggled 
into this country, was a topic of discussion 
ir. the Customs Division of the Treasury 
Department last Friday as a result of the 
arrival in New York of Prince Felix Yous- 
soupoff from Russia with a quantity of 
valuable gems. 

Although the prince has been admitted un- 
der a diplomatic passport issued in the 
Czarist regime, customs officials do not fully 
understand the situation, and, it was stated, 
would be interested in learning the identity 
and value of the jewels. It was denied, 


however, that Nathaniel G. Van Doren, chief 
of customs intelligence, would participate in 
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any inquiry when he went to New York on 
Friday. 








DEATH OF CHARLES S. PLATT 





Veteran New York Refiner Passes Away at 
His Home in New York 


Charles S. Platt, for many years a promi- 
nent refiner in New York, and grandson of 
one of the first refiners in this country, died 
last Friday at his home, 16 W. 40th St. 
Funeral services were held on Monday 
morning with an Episcopalian clergyman 
officiating, followed by burial in Woodlawn 
Cemetery. 

For more than a year Mr. Platt had been 
in poor health but it was not until a few 
months ago that his illness became serious. 
He suffered kidney trouble and other ail- 
ments incumbent on old age but several 
weeks ago recovered sufficiently to go duck 
shooting at Barnegat. While enjoying his 
favorite sport, Mr. Platt suffered another 
attack of serious illness and was finally 
brought to his home in New York, where 
he died last Friday. 

Mr. Platt was a native New Yorker, hav- 
ing been born in that city in December, 1846. 
He was educated in the metropolis and at- 
tended the School of Mines of Columbia 
University and later went abroad where he 
studied mineralogy and chemistry. In 1868, 
after completing his studies, Mr. Platt be- 
came associated with his grandfather, 
George W. Platt, one of the first refiners 
in the United States. 

‘The business was originally started by 
George W. Platt and Nathan Platt under 
the style of Platt & Bro. In its day this 
firm was regarded as one of the largest and 
best known jewelry and novelty and watch 
houses in the country. 

The Platt concern also operated the only 
large gold and silver refining plant in this 
country, doing the work for all of the jewel- 
ers and silversmiths. 

Upon the death of Mr. Platt’s grand- 
father in 1881 he took over the business 
and continued under his own name. At that 
time the office and salesrooms were located 
at 4 and 6 Liberty Place while the refinery 
was at 69 Thomas St. In 1890 Mr. Platt 
built the building at 29-31 Gold St., where 
the business was moved to and is still being 
continued by his successors. 

After continuing until 1905 Mr. Platt dis- 
posed of his business to Handy & Harman. 
He continued, however, as a director in the 
firm until 1915 when he finally retired. The 
building, in which the business is still lo- 
cated, was sold last year by Mr. Platt to the 
Merchants Property Co., the present owner. 

Mr. Platt was a quiet, unassuming man 
and did a great deal of charitable work 
which was never made public. He was ex- 
ceedingly fond of his employes and on many 
occasions helped them in times of stress. 
He was a lover of outdoor sports, his 
favorite diversion being duck shooting, 
which he enjoyed whenever possible at his 
grounds in Barnegat, N. J. 

Mr. Platt was married in 1887 but suf- 
fered the loss of his wife about 12 years ago. 
A striking coincidence connected with Mr. 
Platt’s death was that he passed away in 
the same house in which his wife was born. 

Deceased is survived by two sisters and 
one brother. 
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HELD FOR THE GRAND JURY 
Youth Charged with Being Pickpocket who 
Has Been Robbing Jewelers’ Messengers 
Arrested in New York 


A youth said to be responsible for the 
loss of thousands of dollars worth of 
jewelry from the pockets of messengers 
working for jewelers, diamond setters and 
other members of the trade in New York, 
was arrested last Wednesday in the building 
at 106 Fulton St. The man gave his name 
as Samuel Goldfarb, 23 years old, residing 
on Bedford Ave., Brooklyn. According to 
the police, the prisoner is a professional 
pickpocket and has served a number of terms 
in jail. He was arraigned last Saturday in 
the Tombs Police Court before Magistrate 
Frothingham, and is now being held under 
$10,000 bail to await the action of the grand 
jury. 

For several weeks past jewelers, diamond 
setters and other members of the industry 
have suffered the loss of valuable pieces of 
merchandise which were being carried by 
messengers. The great number of losses 
mystified the jewelers. A few weeks ago 
a messenger for Herbert H. May, diamond 
setter, 106 Fulton St., lost a ring and then 
Mr. May and the police started a diligent 
search. This was the first real effort to 
locate the thief. Mr. May’s boy was re- 
turning from the office of the Lane-Guran 
Co., importer and manufacturer of watches 
and diamond jewelry, 200 Broadway, with 
a ring valued at about $1,000. When he 
reached Mr. May’s office it was discovered 
that the ring had disappeared from his 
pocket. 


A check up of the pickpocket’s activities 
showed that he operated principally in 106 
Fulton St. and 71 Nassau St. Mr. May 
and the police at once started a search for 
the man and learned that each day a youth 
checked his overcoat at a candy stand at 
106 Fulton St. When the candy stand keep- 
er was approached by Mr. May, he told the 
setter that the man usually came in about 3 
o'clock each afternoon for his coat and that 
he would be glad to point him out. Mr. 
May waited for some time and was finally 
rewarded by the appearance of a young man 
who was pointed out by the candy stand 
keeper as the one who checked his overcoat 
each day. The youth apparently became sus- 
picious and instead of going directly for 
his coat, went to a telephone booth in the 
building. He was finally grabbed by Mr. 
May and was taken to the office of the Lane- 
Guran Co., where he was cross-examined by 
Mr. May, who reports that the man stated 
that he had found the articles of jewelry 
which jewelers said were missing. 
While Mr. May was interrogating the pris- 
oner, the police were notified and shortly 
after Detectives Kalbfleisch, Fleming and 
Fay of the Old Slip Station arrived and 
took the man into custody. 

It is claimed that the man after picking 
the pocket of a messenger would take his 
loot to a dealer on Fulton St. authorized to 
buy jewelry. Some of these articles are still 
in the possession of the Fulton St. dealer 
and can be redeemed by notifying detectives 
of the Old Slip Station. The detectives have 
located the owners of some of the pieces, 
including a brooch and a number of watch 
cases, but there are still some diamonds and 
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also a gold and onyx chain to be identified. 

Another complainant against the prisoner 
is Arthur Getz of 15 John St., who lost a 
platinum diamond mounted brooch. This 
brooch is worth about $1,000 and has been 
recovered by the police. 








STEAL JEWELER’S RINGS 





Thugs Waylay Bayonne, N. J., Merchant and 
Rob Him of Leather Case and Gems 


Bayonne, N. J., Nov. 22.—While going 
to his store at 698 Broadway last evening, 
Samuel Cooper, a jeweler, was waylaid by 
two footpads who stole two diamond rings 
worth about $5,000. The bandits, it is be- 
lieved, thought Mr. Cooper was carrying a 
wallet of diamonds. After chloroforming 
him they went through his pockets and re- 
moved a leather case containing some papers 
and then took two rings from the jeweler’s 
hands. 

Mr. Cooper told a JEWELERS’ CIRCULAR 
reporter that he was just returning from 
New York and after alighting from a train 
about 6 o’clock last evening began walking 
to his store. Suddenly two men jumped 
from behind a hedge and shoved a 
chloroform-soaked rag over his nose and 
mouth. The jeweler’s pockets were then 
searched and the wallet containing some pa- 
pers was removed. The rings taken from 
the jeweler’s hands were set with large dia- 
monds. One ring was of gold and mounted 
with a slightly imperfect diamond weighing 
3.87 carats. The other ring was more elab- 
orate and was set with a marquise-shaped 
perfect diamond weighing 2.98 carats. 

After relieving Mr. Cooper of his rings 
and wallet the men ran away. On Monday 
the jeweler received by mail the wallet with 


the papers still in it. 








EMBEZZLEMENT CHARGED 





Newark Jeweler Causes Arrest of Man who 


Reported that He Had Been Robbed 


Newark, N. J., Nov. 26.—Manuel Silver- 
man, of 102 Sherman Ave., was arrested 
Nov. 19 on complaint of Charles Rich, a 
member of the firm of J. M. Reicher & Co., 
207 Market St., on a charge of embezzle- 
ment. Silverman reported to the police on 
Nov. 17 that he had been robbed the pre- 
ceding night of $5,000 worth of diamonds. 
Questioned by detectives, he said he had the 
stones in a wallet at 11 p. m., when he re- 
tired for the night at his home, but could 
not recollect whether he had placed it under 
the pillow on his bed or in the pocket of a 
coat he had hung near the bed. In the morn- 
ing, he declared, a kitchen window in the 
house was noticed open and he could not find 
the diamonds. 

It was learned that Silverman had been 
called on Nov. 16 to the Reicher firm’s of- 
fice, to account for $2,492 worth of jewelry 
he had on memorandum. Mr. Rich made a 
demand for the jewelry or the money. Sil- 
verman promised to attend to the matter, 
it was said. When he reported the alleged 
robbery of his home next day he told the 
police the loot included the jewelry obtained 
from J. M. Reicher & Co., and other jewelry 
valued at $985 belonging to Harrison R. 
Place, of 19 Ellis Ave., Irvington, which 
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had also been obtained on memorandum. 

Detectives investigating Silverman’s story 
examined the kitchen window he said was 
found open. They reported that an accumu- 
lation of dust on the window sill showed no 
marks, such as would be made by anyone 
entering the room through the window. Then 
Mr. Rich and Mr. Place decided to make 
complaints against Silverman charging em- 
bezzlement. Samuel Marsh, also of 207 
Market St., told the police he would make 
a complaint covering a diamond ring. 

Silverman already was under bail of $2,000 
awaiting action in the Federal courts, ac- 
cording to the police, on charges of com- 
plicity in an attempt to smuggle $15,000 
worth of diamonds into this country. 








ALLEGED CROOK CAUGHT 
Man Charged with Larceny and Forgery 
Being Held for Trial by Birmingham, 
Ala., Authorities 


BirMINGHAM, Ala., Nov. 22.—C. D. Har- 
ris, alias “R. D.,” “J. D.” or “Jack Dillon,” 
has been arrested in Birmingham by members 
of the Bodeker National Detective Agency, 
on charges of grand larceny and forgery. 
His bond was fixed at $3,000, which he was 
unable to meet and he was sent to the county 
jail. P 

Officers say that this man entered a num- 
ber of jewelry stores in Birmingham and 
asked to see expensive diamond rings and 
other jewelry. While looking over the 
goods, it is charged, he got away with sev- 
eral hundred dollars worth of jewelry from 
the various stores entered, without being de- 
tected at the time. After he would leave 
a jewelry store the clerk who waited upon 
him would find an expensive ring or some 
other article of jewelry missing. It was on 
the evidence of several jewelers that Harris 
was arrested. Harris is also charged with 
passing a worthless check on a well known 
Birmingham jeweler. This check was drawn 
on the First National Bank of Atlanta, Ga. 

When arrested Harris is said to have been 
in Birmingham for several days, and that 
a woman who was supposed to have been his 
wife was stopping with him at one of the 
most prominent Birmingham hotels. When 
Harris was arrested officers went to look 
for his wife, only to find that she had sud; 
denly disappeared. Officers are of the opin- 
ion that both Harris and his wife are pro- 
fessional jewelry thieves and may belong 
to an organized band of shoplifters. The 
couple were well dressed and_ intelligent 
looking people. Where this couple came 
from to Birmingham is unknown. 

Harris was first arrested on the charge of 
being a suspicious and dangerous character 
and locked up in the city jail. Later the 
charges of grand larceny and forgery were 
docketed against him, and he was removed 
to the county jail. The date of his trial 
has not as yet been set, but will probably 
not be held until his wife is located. 

Harris claims his home is Miami, Fla., 
but that he has not been there in some time. 

Jewelry said to have been stolen by Har- 
ris from the Jobe-Rose Jewelry Co., Jaffe 
Jewelry Co., Farmer & Cannon Jewelry Co., 
and other well known downtown stores, was 
recovered by detectives in Birmingham 
Na wnshops. 
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BUFFALO JEWELERS MEET 





Members of Retailers’ Association Discuss 
Co-operative Advertising and the 
Eradication of Crooked 
Auction Sales 

BurraLo, N. Y., Nov. 26.—Co-operative 
advertising, the elimination of misleading 
statements by certain unprincipled adver- 
tisers and the eradication of crooked auc- 
tion sales, were the principal topics dis- 
cussed by members of the Buffalo Retail 
Jewelers’ Association at their last meeting 
of the present year, held on the evening of 
Nov. 22 at the Lafayette Hotel. 

With reference to the question of group 
advertising during the pre-holiday season, 
which has been tried out in other years with 
some success, some of those present ex- 
pressed the opinion that it was too near the 
yuletide period to attempt any extensive 
campaign in the daily papers, and that rather 
than enter into the scheme unprepared it 
would be better to abandon the thought for 
the present year. Still others, however, 
favored a hasty canvass of all the member- 
ship with a view to discovering the senti- 
ment in regard to co-operative advertising 
and that in the event that the idea met with 
a favorable reception, to go ahead with the 
campaign at the earliest possible moment. 

Augustus Frisch, of Frisch Bros., Genesee 
St., suggested that copy used in previous 
campaigns, with slight alterations, could be 
used and that the cost be apportioned among 
the members, according to the location and 
volume of their business, the downtown 
stores, of course, to bear the larger share 
of the cost. The names of all those sub- 
scribing to the ad would appear in each 
issue. Mr. Frisch’s motion that a commit- 
tee be named to confer with the trustees of 
the association in an effort to obtain the 
views of the members at large, and that an 
appropriation not exceeding $500 be raised 
for the campaign, met with the unanimous 
approval of those present. President Simon 
Cohen then appointed William F. Ehmann 
as chairman of the committee with Augustus 
Frisch and John J. Diebold as committee 
men. In the event that the plan is found 
impracticable at this time, those in favor 
of this form of publicity intend to press for 
a similar campaign at Easter and pre-wed- 
ding seasons, when they believe it would be 
equally as effective as during the Christmas 
period. 

Fake auction sales have long been a thorn 
in the side of the city’s legitimate jewelers, 
and the purging of the trade of this unde- 
sirable element has been agitated for many 
years, both locally and through the co- 
operation of the state association, but to date 
without success. Within recent months 
there has come into existence what is known 
as the Buffalo Better Business Commission, 
supported by the leading business men of 
the city, created for the purpose of protect- 
ing the public from misleading advertising 
and all forms of illegitimate business, such 
as stock promotion schemes and the like. 
Results obtained so far in the eradication of 
many of these business leeches has given the 
retails jewelers encouragement. With ma- 
chinery at hand for the protection of the 
legitimate merchant in the shape of the Bet- 
ter Business Commission, the jewelers feel 
that now is the time te seek relief frem the 
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auction evil. Inasmuch as this commission 
has been acting on complaints received from 
individual or groups of merchants, it was 
decided at the meeting to send a committee 
thoroughly representative of the industry 
to lay the jewelers’ case before this com- 
mission. Therefore the president was em- 
powered to name a committee of three to 
meet the trade relations committee of the 
Twenty-Four Karat Club, with a view to 
making the complaint a joint one. The 
committee in question comprises Fred J. 
Dorn as chairman, Frank Ehrenfried and 
A. H. Hoyler. 

Mr. Ehrenfried brought up the matter 
of holding an annual banquet, which until 
the present year had always been a feature 
of the retail association’s social program. 
Those present at the meeting approved of 
the proposal to join the Twenty-Four Karat 
Club, which has under way at present plans 
for a dinner in January, and the respective 
entertainment committees will get together 
this week in an effort to arrange tentative 
details for a banquet and dance early in the 
new year. It was suggested that the affair 
precede the annual meeting of the retail as- 
sociation, which is set for Jan. 17, in order 
that a wider choice of candidates might be 
possible. As a further stimulant to at- 
tendance, Mr. Frisch offered the suggestion 
that each member read at each meeting an 
article in the trade press which he con- 
sidered of exceptional merit. 








DEATH OF J. GEORGE GEHRING 





Pneumonia Claims Senior Member of Balti- 
more Jewelry Concern After a 
Short Illness 

BattimoreE, Md., Nov. 24—J. George 
Gehring, senior member of the jewelry firm 
of J. George Gehring & Son, 420 N. Gay St., 
one of this city’s most widely known jewel- 
ers, died suddenly Thursday at his home, 
610 E. Biddle St. Death was due to pneu- 
monia with which Mr. Gehring was stricken 
a week ago. The firm of which Mr. Gehring 
was head would have celebrated the 100th 
anniversary of its founding next month. 

The store was started by Mr. Gehring’s 
grandfather and for almost a century the 
business has continued in that section of 
Baltimore known as Old Town. Born and 
reared in Baltimore, Mr. Gehring received 
his education in the public schools. For 
a number of years he was president of the 
Old Town Merchants’ and Manufacturers’ 
Association and was one of the leading lights 
at the association’s annual convention held 
at Atlantic City. 

Funeral services were held Saturday from 
the home of Mr. Gehring’s sister, Mrs. F. C. 
3ressler, 125 S. Broadway. Burial was in 
Greenmount Cemetery. 








Charles M. Tait, recently elected county 
treasurer of St. Lawrence county, has sold 
his jewelry store to Clarence L. Wallace, 
Watertown, N. Y., possession to be given 
Jan. 1 next. Mr. Wallace was formerly 
in business with Mr. Tait at Utica, N. Y. 
In Watertown Mr. Wallace was treasurer 
of Gould & Gould, wholesale jewelers, until 
last April, when he sold out his interest, 
but continued with the firm as a watch 
repairer. 
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ESCAPES FROM PRISON 





Man Convicted of Stealing Gems from Balti- 
more Jewelry Concern Is Now 
at Large 

BALTIMORE, Nov. 24.—William A. Jones, 
alias “Isadore D. Gold,” 25 years old, con- 
victed of stealing diamonds valued at $6,000 
from A. Rodberg & Son, jewelers, 28 W. 
Baltimore St., two years ago, escaped from 
the Maryland Penitentiary here Thursday 
afternoon. Jones was serving a five-year 
sentence imposed by Judge Robert F. Stan- 
ton, of the Criminal Court. Jones, under 
the name of Gold, is wanted by the San 
Quentin, San Francisco, authorities for vio- 
lation of his parole, he having been sentenced 
to a term in San Quentin, released on parole 
and subsequently violated his parole. A de- 
tainer was lodged at the Maryland prison 
against Jones at the time of his escape. 

Jones, according to Col. Claude B. 
Sweezey, warden, was evidently aided in 
escaping by Cyril Waiples, a prisoner con- 
victed of attempting to rob Max Perel, 
jeweler, 802 E. Baltimore St., nearly two 
years ago. Jones and Waiples worked in the 
shipping department of an overall factory. 
Jones escaped by secreting himself between 
bundles of overalls packed in a truck which 
were to be delivered to a warehouse in a 
section of the city a mile from the peni- 
tentiary. 

Once outside the prison yard Jones is be- 
lieved to have dropped to the street and dis- 
appeared. He did not wear prison garb, but 
was attired in clothing which would attract 
no attention. Two years ago Jones entered 
Mr. Rodberg’s store and bargained for the 
purchase of a diamond ring. When shown 
a number of rings, Jones seized the diamonds 
and fled. He was chased by Mr. Rodber and 
a crowd of citizens and was making good 
his escape when he was seen by Detective 
Sergeant Elmer O’Grady. O’Grady hid be- 
hind an automobile and seized Jones when 
he was about to pass him on the run. Jones 
is said to have relatives in Brooklyn, N. Y.,, 
and San Francisco. A countrywide search is 
being made to effect his capture. Jewelers 
throughout the country are requested to be 
on the lookout for Jones. 

Jones is described as 25 years old, five 
feet seven inches tall, ruddy complexion, 
slate-colored eyes with brown mixture and 
has a noticeable indentation in his chin. 








New Enterprises 





Ray Gardner has opened a jewelry store 
at Kirksville, Mo. 

A jewelry store has been opened by B. F. 
King at Venice, Cal. 

C. H. Larson has opened a jewelry store 
at Grand Island, Neb. 

Duncan Bros. is the name of a new con- 
cern at Sapulpa, Okla. 

A. Tannebaum has opened a jewelry shop 
at 736 S. Olive St., Los Angeles, Cal. 

O. P. Swenson has opened a jewelry store 
at 9th and Olive Sts., Los Angeles, Cal. 

A new jewelry store has been opened at 
1227 Grand Ave., Kansas City, Mo., by the 
Toco Jewelry Co. 








Adolph Schwartz, Oakland, Cal., has been 
succeeded by the Ben Ray Novelty Bazaar. 
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Harry V. Gray, 
1433 Farmer St., 
interest of the Metropolitan Jewelry Mfg. 


manufacturing jeweler at 
has purchased the entire 


Co. Mr. Gray is an ex-president of that 
concern and will conduct the business under 
his own name, 

In the fashion display at the Hotel Statler 
this week Charlton & Co., New York city, 
have been showing the latest creations in 
jewelry novelties. One of the features is a 
clock for milady’s dresser, with diamonds 
and sapphires encircling the face. 

R. E, Eastop, who has been engaged by 
the R. E. Berkey Co., manufacturing jewel- 
ers, for some time as designer and engraver, 
has resigned his position and returned to his 
old employer in Glasgow, Scotland. He re- 
cently sailed from Montreal, Que. 

Charles Warren & Co., one of the oldest 
and best known shops in the State, is mak- 
ing some attractive displays in platinum. It 
also is offering wonderfully attractive Christ- 
mas cards. Many designs are in gold and 
silver and picture the earlier days of Ameri- 
can life. 

H. St. John, Milford, Mich., was in the 
city last week, calling on wholesalers and 
manufacturers. Mr. John is an up- 
State leader in his line and is noted all over 
his section for the fine stock he carries. He 
came to Detroit particularly on a buying 
expedition, 

When evidence was presented recently 
which convinced Judge Charles C. Simmons, 
in Federal Court here, that liquor had been 
sold in a Monroe Ave. cafe, he granted an 
injunction. not only closing the cafe but also 
a jewelry store and a shoe-shining parlor in 
the same building. The case has been ap- 
pealed. 

T. Roy Hadley, engaged in the jewelry 
business at Holly, near Detroit, is closing 
out his stock and planning, it is said, to de- 
vote his entire time to the clothing business. 
He has carried jewelry for a number of 
years. He expects to lease the space occu- 
pied by thé jewelry stock to someone who 
might wish to engage in the same line. 

Detroit jewelers have™found the early 
Christmas shopping campaign effective dur- 
ing the last week. Shoppers are hurrying up 
their buying as never before. Window dis- 
plays are unusually attractive. In the shop 
of Loftis Bros. & Co. are beautiful bouquets 
of flowers with the announcement that clerks 
always are ready to offer suggestions in mak- 
ing Christmas selections. The finest of 
Platinum jewelry is shown. 

North Willcox, Detroit, aged 68 years, 
who a number of years ago was a member 
of the jewelry firm of Roehm & Sons, and 
later of Wright Kay & Co., died Saturday, 
Noy. 17, at Ann Arbor, Mich. Mr. Willcox 
was born in Detroit, March 5, 1855, and with 
the exception of a few years at Fort Mc- 
Dowell, Ariz., where he was a post trader, 
he passed most of his life in Detroit. For 
some time he had been living at the home of 
his brother in Ann Arbor. 

Detroit manufacturing jewelers, with a 
vast majority of other Detroit concerns, are 
considerably disturbed over the increase of 
Sas rates by the Detroit City Gas Co. The 
rate increase immediately followed the ex- 
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piration of the gas company’s franchise. 
While the increase amounts to only a few 
cents a thousand feet, it means a good deal 
in the long run. A local newspaper has 
taken up the fight and obtained an injunc- 
tion restraining the company from putting 
the increase into effect Nov. 15, as planned. 
The Detroit City Council also is taking ac- 
tion to adjust the matter if possible by arbi- 
tration. 

Thugs preying on jewelry stores seem to 
have transferred their operations across the 
border into Ontario, Can. They are operat- 
ing in the same old United States way— 
smashing windows, grabbing the loot and 
then escaping in an automobile. Over in 
St. Thomas, recently, thugs smashed in the 
display window of E. H. Flasch’s jewelry 
store, and a little later robbed the jewelry 
and hardware store of L. W. Moedinger at 
Sparta, by removing the glass from a front 
window. ‘Then they escaped with loot esti- 
mated at about $1,500. Later their car was 
found by the police abandoned on the out- 
skirts of London. 











Herbert D. Hough, of Cranston, has been 
granted a patent on a belt buckle. 

Laurence C. Martin, of Martin-Copeland 
Co., of this city, has been granted a patent 
on a rheostat. 

A patent on a bracelet or like article of 
jewelry has been granted to Almyr L. New- 
man, of Warwick. 

Robert C. Chapin, of the Chapin & 
Hollister Co., is making a circuit of the 

. Pacific Coast cities. 

M. S. Rodenberg & Co. are making a large 
addition to their factory building at Manu- 
center, off Eddy St. 

Gregor Krichbaum was a business visitor 
in New York the past week in the interests 
of L. Krichbaum & Co. 


Three silver spoons made by William 
Hoolsey about 1798 have been presented to 
the Newport Historical Society. 

Albert I. Russell, of the Irons & Russell 

o., has purchased a fine residential estate 
on Wayland Ave., on the East side. 

Edgar C. Lakey, for several years super- 
intendent of the B. A. Ballou & Co., Inc., is 
confined to his home by a nervous break- 
down. 

Mr. and Mrs. Rush Sturges, who with 
their family remained late at their country 
place at Narragansett Pier, have just re- 
turned to town. 

The employes of the Brown & Sharpe 
Mig. Co. the past week contributed $1,003 to 
the Red Cross fund which is having its 
annual roll call drive. 

The final meeting of the creditors of Roy 
S. Williston was held last week and the 
account of the trustee in bankruptcy was 
allowed and the estate declared closed. 

The Albert Walker Co. filed suit in the 
Superior Court for Providence County last 
Monday against G. L. Dixon, seeking to 
recover $9,000 in an action of assumpsit. 

Walter R. Callender, of Callender, Mc- 
Auslan & Troup Co. (The Boston Store) 
the petit jury in the United 


is serving on 
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States Court for the District of Rhode 
Island. 

At the 49th annual meeting of the cor- 
poration of the Home for Aged Men and 
Aged Couples teld last Monday afternoon, 
Herace Remington, Arthur W. Claflin and 
lrederick A. Ballou were among the mem- 
bers of the board of managers elected. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: A. H. Bendheim, of A. H. 
Bendheim & Co., New York city; Mr. Kirk, 
of James McCreery & Co., Inc., New York 
city; Jacob Avidan, of Lippman, Spier & 
Hahn, New York city; H. D. Stevens and 
Miss A. M. Fox, of Strawbridge & Clothier, 
Philadelphia; Max Singer, New York; 
Sidney Lesser, of Samstag & Hilder Bros., 
New York city. 

William A. Shawcross, of Monroe Block 
& Co., 45 Richmond St., received a cable 
the past week from his partner, Monroe 
Block, stating he was sailing on the steam- 
ship Leviathan from Cherbourg, Nov. 20, 
and arriving in New York the 26th. In 
his letters Mr. Block states that the Euro- 
pean market has the most colorful and at- 
tractive assortments he has ever seen, and 
he expects to have a most significant line 
of imported novelties. 

Joseph H. Lancor, of the manufacturing 
jewelry concern of the Lancor Mfg. Co., 
drove down to the Federal building Thurs- 
day morning to get his mail. He left a 
motor coupe outside. After he had gotten 
his mail he got into a coupe and started 
to drive back to his factory. Opposite the 
Bilmore Hotel Mr. Lancor  soliloquized: 
“Gosh! This car runs better than ever.” 
Then he stopped, looked the machine over 
and found that, while the car was the same 
make as his, there were several little “pet” 
marks lacking from it. He drove back to 
the Federal building; curbed “the other fel- 
low’s coupe,” and found his own car waiting 
for him. Then Mr. Lancor stopped at the 
police headquarters on Fountain St. to find 
out if anybody had reported his coupe 
stolen, and explained how it all happened. 


The other owner evidently did not miss his 


car, as no complaint was made. 








His business having outgrown its present 
location, Abe Shyer, a jeweler at Chatta- 
nooga, Tenn., announced that he had signed 
a lease on the building now occupied by the 
United Cigar Stores at 9th and Market Sts. 
for an indefinite length of time, and would 
in the near future open there one of the 
most modern up-to-date credit jewelry stores 
in the south. The location is one of the 
best on Market St. Mr. Shyer will spend 
a large amount in equipping and remodeling 
the store. Leaving Chattanooga this week, 
Mr. Shyer will spend some time in New 
York and eastern cities buying merchandise 
for his new establishment, which will be 
opened just as soon as possible. He was 
unable to state Tuesday afternoon just 
when the opening date would be, but his 
plans are to get in within the next two 
months. The exact date will be an- 
nounced later. In connection with the 
jewelry business, it is the intention of Mr. 
Shyer to put in a modern optical depart- 
ment, which will be in charge of one of the 
best opticians in the city. 
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Henry E. Oppenheimer & Co. 
9-11 Maiden Lane, New York 


Importers and Cutters of 


DIAMONDS 








Importers of 


PEARLS AND PEARL NECKLACES 


Loose Pearls for Enlarging 
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MAZER ADVANTAGES! 


We are building our business on merit! 
We are offering the best values in Diamond Mounted Rings. 
We are showing the best values in Loose Diamonds. 


One of our travellers is in your vicinity. Our proposition to 
Jobbers is unusually attractive. 


JOSEPH MAZER CoO., INC. 


DIAMONDS 
170 BROADWAY =i -i- NEW YORK 


AD» ALL SIZES. EMERALD .CUT and SQUARE CUT. PAG ’ 
STAR caLpre ince al a "gle — ae ings SEAL @ 
SAPPHI 7 TeNRY CREE SE [RES 
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A dinner commemorating his 40 years’ 
of service with the Balbach Smelting & 
Refining Company was given Nov. 20 at the 
Robert Treat Hotel in honor of Emil E. 
Dieffenbach, general superintendent of the 


concern. 

Funeral services were held Nov. 17 for 
Mrs. Margaret Moore Goebel, wife of 
George H. Goebel, recently candidate for 
Governor on the Socialist ticket. She died 
after an operation at the Homeopathic 
Hospital. George H. Strobell was a 
pearer at the funeral, held from the Goebel 
home at 14 Bridge St. 

George L. Van Moppes, of the L. M. Van 
Moppes Diamond Co., 120 Clinton Ave., 
Newark, returned recently from a successful 
business trip through the middle west. Mr. 
Van Moppes was away for seven weeks and 
called on the trade in Buffalo, Detroit, Chi- 
cago, Milwaukee, Indianapolis, Cleveland, 
Pittsburgh, and many other important busi- 
ness centers. Joel L. Van Moppes is at 
present in Chicago and is calling on his many 
friends in the trade there in the interests of 
the same concern. 

An attempt to rob a vault in the office of 
Day, Clark & Co., at 449 Washington St., 
was frustrated early in the morning of Nov. 
19 when the burglar alarm was set off, 
signalling the Newark District Telegraph 
Co. Three inspectors dispatched in answer 
to the signal, and a policeman they met on 
the way, entered the jewelry firm’s office 
by means of a fire escape and an open win- 
dow and surprised one man in the vault 
room. He displayed a revolver but was 
overpowered and made captive. The 
weapon then was discovered to be a fake, 
made of aluminum. The prisoner, describ- 
ing himself as George Gilbert, 27 years old, 
said he lived in “52nd St.” New 
York. He was locked up on a charge of 
burglary. Another man implicated in the 
attempted robbery effected his escape, get- 
ting out of a side-door and fleeing in an 
automobile bearing a New York license that 
had been left parked near the factory build- 
ing. Desks and cabinets in the jewelry 
firm’s office had been rifled and the con- 
tents scattered about but the firm reported 
to the police nothing was missing. Jewelry 
in the vault, which the thieves had not suc- 
ceeded in opening, was valued at $50,000. 





Atlanta, Ga. 








C. H. Whitmire, Griffin, Ga., was a visitor 
to Atlanta during the week. Mr. Whitmire 
reports conditions in Griffin, which is a 
strong cotton manufacturing center, as much 
improved with the rise in the cotton market, 
with prospects bright for a prosperous holi- 
day season, 

R. E. Hinkle, formerly of Dalton, Ga., was 
a visitor in Atlanta during the week. He 
has sold out his jewelry business in Dalton 
and is on his way to Miami, Fla., where he 
intends to open’ a new store. His many 
friends in Atlanta and throughout the State 
are, of course, wishing him success in his 
new venture. 

William E, Avery, a prominent jeweler of 
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Columbia, S. C., is in the Wesley Memorial 
Hospital, here, where he is undergoing 
treatment for his eyes. Dr. Calhoun, a noted 
Atlanta specialist, is in attendance, and his 
friends in Columbia and throughout the 
south will be interested to know that he is 
improving under the treatment being given. 




















; a 


—_— 


Harry Cheney, of the California Jewelry 
Co., a diamond jobber, is calling on the trade 
in Seattle. 

R. W. Lussier, of Port Townsend, asso- 
ciated with his father in the retail business 
there, is a visitor in Seattle. 

Charles W. Tonrey, representing J. H. 
Peckham & Son, of North Attelboro, Mass., 
is visiting the trade in Seattle. 

Mr. and Mrs. B. W. Rubin, of Portland, 
will motor to Seattle to spend the holidays 
with Mr. and Mrs. J. W. Davids. 

Sam Christensen and son, John, of Hot 
Springs, S. Dak., who are in the retail 
jewelry business, are visiting in Seattle. 

Mrs. J. W. Davids, of the Portland shop 
of Davids Jewelers, is in Seattle for the 
holidays. She is engaging more high-grade 
and experienced sales people. 

Christmas gift advertising is large in the 
jewelry business and display space used in 
the daily papers has increased about 30 per 
cent since the first of the month. “Buy 
now, pay next year,” is the way one shop 
in the credit business puts it. 

S. Silverman, formerly at 1203 Third Ave., 
has moved to the corner of Third Ave. and 
Union St. Joseph Freeman, First Ave. 
jeweler, has taken over the old establish- 
ment on Third Ave. and will conduct an up- 
to-date jewelry and optical shop there. 

The removal sale of Hardy & Co., Inc., 
on Second Ave., is proving very satisfactory 
and the firm will be moved in their new 
quarters at Fifth Ave. and Pine St., by Dec. 
1. The new building runs almost a half 
block on Fifth Ave. with a large amount of 
window display space. 

L. L, Cohn, prominent jeweler of Spokane, 
Wash., has announced the engagement of his 
daughter to David Saul, Seattle. Miss Ida 
Saul, assistant head bookkeeper for I. Lach- 
man & Co., Seattle, has gone to Spokane for 
a social event in honor of the young couple. 
She is a sister of the groom-to-be. 

Charles Marshall, of the C. & A. Marshall 
Co., Chicago, is a visitor in Seattle. Mr. 
Marshall has been touring the Pacific Coast 
cities. He has visited Los Angeles, Seattle 
and San Francisco and will go to Vancouver 
before returning home over the Canadian 
Pacific Railway. He spent some time in 
Seattle visiting material houses. According 
to Mr. Marshall, business in the material 
departments of the various jewelry houses 
in Coast cities has improved decidedly with 
the adoption of improved modern methods 
of doing business. Reforms adopted in 
jewelry houses have gone a long way toward 
doing away with trade evils, according to 
his survey. 








The Dixie Jewelry Co., is the name of the 
business formerly known as Samuel Haim- 
sohn’s store at Memphis, Tenn. 
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N. Hercules, for several years on the sec- 
ond floor of 5 Bromfield St., has moved to 
larger quarters on the sixth floor. 

J. Joftis has moved from the third to the 
sixth floor of the Jewelers’ building, where 
he has more space for his business. 

The Arts and Crafts Society is holding an 
exhibition of silverware made by the Jewel- 
ers’ Guild of this city. The display includes 
unusually fine pieces. 

A. §S. Hirshberg, 373 Washington St., 
sailed for Europe Nov. 24 on the Majestic 
from New York. He will be on the other 
side for six or seven weeks on a diamond 
buying trip. 

Dreicer & Co., New York, are holding an 
exhibition of jewels and pearls at the Brooks 
Reed Gallery, 19 Arlington St. The show- 
ing includes the newest settings with ex- 
clusive Dreicer designs. The exhibition con- 
tinues until today (Nov. 28). 

A charter of incorporation has been 
granted to the Kay Jewelry Co., Worcester, 
manufacturers of jewelry. The capital is 
$60,000 and the incorporators are Albert J. 
Levi, Springfield,; Lester K. Alman and 
William L. Whalen, Worcester. 

The Standard Ring Co., Inc., now occu- 
pies the whole of the premises on the third 
floor of the Jewelers’ building, and the quar- 
ters have been renovated and redecorated. 
I. Warshauer and his son Herbert are now 
co-operating in the business. For several 
years the son was in business on his own 
account. 

A postal card canvass is being taken by 
the Boston Jewelers’ Club to ascertain 
whether the 200 members prefer vaudeville 
and speakers for the program of entertain- 
ment at the annual banquet at the Copley 
Plaza in February, or whether it shall con- 
sist of all vaudeville, or all speakers. In 
years past the club made a feature of having 
a list of speakers of State and national repu- 
tation, but for the last two or three years 
vaudeville has been the drawing card. This 
has not proved entirely satisfactory, in the 
opinion of many, who believe that the pro- 
gram should be mixed. Secretary Kerr, 
therefore, has sent out cards to find out 
exactly what the members prefer. 

The Smith, Patterson Co., toppling 1,464 
pins Thursday night, Nov. 22, won all four 
points from Bigelow Kennard and set up a 
new high three-string total for the Jewelers’ 
Bowling League. The Ripley Howland team 
divided four points with I. Albert’s Sons 
bowlers. In the other matches the A. 
Stowell & Co., Harkins, Kirby & Murphy; 
Shreve Crump & Low Co., and Hodgson, 
Kennard & Co. took three out of four points 
from their opponents. The scores: Ripley 
Howland Mfg. Co., 1,337; L. Albert’s Sons, 
1,324; Smith, Patterson Co., 1,464; Bigelow, 
Kennard & Co., 1,321; A. Stowell & Co., 
1,315; E. B. Horn Co., 1,294; Harkins, 
Kirby, Murphy Co., 1,281; Lenox Jewelry 
Co., 1,264; Shreve, Crump & Low Co., 1,328; 
D. C. Percival & Co., 1,323; Hodgson, Ken- 
nard & Co., 1,317; Thos. Long Co., 1,302. 








Alfred E. Blatchley, Oakland, Cal., has 
moved to San Leandro. 
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The Most Historic Piece of Jewelry 
in America To-day 


A portrait of Alexander II of Russia in 1866 surrounded by “Old 
Mine Diamonds”, which he presented in that year to the Special 
Envoy of the United States, who by a special act of Congress was 
allowed to accept the gift and bring it home free of duty. 


A book of over 500 pages was written about the Envoy’s wonderful 
reception in St. Petersburg (now Petrograd) and can be seen in the 
public libraries or extracts from the book can be seen at the office of 
the present owners. 


CHAS. S. CROSSMAN & CO. 


3 Maiden Lane The “Old Mine” Price on 
Actual Size New York Diamond House application 

















For Particular Customers— 


there’s a distinct atmosphere of exclusiveness and charm, that invests the genuine European 


NECKLACES, EARRINGS and BRACELETS 








not to be found with any other productions of a similar nature, otherwise we would 
not take the trouble to import them so extensively. Discriminating dealers and equally 
discriminating purchasers know this. We supply the best American shops and will be 
glad to suggest selections for important dealers. 


Send for memorandum selection. 


366 F ifth a L’A I D A C O ‘i New York City 


The Sensation of the Jewelry World 


THE FLOATING OPAL 


Something radically new in gems 
A Fascinating Jewel with ANIMATION, MOTION, LIFE. 


A New and Beautiful Xmas Present 


This new gem consists essentially of small pieces of fine opal floating in a dense 
liquid sealed into a heavy transparent bulb. The pieces of opal are free to move 
about—to change their relative positions. There is internal movement—a new 
phenomenon in Gemdom. (Pat. 6-27-22.) 

The visual effects of this new gem are startling. The beauty of the opal is mag- 
nified and enhanced by the liquid. The movements of the changing colors are 
most entrancing. 
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The gem is mounted in 14K. green gold. Retail prices: Pendants $20, Earrings $27, 
Bracelets $12. (Jewelers’ Circular Key.) Sent on Memo to rated jewelers. Manufac- 
tured exclusively by the patentees. 


H. H. Welch Co., 9 Maiden Lane, New York 
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TRADE CONDITIONS 


Marked falling off in business during the past 
two weeks is reported generally by the larger down- 
‘own jewelry stores, with the exception of those 
which sell on the installment plan. A lull, how- 
ever, just at this time is not unprecedented, for 
jewelers who refer to their books for other years 
find that the period between election day and 
Thanksgiving is seldom as good as during the 
month of October. Gift buying does not begin in 
earnest before Dec. 1, as a rule, and this year ap- 
pears to be no excepticn, though some stores have 
received deposits on articles bought for gift-giving. 
The lull in trade has not discouraged the retailers. 
In fact, a more profitable business than any holiday 
period since 1919, is anticipated on the strength of 
gencral conditicns, shown by bank debits and clear- 
ings to be in a decidedly healthy state. Jobbers 
report that October sales were close to record pro- 
portions and that collections have been good, one 
of the best barometers to the Christmas trade. 


Edward Collier, who conducts a retail 
jewelry store at 44 Main St., Lockport, 
N. Y., was last week elected a director of 
the Kiwanis Club of that city. 

E. L. Snyder, who formerly conducted a 
retail jewelry store in Plumville, Pa, was 
in Buffalo last week purchasing stock from 
local wholesale firms for a new store which 
he will open in a week or 10 days in Homer 
City, Pa. 

Harry C. McCormack, vice-president of 
T. C. Tanke, Inc., and first vice-president 
of the Buffalo Kiwanis Club, addressed the 
Kiwanis Club of Auburn, N. Y., on Nov. 21, 
on the work the local organization is doing 
in behalf of underprivileged boys. 

L. G. Page, retail jeweler of Albany, 
called on the officers of some of the larger 
jobbing firms here last week, seeking their 
opinion on the desirability of some western 
New York towns for a branch store, which 
he contemplates opening within a_ short 
time. 


John E. Anundsson, Sheffield, Pa.; Harry 
Hammil, Lockport; F. N. Myrick, of 
Myrick & Hawley, Sherman, N. Y.; E. F. 
soerst, Jamestown, and H. T. Bramer, of 
Attica, were among the retail jewelers 
from nearby points in town last week on 
buying trips. 

Field deputies of the internal revenue de- 
partment are conducting an intensive drive 
to check up jewelers and other dealers in 
jeweled articles with a view to bringing to 
time delinquents who have failed to pay 
the jewelry tax and make monthly reports. 
Particular attention is being paid to those 
in the latter category for in most instances 
out and out jewelers have adhered strictly 
to the so-called luxury tax provisions. 

Local jewelers are advised to be on their 
guard against a band of swindlers who are 
attempting to dispose of rings set with 
diamonds having a white sapphire base, 
welded so cleverly to the real stone that it 
is difficult to detect. Several downtown 
merchants have been asked to appraise such 
stones in rings recently but so far they have 
discovered the subterfuge. Those who have 
seen such rings declare that only close ob- 
servation makes the detection of the fraud 
Possible. 

The jewelers’ team, led by Mose Cohen, 
Went over the top in the drive conducted 
tre last week by the Jewish Federation for 
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Social Service. Assisting Mr. Cohen were 
the following members of the wholesale, 
manufacturing and retail trade: Lewis 
Katz, Irwin Zillinek, Simon Cohen, Sol J. 
Levy, Adolph Block, Edgar Block, George 
Bladen, Jacob Cantor, B. S. Freedman, 
Marvin Freedman, Harold Greenberg, 
Jerome Warner, Julius Robins, H. Polner, 
Martin Myers, Al. Levine and Max Lowen- 
thal. 








Birmingham, Ala. 





TRADE CONDITIONS 


Christmas shopping in Birmingham has _ com- 
menced, and a good many early shoppers, both from 
the city and from out-of-town, are making holiday 
purchases. All of the Birmingham jewelers have 
exceptionally attractive and extensive lines of jewel- 
ry, diamonds, watches and other things to offer 
the Christmas buyers this season, The weather con- 
ditions have been in favor of trade, hence many 
people from a distance have been coming here and 
making their purchases. Business conditions 
generally are a considerable improvement over what 
they were this time last year, although some of the 
jewelers say trade has not as yet opened up as 
lively as they had expected. Industrial conditions 
are better than they have been for the past several 
years. 





Several of the Birmingham jewelers are 
conducting more extensive newspaper adver- 
tising campaigns than ever before, and they 
say they are receiving good results. Many 
of these advertisements are most attractive, 
being written by advertising experts in the 
jewelry line. 

A handsome silver cup which will be 
awarded by Champ Pickens to the winning 
football team of the southern colleges, has 
been on display in Birmingham and has been 
the center of much attraction. This cup is 
21% inches high and has a capacity of one 
and one-half gallons. On it is engraved 
two football stars in a struggle over the 
ball. 

Jewelers and other merchants of Ensley, 
Ala., have decided to commence a unique 
business campaign among the schools of the 
Ensley district at an eariy date. From time 
to time various merchants, including jewel- 
ers, will address the schools on the business 
that Ensley is doing, the kind of stores, the 
line of goods handled and other matters 
of interest connected with various lines of 
merchandising. The idea is to familiarize 
the children with the stores of Ensley, and 
by so doing keep the money at home, by 
spending it in local stores. 

Brackin’s is the name of a new jewelry 
store which opened Nov. 24, on 20th St. 
at Fourth Ave., Birmingham. During the 
opening day large crowds visited this new 
store and listened to music, and each visitor 
was presented with a souvenir. Mr. 
Brackin, head of this estabfishment, was for- 
merly associated with leading jewelry stores 
in Birmingham, and is well and favorably 
known. Mr. Bracken announces that he will 
sell jewelry on “The Bracken Plan.” That 
is, jewelry at this store will be sold on 
partial payments, and this plan will be one 
of the features of the store. 

Very much to the surprise of their nu- 
merous friends in Birmingham, the Herzog- 
Thompson Jewelry Co., 1907 Third Ave., 
Birmingham, are going out of business, after 
a successful business career in Birmingham 
of over 14 years. On Nov. 24 they com- 
menced to sell their stock of goods at auc- 
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tion sale. This sale will be continued until 
the entire stock is disposed of. They an- 
nounce that their lease on their store build- 
ing will soon expire, and the future high 
rents force them to go out of business. Their 
stock of jewelry is one of the finest and 
most extensive in Birmingham, and for many 
years past this firm has been enjoying a 
good trade. Just what line of business Mr. 
Herzog and Mr. Thompson will engage in 
after closing out their stock of jewelry is 
unknown at this time. This sale is attract- 
ing large crowds of people from out-of-town, 
as well as city people. 

The 1924 annual meeting of the Alabama 
Retail Jewelers’ Association will be held in 
Montgomery, it has just been announced. 
The date of the meeting has not been fixed, 
but it will probably be held in April or 
May. Heretofore these meetings have been 
held the latter part of June. Montgomery 
is almost the center of the State and is the 
State capital. It is easily reached by rail- 
road from all sections of the State. For 
these reasons officers of the association be- 
lieve that the meeting next year will be 
the largest attended meeting the associa- 
tion has ever held. Already prominent 
Montgomery jewelers are preparing for the 
gathering of the State jewelers. An ex- 
tensive entertainment program will be pre- 
pared by Montgomery jewelers, it is said. 
Officers of the association have been work- 
ing hard ever since the last State meeting, 
held in Tuscaloosa last June, preparing evi- 
dence and arguments to present to this ses- 
sion of Congress, regarding the repeal of 
the Federal excise tax on jewelry. The 
officers of the association have pledges from 
both Alabama senators and practically all 
of the Alabama congressmen to use _ their 
influence before Congress for the repeal of 
the tax. Birmingham jewelers say if other 
States of the union will stand by Alabama 
this tax can easily be repealed at this ses- 
sion of Congress. 








Cable dispatches which reached Baltimore, 
Md., from London Thursday announced the 
presentation to Earl Balfour of a statuette 
in gold and silver from the Zionists 
of America, which was executed by Louis 
Rosenthal, Baltimore sculptor. Articles de- 
scribing Mr. Rosenthal’s work have appeared 
from time to time in this paper. In his 
studio on Baltimore St. Mr. Rosenthal 
worked on the miniature for nearly a year. 
The presentation was made by the American 
Zionists in appreciation of the work accom- 
plished by Earl Balfour for the establish- 
ment of a Jewish national homeland in 
Palestine. The presentation was made by 
Dr. Chaim Weizman, president of the World 
Zionist Organization. The statuette is 11 
inches high and is in the form of a memorial 
shaft, surmounted by a tiny statue of Bal- 
four. Engraved on two tablets are the in- 
scriptions “To Arthur James Balfour from 
the Jews of the United States of America,” 
and “They shall beat their swords into 
ploughshares and their spears into pruning- 
hooks; nation shall not lift sword against 
nation, neither shall they learn war any- 
more.” The latter inscription is in Hebrew. 
Various symbolic figures are included in the 
completed work of art. The draped flags 
of the United States, Great Britain and the 
Zionist emblem are represented. 
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Special Orders 


We carry a very complete stock of every 
kind of Precious and Semi-Precious stones, 
and are thoroughly prepared to match stones 
or to fill orders for any special size, color or 
shape. 





Our lapidary shop is replete with the most 
modern appliances and our stock of rough 
material includes practically every variety of 
gem. We are therefore in a position to turn 
out special order work with a nicety of pre- 
cision. as to exactness of detail and finish, and 
with the utmost promptness. 


BUY FROM THE CUTTERS. 


American Gem & Pearl Company 
6 West 48th Street, New York 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 


FROM MINES TO MARKET. 


November 28, 1923. 








U. 8. Patent Office 


PEARL 
NECKLACES 


UNQUESTIONABLY— 
the finest scientifically 
produced pearls in the 
world. 


VENUS 


FRANK C. OSMERS 
2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 
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STONES 


of every description in 

precious and imitation. 
We can fill your mail orders 
promptly, at the right prices. Also 


Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman & Co,, Inc. 


51 Maiden Lane New York City 


































SAPPHIRES 




















ORIENTAL AUSTRALIAN 
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All Sizes Calibre 

| and Shapes _ Cutting 





S. NATHAN & CO. 


Importers and Cutters of 


' Everything in the Stone Line 
; 71 Nassau Street New York 
Providence Office, 44 Washington St. 58 Rue Laffitte, 


E. S. BOROD, Representative PARIS 


i 





The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 













Attention—Manufactures 
ONYX RING STONES 
Furnished fo for r Asay Size 


EARRING. °STONES 
ONYX and AMBER STONES 


THE DOUBRAVA CO. 
61 Beekman St. New York 


























GENUINE BUTTERFLY 


incased in Pendants, 1/10 
or Sterling (lovecharms), 
», ferent sizes. We send, 8§ 
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MARCASITE 


Set in Genuine Stones: 
Cornelian, Onyx, Crystal, Lapis, 
Topaz, Amethyst, etc. 
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H. NORDLINGERS SONS. 
7O West 40th. St. 
New York, N. Y. 


Holiday Business | \f oe ESE AGUS 
“One Look Is Better Than a Thousand Words” : ; AND IMITATION 
tvinowe | fe LONES 


W. Reichert & Co. | | = PENDANT and 
15 West 37th Street New York City | |fAip EARRING 
: STONES 





Pendants—Earrings—Barpins 
Bracelets—Rings 


will increase your 
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Ohe Buyers’ Directory i H) LOUISENSTRASSE PROVIDENCERI, 


OBERSTEIN 44 
GERMANY 509 Westminster St.° 











Price, $1.00 





The Jewelers’ Circular Pub. Co., New York 
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Where Crystal Fitting 
Is An Art— 


Qa 


LLLan 















$ 
5 HE fitting of fancy crystals is an art in itself. We FIT over one million a 
I year for the leading watch case manufacturers of America. Is that not 
proof that we have mastered it? 
8 YOU, YOURSELF, CAN FIT CRYSTALS. Our blanks are of a 
superior quality. We also make ready to fit crystals. 
‘. Write for information to 
4 
¥ Brozen Brothers 
8s 
251 Canal Street 





Optical Lens Grinding New York City Fancy Watch Crystals 
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The: Deltah Surprise: Chest -p.itah 
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Necklace 
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:' as Value: 
s This Great Xmas Chest with 


Bracelet of Deltah 5 7 bronzed posts 


fford to Mis 








You Can't A 






__Exquisite : illus- 
-eu} and lustrous Deltah 3 ™ Seed Pearls —— 6 —Complete display set 9% 
1 ~—-"" 4 Pair of Pearl Earrings trated 
ear ° d- ‘ 
old Diamon 









SS ENTLESON & KAPLAN 


96 John St. New York 
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For Immediate Delivery 
















Don’t be caught short during your 
Christmas rush, so order your wants 
immediately. 





















Indications are, that there will be a 
good holiday business in all sections 
of the country. 















We have on hand, ready for immediate delivery 





All sizes of paper boxes in White and Turquoise 
Blue. A complete line of Leatherette and Velvet 
Jewelry Cases with pearl push button in assorted 
colors. Flannel Silverware Rolls and Bags, and 
Silverware Cases. 


Send Your Orders Today 


Wolfsheim & Sachs, Inc. 


35 Maiden Lane, New York 


29 E. Madison St., Heyworth Bldg. Factories 


Room 1001 Brooklyn } is Wie 
Chicago, II. Buffalo ; New Yor 
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W. S. Schumer, of Schumer Bros., re- 
turned Monday from one of his trips. 

J. Harvey Phillips, of Richter & Phillips, 
left for his West Virginia trip Monday. 

Word has reached Cincinnati that James 
F—. Currans is conducting an auction for 
J. H. Hemple, at Hemple, Tex. 

A. P. Humphreys, Bellefontaine, O., gave 
orders for his Christmas trade while in this 
city during the week. He paid a visit to 
Richter & Phillips, the Greenwold-Grift Co. 
and other firms. 

W. C. Jacobs, Athens, O., was the guest 
of Nate H. Hahn, of the Greenwold-Grift 
Co., during the week. Mr. Hahn took him 
in personal charge and showed the visitor 
some of the sights of Cincinnati. 

George J. Gruen, secretary-treasurer of 
the Gruen Watch Co., and former president 
of the Credit Men of Cincinnati, left this 
city Thursday evening to talk before the 
Credit Men of Louisville, Ky. Mr. Gruen 
is now an officer of the National Associa- 
tion of Credit Men. 

Richard Albert, secretary-treasurer of the 
Albert & Seifert Co., wholesale jewelers in 
the Merchants building on W. 6th St., 
bought a well situated lot in the Ryland 
Subdivision in Bond Hill from the Ryland 
Realty Co. The lot has a frontage of 75 
feet on Oberlin Boulevard and extends 140 
feet through to one of the fairways of the 
Maketewah Country Club. Albert contem- 
plates the construction of an attractive home, 
and ground for the project will be broken 
in the Spring. 

The Jewelers’ Bowling team in the Hamil- 
ton County League apparently can not get 
to going properly, as it again lost two games 
in its weekly roll-off at Reichert’s alleys, 
Monday evening. Three members of the 
team rolled over 200 in the three game set 
and improved as the evening went along, as 
the team rolled 854, 862 and 938, but their 
slowness in getting under way caused the 
loss of two games, because the Cuvier Press 
five rolled 958, 907’ and 796. The Jewelers 
are well down in the ruck of the 18 teams. 

Edgar and Roland Noterman, who control 
the business of Joseph Noterman & Co., for- 
got business cares for a couple of days by 
tramping through the hills of Kentucky in 
search of birds and rabbits. Their trip 
proved an enjoyable one, as the game bag 
was quite full when they called it a day. 
Edgar Noterman took an active part in the 
re-union class of Indra Consistory, Scottish 
Rite, Valley of Covington, he being on one 
of the degree teams. The class started 
Wednesday and was concluded Saturday 
evening. 

H. W. Schmidt, Irvine, Ky., was one of 
the class of candidates who took the Scot- 
tish Rite degree in the reunion group that 
Was initiated by Indra Consistory at Cov- 
ington, across from Cincinnati, during the 
week. Mr. Schmidt, accompanied by his 
brother, Chester, visited the Richter & 
Phillips plant in Cincinnati and inadvertently 
let the matter become known. They were 
immediately taken in hand by C. E. Richter 
and given all possible attention until the 
Class started. Mr. Richter is prominently 
identified with Cincinnati Consistory. 

The Homan Mfg. Co., silversmiths at 
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Findlay St. and Western Ave., has been 
mentioned as one of the large manufacturing 
firms which is doing everything it can to 
assist in the elimination of the smoke 
nuisance in this city. The Smoke Abate- 
ment League cited the long smoke stacks 
of the Homan company as one from which 
heavy black smoke does not pour at stoking 
time because care is given by firemen. Cin- 
cinnati has been given credit for being much 
cleaner today than it was several years ago 
because of the activity of the Smoke league. 

A number of changes were made by the 
firm of Richter & Phillips when that com- 
pany took over an additional floor in the 
six-story building at 114 W. 6th St. The 
company increased its space because of the 
pressure of business and re-arranged a num- 
ber of departments. There was _ installed 
also a private switchboard so that connec- 
tions could be made with all of the depart- 
ments. C. E. Richter declared that the 
switchboard and its trunk lines have more 
than repaid the investment of the move, as 
it did away with a lot of running around 
from one phone to another. 


Two prominent jewelers are now on the 
board of directors of the Cincinnati Busi- 
ness Men’s Club and one of them is an offi- 
cer. At the annual election last week 
Lawrence B. Herschede, secretary of the 
Frank Herschede Co., was elected a direc- 
tor and George J. Gruen,  secretary- 
treasurer of the Gruen Watch Co., was al- 
ready on the Board. Directors whose 
terms had not expired and the newly elected 
directors met Monday evening to organize 
and named Mr. Gruen second vice-presi- 
dent. Mr. Herschede will serve as a mem- 
ber of the Board. <A. E. Anderson, who 
was named president, formerly was identi- 
fied with the Procter & Gamble Co., manu- 
facturers of Ivory soap. 


That the holiday season is upon the 
jewelry trade in all earnestness in Cincin- 
nati is easily evidenced because of the ac- 
tivity of both the wholesale houses, manu- 
facturers and retail stores. The leaders of 
the retail store including Newstedt’s, Her- 
schede’s, Oskamp’s, Lange and _ several 
others, have started an intensive advertising 
campaign by increasing their newspaper ad- 
vertisements to twice the usual size, and 
sometimes this amount of space is greater. 
Those stores which have been named con- 
tinue to advertise the year round but at this 
season of the year they naturally enlarge the 
sizes to attract more attention to “gifts that 
last.” Another evidence of the approaching 
holiday season is the amount of work that 
has been turned into the gem cutting shops 
in this city. It wasn’t four weeks ago that 
A. S. Workum, diamond cutter on Race 
St., found plenty of time on his hands and 
now. he is working at the bench both at 
night and on Sunday in order to catch up 
with the work. Salesmen of the jobbing 
houses are making their final swing and ex- 
pect to close a banner year. 


The nominating committee that was se- 
lected by the Wholesale Jewelers’ & Manu- 
facturers’ Association at its November meet- 
ing at the Business Men’s Club, Thursday 
evening, is made up of Arno A. Dorst, presi- 
dent of the Dorst Co., chairman; Sol Wetz- 
stein, one of the partners of Frohman & Co., 
and E. H. Cronninger, secretary-treasurer 
of the Associated Jewelry Manufacturers. 
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This committee will select the list of can- 
didates to be voted on at the annual meeting 
which will follow the annual dinner dance 
to be held at the Hotel Gibson, Jan 12. A 
spirited discussion arose during the meeting 
Thursday evening on the question of 
whether members should tell about trade 
conditions at their monthly gatherings. 
Some of the members favored the idea of 
telling just how matters stood from month 
to month in order to get a good idea of how 
the trade was going. Because of the im- 
portance of the question a motion was made 
to bring the matter up at the annual meet- 
ing of the organization. Invitations to the 
session were attractively gotten up by 
Clarence Loeb, chairman of the entertain- 
ment committee. 











TRADE CONDITIONS 


Although the jewelry business in Kansas City 
shows scme hesitancy, in fact, is in sympathy 
with the general market conditions of Kansas City, 
there are nevertheless, many points which tend to 
a revival of better business in this territory. 
Among the signs of such, according to H. H. 
Kiger of the C. A. Kiger Co., is an improved de- 
mand for cleaner and more perfect diamonds. 
Orders for large size stones from 1% to 2% carats 
are more frequent than at any time in three years. 





George Stiller, Waynoka, Okla., was a 
visitor in Kansas City last week. 

Ross C. Libby, Weir, Kans., is combining 
business with pleasure in Kansas City this 
week, 

C. R. Butler, for many years of Leon, Ia., 
but who of late has been compelled to give 
up his business because of ill health, has now 
completely recovered and is leaving for the 
Rio Grande Valley of Texas in search of 
a new location. 

E. A. Kiger has just returned from a two 
weeks’ business trip to Providence and New 
York to complete the purchase of Spring 
goods for the C. A. Kiger Co. In speaking 
of eastern conditions Mr. Kiger states that 
while some manufacturers complain of busi- 
ness many of them, nevertheless, have not 
had time to work on new Spring samples. 
Several factories in the Attleboros in fact 
are working nights. 

Among the out-of-town retail jewelers 
who visited Kansas City last week were: 
C. L. Dockhorn, Oskaloosa, Kans.; Gene 
Weber, Lexington, Mo.; Forrest Smith, 
Richmond, Mo.; Hugh Kidd, Corder, Mo.; 
Mr. and Mrs. J. W. Brown, Marshall, Mo.; 
Frank Buchan, Bristow, Okla.; C. L. Dosch, 
Maysville, Mo.; W. T. Brown, Sterling, 
Kans.; E. R. Reyer, Westmorland, Kans.; 
E. O. Greene, Gardner, Kans.; J. H. Leroy, 
Fairbury, Nebr.; W. S. Noble, Drexel, Mo.; 
Mr. and Mrs. Ross Libby, Weir, Kans.; 
J. W. Bishop, Claremore, Okla. 








All of the personal property of the High- 
lands Mfg. Co., name and good-will was 
purchased by the Aladdin Mfg. Co., Muncie, 
Ind., on Oct. 22. The latter concern did 
not assume any liabilities incurred by the 
Highlands Mfg. Co. prior to that date. At 
present the Aladdin concern is operating both 
plants but the offices have been merged. 
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Silverware 





Jterling 





fi OLID SILVER ) 




















THE largest and most widely known 
maker of Sterling (solid silver) in the 
world—-GORHAM has made its name 
on a piece of silver as desirable as the 
Sterling mark itself. This prestige is due 
to a just combination of quality, artistic 
design and price—there is a distinct 
difference between articles bearing the 
Gorham mark and those without it. 


Leading jewelers everywhere have 
Gorham Sterling Silverware 
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HAT great good 


Group Insurance T has come to the 


for Retail ° 

j , jewelry trade as a 

oer whole through the 
work of the American National Retail 


Jewelers’ Association has become a matter 
of common knowledge and is admitted now 
even by those members of our industry who, 
in the past, have been antagonistic to the 
association movements. While working for 
the benefit of the entire industry, the associa- 
tion has also obtained many special benefits 
for its individual members and work along 
this line is continually progressing. One of 
the latest of the benefits that have been 
offered to the members of the national as- 
sociation is group insurance. According to 
an announcement made by President Huf- 
nagel to the members of the Westchester 
County Retail Jewelers’ Association, at a 
meeting in Mount Vernon, recently (as fully 
reported in the last issue of THE JEWELERS’ 
Crrcutar) after Jan. 1 it will be possible 
for every member of this body to get in- 
surance for himself and his employes under 
a group insurance plan which has been prac- 
tically completed with one of the largest 
insurance companies in New York. 

Under the new arrangement, every mem- 
ber of the national body and his employes 
may be insured to the amount of $1,000 
without medical examination or any question 
as to age. An employer will have the right 
to pay all the premiums, if he so desires, or 
he may share the cost with his employes. 
Those who have been rejected for life in- 
surance, either on account of their age or 
physical disability, will be in a position to 
derive benefits from this group insurance 
plan that they cannot obtain in any other 
way. 

President Hufnagel stated that he had been 
working on this plan for a number of years 
but it was not until early in this month that 
arrangements were far enough advanced to 
permit the announcement which he made be- 
fore the meeting of the Westchester jewelers. 
Full particulars as to the plan will no doubt 
be announced officially within a short time. 





HE jewelry trade 
J Trad : 
ewelry Trade T so-called by the 
and Its Many 


public, is not one in- 
Industries dustry, but many, be- 
cause, in addition to jewelry proper, we have 
silver, silver plate, watches, clocks, precious 
stones, cut glass, toilet articles, novelties and 
a host of others, which play a very impor- 
tant part with all of our distributors—whole- 
salers and retailers. Even in jewelry alone, 
we have many different industries, platinum, 
gold, rolled plate and fire gilt, as different in 
their method of production, sales methods, 
location and general conditions of the busi- 
ness as would be jewelry and shoes, or 
jewelry and hardware. It has been esti- 
mated that nearly 20 different and separate 
industries enter into the jewelry trade, and 
these industries have as little to do, one with 
another as it is possible to imagine, but many 
combine or focus at two points, the whole- 
saler and the retailer; and some at only one, 
the retail jeweler, by whom their products 
are distributed to the public. 

The question often arises as to how much 
jewelry proper is carried by the jeweler as 
compared with other lines, and in fact, a 
well-known authority on trade matters re- 
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cently asked the question, “Why do you 
speak of your retailers as ‘jewelers’ when, 
in fact, jewelry constitutes but a small pro- 
portion of the wares that they carry?” In 
this instance the question is unfair, because 
it is founded on misapprehension. The re- 
tail jewelers as a class carry more jewelry 
than in any other line of their stocks, but 
jewelry constitutes by no means the ma- 
jority of the stock. While the proportion 
of jewelry to other lines will vary in dif- 
ferent sections of the country and among 
different classes of dealers, we think that it 
is safe to take as an average the figures com- 
piled by the Bureau of Business Research of 
Harvard University in its report on the 
jewelry trade for 1922, which gives a table 
of the approximate sales in retail jewelry 
stores by merchandise classifications. This 
has been based on the figures of two years’ 
compilation, on the basis of 87 representa- 
tive jewelry stores in various sections of the 
country. It shows the jewelry lines carried 
to be the largest and to amount to about 25 
per cent. of the stock, while precious stones, 
given as a separate item, constitute 21 per 
cent., or 46 per cent. for jewelry and gems. 
According to these figures, the value of the 
stock of fine watches amounted to about 15 
per cent., with the average jeweler, that of 
silverware to about 14 per cent., while the 
clock stock is given ‘as about three per cent., 
which is the same as the value of the stock 
of cut glass and china. Stationery, in these 
stores. amounted to about four per cent., 
and the stock of all other articles about nine 
per cent. 

“Jeweler,” it will be seen, therefore, is the 
proper name for the retailer of our industry, 
despite the multiplicity of the lines carried, 
as jewelry and gems together constitute the 
essential part of his business. 





ITH the epidemic 

of crime and par- 
ticularly assaults and 
robberies prevalent all 
over the country, it is up to all elements in 
our trade to co-operate in every way in tak- 
ing precaution to safeguard jewelers and 
their stocks, even if this requires what has 
heretofore seemed to be unnecessary time 
consuming and inconvenient work on the 
part of jewelers or their employes. And 
this particularly applies to the safeguards 
that at all times should surround salesmen 
who are carrying large stocks of valuable 
merchandise. Details of the robberies of 
jewelry salesmen in the last year or so 
proved conclusively that many of these men 
have been trailed for some time by clever 
thieves, who have planned hold-up and rob- 
bery, and in a large number of cases the 
knowledge that has come to the thieves as 
to the identity of the jewelry salesman and 
the stock that he carried has resulted from 
no negligence on the salesman’s part but from 
unfortunate circumstances over which the 
salesman had no control. 

It is for this reason that the appeal is 
made to retail jewelers and jewelry buyers 
of large houses to give more consideration 
to the jewelry salesman and aid him as much 
as possible in keeping from the general pub- 
‘lic the knowledge of his business, as well as 
afford him facilities to show ‘his merchandise 
where it will not be subject to the gaze of 
outsiders. Salesmen have complained of the 
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fact that many jewelers (thoughtlessly per- 
haps) insist that the salesman bring in his 
sample cases and display his merchandise 
openly on the counters of the store, and often 
require a large amount of goods to be shown 
and left exposed while the dealer or his 
clerks wait upon strangers who call at the 
establishment. Some salesmen complain that 
jewelry buyers often insist on their carrying 
their stock through alleyways or dangerous 
passages or under conditions which they can- 
not help but disclose their identity as jewelry 
salesmen and often expose cases or trunks 
of merchandise which they carry to a large 
number of people before the same are opened 
for the buyer’s inspection. 

As one traveler put it last week, “Many 
of my customers do not seem to give a 
thought to the risk I run in carrying around 
merchandise, which is done essentially for 
their benefit. To save a little time or trou- 
ble on their part, they will make me take 
risks and expose my merchandise to a degree 
that should never be done in these dangerous 
times. There is no doubt that I have ad- 
vertised to a large number of strangers the 
fact that I am a jewelry salesman and have 
exposed a large part of my jewelry stock 
when it was entirely unnecessary. Had my 
customer been willing to give me a little 
consideration or suffer a little inconvenience 
himself, this could have been absolutely 
avoided. I do not know whether there were 
any crooks or agents of crooks who have 
thereby learned of my occupation, but if 
there are any following me as a result, it is 
not my fault; it is the fault of my incon- 
siderate customer.” 

While this man talked with feeling and 
may have emphasized only his side of the 
case, the situation is such that it should be 
called to the attention of the trade at large. 
Suyers have been and are, thoughtless in this 
regard where they have not been utterly 
selfish in their demands. The time has come 
when we must all do our part toward safe- 
guarding the lives and property of every 
member of our industry, and the requests 
of this and other jewelry travelers for more 
consideration on the part of the buyer, and 
for opportunities to show their merchandise 
privately and before the eyes of none but 
their customers, should be heeded by all who 
have the good of the industry at heart. 
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George H. Koe 
kamp Jewelry Co., is on a five days’ fishing 
trip at the Horine Club. 

Jule Spier, of the Ben Spier Co. in New 
York, is here in St. Louis. He is on his 
way back to New York. 

H. W. Kellersman, traveler for the Hoyt 
Jewelry Co., returned Saturday, Nov. 24; 
after a three weeks’ trip. 

On Monday, Nov. 19, E. I. Crutchfield 
started to work at the St. Louis Jewelry, 
Clock & Silver Co. as the new cashier. | 

The following were visitors in St. Lous 
during the past week: V. V. J. Clemens, of 
Cape Girardeau; J. Pollock, Moberly, and 
Jake Amant, Chandlerville, Ii. : 

Ralph Lowenstein, of the R. Lowensteim 
Jewelry Co., has returned from a three 
weeks’ trip through the south and southeast. 
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A charter of incorporation was filed at 
Albany, N. Y., last week by the Perfect 
Watch Repair Co. authorizing this concern 
to do business in this city. The capital is 
$10,900 and the incorporators are H. Hyman, 
M. Heftman and H. Langerman. 

Irving N. Looker, direct factory repre- 
sentative, who had been located at 9 Maiden 
Lane for the past 15 years, will occupy his 
new office Dec. 1, located at 366 Fifth Ave. 
Mr. Looker represents the T. I. Smith Co., 
Juergens Jewelry Co., Wellmade Leather 
Goods Co., and R. Freid & Co. 

On Tuesday, Nov. 20, Judge Hand in the 
United States District Court, this city, ap- 
pointed Charles Shongood custodian for the 
Beardsley Watch Co., manufacturer of novel- 
ties, 38 E. 23rd St. Mr. Shongood’s bond is 
fixed at $500. As reported in these columns, 
last week, the Beardsley concern filed a 
voluntary petition in bankruptcy listing its 
assets at $1,460 and liabilities at $13,978. 

The regular meeting of the Good and 
Welfare Committee of the National Jewel- 
ers’ Board of Trade was not held Wednes- 
day morning as scheduled, the matters to 
be taken care of at this meeting being post- 
poned to the meeting today, which will be 
held at the rooms of the Board, 15 Maiden 
Lane at 11 o’clock. A full attendance of 
the committee is requested owing to the im- 
portant nature of some of the questions to 
be brought up for consideration. 

It was announced last week that the two 
Lorsch buildings, one at 35 Maiden Lane and 
the other at 37-39 Maiden Lane are to be 
altered to provide both buildings, with one 
entrance. Another floor will be added and 
additional space wili be gained on each floor. 
Three new elevators will be installed and 
the entire interior and exterior of the build- 
ings will be renovated. There will be light 
on all four sides of the building above hte 
fifth floor. These alterations, it is announced, 
will be completed about April 1, 1924. 

Joseph Polak, president of the Acme 
American Diamond Workers, Inc., of this 
city, who is now in Europe, delivered 
an address on Co-operation before a meet- 
ing of the London diamond workers, held at 
the Food Reform Rooms, Furnival St., Hol- 
born, Oct. 31. The idea of the meeting 
was for the purpose of finding methods for 
securing employment for the diamond work- 
ers of England, and Mr. Polak outlined the 
details of the work of his organization in 
the United States. S. Vuillet, manager of a 
‘0-operative society conducted on the same 
lines at St, Claude, Jura, also dwelt upon 
the Success of this co-operative institution 
in his country. 

An action was started in the Supreme 
Court last week by Barnett and Harry Pres- 
‘on, members of the firm of Preston Bros., 
manufacturers and importers of watchcases 
and movements at 9 Maiden Lane, against 
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Joseph Y. Perelman, doing business as the 
Montreaux Watch Co., at 21 Maiden Lane. 
The complaint, which demands damages in 
the sum of $250,000 for injury to the good 
name of Preston Bros., alleges that Perel- 
man on Nov. 12, made a statement reflect- 
ing on the credit of the plaintiff and said 
that their attorney had gone to Switzerland 
for the purpose of making a settlement with 
creditors and had made such a settlement. 
The defendant has not yet filed his answer 
to the suit but denies that he made any such 
statement, as alleged. 


The regular monthly meeting of the 
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clude gold earrings, two gold ornaments, re- 
constructed on modern silver backgrounds, 
and 11 pieces of silver inlay, applied on 
wooden panels. The Museum also purchased 
an ivory dagger, Chou design, Chinese, Chou 
period 1122-256 B. C. Among the silver- 
ware purchased was a spoon, covered box, 
two seated figures in bronze, two silver 
candelabras, by George Jensen; a silver mir- 
ror, by Raymond Templier; a vase and tray 
by Jean Dunand; silver coffee set, three 
pieces, by Jean Puiforcat and a silver cup by 
Jean Serriere. A large assortment of Eng- 
lish, Russian, Spanish and French silver has 








ing the same month. 


All October Records Beaten 


“The Jewelers’ Circular” published 584 pages of adver- 
tising last month, which beats all previous records for the 
month of October by 16 pages and is 64 pages more than 
was published by the six jewelry monthlies combined dur- 


This is the time to Advertise 


Retailers’ stocks are low and Government tax returns show 
an increase of about 20% in sales over last year. 
Jewelers’ Circular’ is the one great medium between the 
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buyers and sellers. 




















Jewelers’ 24 Karat Club was held at the 
rooms of the organization, 15 Maiden Lane, 
Wednesday afternoon, and in the absence of 
President Kahn, former President Lee 
Reichman presided, with Secretary Ward 
recording. Routine business was transacted 
and among the most important reports pre- 
sented was one by Harry P. Dickinson, 
chairman of the banquet committee, which 
was to the effect that the applications al- 
ready received for tickets exceeded the ca- 
pacity of the room. There were over 400 
tickets already allotted to members, he stated, 
while the additional applications in the 
hands of the committee brought the number 
much beyond 600, the number intended as a 
limit to this banquet. Among those who at- 
tended the meeting was former U. S. Con- 
sul William Bardel, one of the few honorary 
members of the organization. 

Among the list of recent accessions and 
‘loans announced by the Metropolitan Museum 
of Art are a number of articles of jewelry, 
ivory and silver. The jewelry accessions, 
which were purchased by the Museum and 
which are on exhibit in Wing E, room 9, in- 


alsc been loaned to the Museum by W. Ged- 
ney Beatty. 

Announcement was made last week of the 
engagement of Joseph Pulvermacher, man- 
ager of the Maiden Lane branch of the 
Chase National Bank to Mrs. Lucille M. 
Gans, daughter of Mr. and Mrs. L. S. 
Meyer, the former a wholesale jcweler at 25 
Maiden Lane. Mr. Pulvermacher is well 
known in the jewelry trade, through his ac- 
tivities in bankruptcy and other matters, in 
which the Chase National Bank is interested. 
He is a member of the Jewelers’ Square 
Club and is also affiliated with the Drug 
and Chemical Club, the Progress Club, the 
Babylon Rod and Gun Club, the Bradley 
3each Golf and Country Club, the University 
Club, Pastmaster Zeredatha Lodge No. 483, 
F. & A. M., Brooklyn; Gilbert Council 1343 
R. A., and a member of the Masters and 
Pastmasters Association of Brooklyn. He is 
also a director of the United Jewish Aid 
Societies of Brooklyn and is likewise a 
director of the Madison State Bank. Mrs. 





(Continued on page 105) 
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SOLIDARITY: “The Case That Courts 


Comparison” 








Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 










Representative Watch Jobbers are Solidarity Jobbers 


SOLIDARITY WATCH CASE CO. 


M ABLISHED OVER 
15 Maiden Lane, New York (ESTAIRTY YEARS) 
JOHN W. SHERWOOD LOUIS J. MONTAGNON 
President Secretary-Treasurer 
OSCAR M. GAMMON GEORGE SALZGEBER 
Vice-President Asst. Secretary-Treasurer 


























JEWELERS 


in steadily increasing numbers are find- 
ing our location most convenient 
and our service very 
satisfactory. 
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Gans is a widow and her parents reside at 
314 W. 100th St. The engagement was 
anounced on Sunday, Nov. 18. 

Harry Newmark has severed his relations 
ys salesman for Ralph Newmark & Co., 51 
Maiden Lane. 

Rothkrug Bros., dealers in diamonds, 
pearls and precious stones, 542 Fifth Ave., 
have opened a branch office in Room 615, 
at 87 Nassau St. 

Otto Saril, cutter and importer of dia- 
monds, 170 Broadway, sailed for Europe last 
Saturday on the Tyrchenia, where he will 
visit the diamond markets of Antwerp and 
Amsterdam, 

According to an announcement made last 
week, the firm of Thaller Bros., dealers in 
diamonds, watches and jewelry, 146 E. 
Houston St., has been dissolved and is at 
present being conducted by Isidore Thaller. 

S. C. Powell, of S. C. Powell & Co., deal- 
ers in diamonds, 15 Maiden Lane, left for 
Europe last Saturday on the Majestic. Miss 
Marion Powell, his daughter, is accompany- 
ing him on his trip. Mr. Powell expects 
to visit London to buy rough goods and will 
also visit the Amsterdam diamond market 
in the interest of his concern. 

Isidor Lachman, of I. Lachman & Sons 
Co., Seattle, Wash., is visiting New York 
and stopping at the Hotel McAlpin. Mr. 
Lachman will leave New York Friday for 
Detroit to meet his wife, who has been 
stopping in that city since the death some 
time ago of her married daughter. Mr. 
and Mrs. Lachman will visit Chicago on 
their way back to Seattle. 

It was announced last week that a partner- 
ship existing between Moses Reichman and 
Arnold Kadish under the firm name of 

Kadish & Reichman, doing a jewelry busi- 
ness at 76 Chrystie St., had been dissolved, 
Mr. Reichman retiring from the firm. Ar- 
nold Kadish, who liquidates with the old 
concern, has assumed the liabilities, and to 
him all debts should be paid. 

Mrs. Maisee Sevaille Dreicer, widow of 
the late Michael Dreicer, former Fifth Ave. 
Jeweler, was married ir London, England, 
last Saturday to Jardine Bell Whyte, former 
chief technical adviser to the British Minis- 
try of Shipping for the United States and 
Canada. The couple were wedded in St. 
Columbia’s Church in London and later left 

lor Luxor, Egypt, on a wedding trip. Upon 
their return the couple will take up their 
residence in London. 

The wedding of K. Papazian, of the firm 
of Papazian Bros., 87 Nassau St., and Miss 
A. Gpekdjian, daughter of Mr. and Mrs. M. 

Gpekdjian of 19 Rue Appelmans, Antwerp, 
took place on Nov. 12 at Paris. Following 
the ceremonies many prominent guests at- 
tended the dinner given at the Hotel Conti- 
hental, in the “Salle des Fétes,” which was 
specially decorated for the occasion. M. 
Gpekdjian is one of the oldest and leading 
diamond dealers in Antwerp. 

The platinum market still remains firm, 
although buying according to a prominent 
tefiner in this city is spasmodic. Prices 
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quoted on Monday afternoon are as follows: 
soft platinum, $125 an ounce; platinum hard- 
ened with five per cent. iridium, $134; and 
platinum containing 10 per cent. iridium, 
$143 an ounce. Iridium is still demanding 
from $285 to $300 an ounce. The market 
price of palladium is $83 an ounce, although 
under certain conditions it can be purchased 
at $81 an ounce. 

Following a long illness, Henry C. 
Schneider, salesman for Edward Todd & 
Co., manufacturers of gold pens, 1 W. 34th 
St., died last Wednesday at the Mount 
Sinai Hospital. Mr. Schnejder covered New 
York, Boston, Philadelphia, Baltimore and 
Washington for the pen concern and was 
35 years old. He was well known in the 
jewelry trade in the cities where he visited 
and news of his death was learned with 
deep regret. Mr. Schneider had been asso- 
ciated with the concern since boyhood, going 
with it when about 14 years old. After 
learning the business he began traveling and 
was probably one of the best known sales- 
men in the pen business. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, 
this city, last Thursday, against the Metro- 
politan Silver Co., manufacturer of metal 
goods, 125 Baxter St. The Hoyt Metal Co., 
with a claim of $861, is the only petitioning 
creditor. The day after the petition was 
filed, Walter L. Bryant was appointed re- 
ceiver under a bond of $1,000. In this order, 
it is claimed that within a short time, all the 
fixtures and machinery of the alleged bank- 
rupt were sold to a former bookkeeper, who, 
it is said, is now in possession of the plant 
under an alleged chattel mortgage. The al- 
leged bankrupt, it is further claimed, has 
apparently abandoned the business or has 
transferred it. There is said to be outstand- 
ing accounts receivable amounting to about 
$2,500. 

A man purported to have some alleged 
order blanks from the L. Black Co., manu- 
facturer, importer and jobber of optical 
goods, etc., Detroit, Mich., has been operat- 
ing in the trade in New York and Chicago. 
He usually places orders for goods, takes 
what he can get and also tries to cash 
checks. The man is said to be about 30 years 
old and weighs between 140 and 150 pounds. 
He has a light complexion, is well dressed 
and uses an English accent in talking. He 
may be accompanied by his wife, who is 
about 21 years old. She is rather plump 
and has brown eyes and auburn bobbed hair. 
The police of New York, Chicago and De- 
troit as well as the Pinkerton National De- 
tective Agency are searching for this pair. 
If they appear, members of the trade are 
requested to notify the nearest Pinkerton 
detective agency or the local police. 

A clever “pennyweighter” stole an em- 
erald and diamond ring recently from a 
maker of jewelry in the uptown Fifth Ave. 
jewelry district. The man is described as 
about five feet, five inches tall, of medium 
build, weighing about 160 pounds and hav- 
ing a dark complexion. He has a swagger 
walk, and pleasant manners. The man is 
well dressed and at the time he visited the 
uptown jewelry establishment, wore a gray 
mixed overcoat, brown shoes, tan spats, and 
a soft gray hat with a black band. He is 
between 35 and 40 years old and may use 
the name of “Rogers,” claiming he is stop- 
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ping at the Ritz Hotel. He may also dis- 
play an octagon shaped white gold or plati- 
num watch. The Jewelers’ Co-operative 
Bureau is notifying its members and the 
trade in general to be on the lookout for 
this man and should he appear, Harry C. 
Larter, president of the organization, 15 
Maiden Lane, should be notified at once. 

Creditors of I. H. and B. H. Weinberg, 
wholesalers and retailers of diamonds and 
jewelry, 665 Fifth Ave., are being offered 
25 cents on the dollar in cash in payment of 
their claims. This offer is being made as a 
result of the unanimous resolution passed at 
the meeting of creditors held on Nov. 15 and 
upon hearing the full report of the commit- 
tee of creditors, consisting of Messrs. 
Sinauer, Johnston, Lamont and representa- 
tives of the two banks. This action was 
taken in an effort to keep the concern from 
bankruptcy if possible, so for this reason 
creditors are being asked to sign a com- 
promise agreement and send it to Green- 
baum, Wolff & Ernst, attorneys, 7 Dey St. 
The liabilities of the concern are said to 
amount to about $265,000 while the credi- 
tors’ committee found the book value of 
stock worth about $100,000. The book value 
of the accounts receivable is placed at 
$30,000. The creditors’ committee did not 
think the assets in litigation would bring 
any more than about $60,000 which would 
net the creditors about 16 cents on the dol- 
lar. Under the present arrangement, how- 
ever, the committee feels that the assets 
are worth 25 cents on the dollar. 

Leopold Stern, of Stern Bros. & Co., is 
again heading the jewelry trade committee 
for the 45th annual collection of the United 
Hospital Fund to provide for the free treat- 
ment of the sick poor in 58 New York and 
Brooklyn hospitals. The United Hospital 
Fund is an organization of 44 years life and 
numbers among its members the principal 
non-municipal hospitals of the city. To be- 
come a member of the fund a hospital must 
have given for at least three years not less 
than 50 days of free service per year. The 
money collected by the fund is distributed 
on the basis of the amount of free treatment 
given by the respective hospitals. The 
United Hospital Fund’s records show that 
out of a total of 201,271 patients treated 
during the past year by the hospitals on its 
rolls, 41,310 patients were given free care. 
Of the patients who paid part of the cost of 
their treatment 20,248 were public charges 
for whom the city paid in part, and 88,595 
were ward patients part of whose expenses 
were paid by themselves or their relatives. 
The majority of these hospitals are facing 
deficits caused largely by giving free treat- 
ment to these sick and injured patients. Mr. 
Stern appeals to the jewelry trade to help 
support their hospitals, as they have in the 
past, making the plea that sickness is not 
so much of a personal liability as a com- 
munity one. Contributions can be sent direct 
to Mr. Stern at 68 Nassau St. 

Daniel P. Hays, senior member of the 
law firm of Hays, Hershfield & Wolf, 115 
Broadway, who had a large clientele in the 
jewelry trade, died last Saturday at his 
home in this city after a short illness. He 
was a member of an old Jewish New York 
family who have lived in New York city 
and Westchester county for nearly 200 
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Chicago Notes 





J. M. Braude, of Emil Braude & Sons, 
Heyworth building, spent several days in 
Detroit. 

Ralph Lewis, representing S. C. Powell & 
Co., is spending a week in Chicago calling 
on the trade. 

J. L. Art & Co., auctioneers, opened a 
sale last week for Allen & Caspersen, retail 
jewelers, at Houston, Tex. 

Frank Whiting, of the Whiting & Davis 
€o.,, spent several days in Cincinnati last 
week visiting the trade. 

W. W. Beckwith, of Jos. Fahys & Co., 
spent several days in Cincinnati last week 
calling on the trade in the interest’ of this 
concern. 

Louis Eppenstein, of the Illinois Watch 
Case Co., Elgin, Ill., was in this city last 
week for a few days visiting at their Chi- 
cago office. , 

J. B. Macdonald, of the Wolcott Mfg. Co., 
is visiting at the home office of this concern 
at Providence and will remain their for sev- 
eral weeks. 

J. A. Lossau, of the Martin, Copeland Co., 
is making a business trip through the north- 
west and will return to Chicago within the 
next 10 days. 

Surt Hopper, of the National Railway 
Time Service Co., Garland building, is mak- 
ing a short business trip through the north- 
west this week. 

W. R. Neumann, of W. R. Neumann & 
Co., Capitol building, returned recently from 
a short business trip through northern Itli- 
nois and Wisconsin. 

Harold Lewis, of David Goldman, Inc., 
Milwaukee, Wis., spent several days in this 
city last week visiting the markets and call- 
ing on old acquaintances. 

Morris Morwitz, who represents the Stein 
& Ellbogen Co., is again able to attend to 
business after being confined to a hospital 
for the past seven weeks. 

R. D, Edwards, of the Edwards-Ludwig- 
Fuller Jewelry Co., Kansas City, was in 
Chicago for a few days last week visiting 
the markets and calling on his many friends. 
Wm. Allsopp, of Allsopp & Son, Newark, 
N. J., spent several days in Chicago last 
week calling on the trade, and left last 
Thursday night for Cleveland and the east. 

S. W. Bleecher, Chicago manager for the 
Martin, Copeland Co., Heyworth building, 
returned last week from a 10 days’ trip 
through the east and reported business as 
good there. 

Otto Lieberman, of the Stein & Ellbogen 
Co, left last Wednesday night on a trip 
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through the northwest after being confined 
to his home for several days with an attack 
of appendicitis. 

J. L. Miller, manufacturers’ representa- 
tive, removed his office this week from the 
13th floor of the Heyworth building, into 
suite 1508 the same building, where he has 
secured larger quarters. 

A. Hostetler, Sycamore, IIl., was in Chi- 
cago last week with his wife looking over 
the markets and making purchases. Mr. 
Hostetler and Mr. Gropp recently purchased 
the stock and fixtures of D. Holmquist, of 
that city. 

N. T. Sherwood, southern representative 
for Frank Krementz & Co., returned last 
week from an extended trip over his terri- 
tory and after spending a few days in Chi- 
cago again left on a short trip to some of 
his southern towns. 

James McCullough, Chicago representative 
for the Paye & Baker Mfg. Co., left last 
week for the factory at Providence and his 
home in New York, where he will remain 
until the first part of January, combining 
business with pleasure. 

Nat Pian, Columbus Memorial building, 
returned recently from a busines trip through 
southern Illinois and reports he found busi- 
ness conditions favorable and that retailers 
in that section of the State are anticipating 
a good holiday business. 

Irvin Rose, of Rose & Walsh, Fort Wayne, 
Ind., spent several days in Chicago last week 
making purchases for their new store which 
they opened last Saturday at 120 W. Wayne 
St. Mr. Rose formerly was in the employ 
of the Baber Jewelry Co., of that city. 

Harold Green, Chicago manager for the 
Dowd-Rodgers Co., Heyworth building, will 
leave this week for Providence and the east, 
where he will join his family for a holiday 
before going to Wallingford to visit the fac- 
tory. Mr. Green will return to Chicago the 
end of next month. 

H. H. Smith, Pontiac, Ill., accompanied by 
his bride, spent several days in Chicago last 
week combining business with pleasure. Mr. 
Smith was married to Miss Julia Bourland, 
of Pontiac, Wednesday, Nov. 14, and his 
many friends in the trade congratulate and 
extend their best wishes to the happy couple. 

Elias Markens, representing S. Wechter & 
Co., 159 N. State St., returned last week 
from an extended trip through the south and 
the Pacific Coast. Mr. Markens reports 


having had a very nice trip and says that 
the jewelers in that section of the country 
are looking forward to a good holiday trade. 

J. Faermark, Columbus Memorial build- 
ing, engraver to the trade, is again able to 


attend to business after being confined at 
the Michael Reese Hospital for a couple of 
months. Mr. Faermark had considerable 
trouble with one of his limbs and is now 
able to get around with the use of crutches. 

S. Rotberg, of the Rotberg Watch Co., 
Capital building, was removed to his home 
last week from the Presbyterian Hospital, 
where he had been confined for the past four 
weeks. Mr. Rotberg is speedily recovering 
from his illness but it will be at least 10 
days more before he will be able to resume 
his duties. 

Friends of Louis Cass, representing Enos 
Richardson & Co., New York, will be pleased 
to learn that Mr. Cass is speedily recovering 
at the Columbia Hospital in Milwaukee from 
a broken leg which he sustained when hit 
by an automobile while attempting to cross 
a street. Mr. Cass will not be able to leave 
the hospital for at least another three weeks. 

On Thursday evening of last week 75 
members of May & Malone, Inc., Heyworth 
building, including officers and employes, at- 
tended a dinner dance given by this concern 
in the Florentine room of the Palmer House. 
After dinner, and up until midnight, all en- 
joyed a very happy time in dancing and 
were entertained by talent from their own 
force. 

The funeral of John Pszekwas, employed 
by the Chicago office of the International 
Silver Co., was held last Thursday, Nov. 22, 
from the home of his mother, 3009 Farrell 
St. Interment was at Resurection Ceme- 
tery. Mr. Pszekwas was burned to death 
while changing lights on an electric sign for 
a motion picture house near his home where 
he helped out after working hours. 

J. M. Kelsey, of the Waltham Watch Co., 
Columbus Memorial building, returned last 
week from the southeast, where he spent 10 
days calling on the trade. Wm. Randolph, 
of the clock department of this concern, is 
spending several days in Chicago this week 
calling on the trade. FE. E. Baggi, of the 
material department, returned recently from 
a three weeks’ trip through the south. 

L. Newmark, retail jeweler at 1607 W. 
Chicago Ave., will celebrate his 30th anni- 
versary during the entire month of Decem- 
ber, commencing on Saturday of this week 
with an anniversary sale. Mr. Newmark 
commenced business at the above address in 
1893, and in 1903 took his son, A. E. New- 
mark, into the business with him. Both are 
actively engaged in the managing of the 
business. 

F. H. Dillingham, Chicago manager for 
the Farrington Case Co., is spending a couple 
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of weeks at Boston, Mass., visiting at the 
home offices of this concern and attending 
a salesmen’s conference. 

Joseph Frank, representing Sussfeld, 
Lorsch & Schimmel, New York, is in the 
city on a business trip. 

J. Preuss, of the Balteo Amber Co., New 
York, is in Chicago this week calling on the 
trade and renewing old acquaintances. 

G. Fred Perry, of the Ford-Perry Co., 
returned to Chicago last week from Provi- 
dence, where he spent a few weeks visiting 
at the home office. 

Quillin Hoberg, son of Oscar J. Hoberg, 
Sioux City, Ia., was in Chicago one day last 
week en route to Culver, Ind., to attend the 
“home-coming” of Culver Military Academy. 

Hiram Long, of the Karpeles Co., who re- 
turned last week from a three weeks’ trip 
through the northwest, reports that he found 
conditions greatly improved throughout that 


territory. 
H. O. Bigney, manager of the Chicago 
office of the S. O. Bigney Co., left last 


week, accompanied by his wife, for the fac- 
tory at Attleboro, where he will remain for 
about 10 days. 

“Judge” Sol Hess left Sunday for New 
York, where he will officiate today as a 
member of the board of judges at the Na- 
tional Beauty Show to be held in Madison 
Square Garden. He was accompanied by 
William F. Juergens. 

J. Vincent Huber, of the Geo. H. Fuller 
& Son Co., returned last week from a three 
weeks’ business trip through the northwest. 
Mr. Huber will remain at the Chicago office 
from now until after the first of year before 
starting out over his territory again. 

I. S. Richter, manufacturers’ representa- 
tive, Heyworth building, left last Sunday 
night for Providence and the east, where 
he will spend a couple of weeks visiting at 
the factories he represents and getting his 
new Spring lines. En route home Mr. 
Richter will stop at the larger cities to visit 
the trade. 

H. Schwartz, a diamond importer, 29 E. 
Madison St., is returning on the Majestic 
from his Antwerp, Belgium, office, after 
spending three months there buying dia- 
monds. His wife and daughters will remain 
in Paris for a few weeks, after which they 
intend to go to Italy until Mr. Schwartz 
returns, which will be in January. 

Sympathy was extended last week to John 
J. Pfordresher, of 5844 Wentworth Ave., 
on account of the death of his wife, who 
passed away Thursday, Nov. 22, at her home 
after an illness of two months. The funeral 
was held Monday morning from her late 
residence and services were held at St. Mar- 
tin’s Church. Interment was at St. Boni- 
face Cemetery. 

Roy H. King, who has been with the Chi- 
cago office of the Ostby & Barton Co. for 
the past 20 years, and as manager for 15 
years, will leave about the middle of De- 
cember for San Francisco to take charge of 
that office, succeeding D. A. Wilkins, who 
has retired after 30 years of service. Mr. 
King assisted Mr. Wilkins in the Chicago 
office and succeeded him ‘here as manager. 
The management of the Chicago office will 
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now be in charge of Fred Haller, who has 
assisted Mr. King for the past seven years. 
Mr. Haller will have Thomas J. Noonan to 
assist him. Mr. Noonan has been in the 
jewelry field for the past 13 years and has 
resigned his position with E. E. Harwood, 
Heyworth building, where he has been for 
the past six years. 

Notices have been sent out by Stein & 
Newman, manufacturing jewelers located on 
the 15th floor of the Capitol building, that 
on Nov. 10, 1923, Louis Stein and J. New- 
man, formerly co-partners doing business 
and operating under that firm name, dis- 
solved the partnership heretofore existing be- 
tween them. Louis Stein assumes all debts 
and liabilities against the partnership on all 
transactions of the firm prior to Nov. 10, 
1923, and J. Newman agrees that Louis 
Stein is authorized to collect any or all ac- 
counts and credits which are due to the firm 
of Stein & Newman on transactions prior 
to Nov. 10. Announcement is also made of 
the fact that the former partners will con- 
tinue doing business as individuals at the 
same address, 1535 Capitol building. Mr. 
Newman will specialize in the diamond im- 
porting business and Mr. Stein will continue 
in the manufacturing of jewelry and diamond 
business. 

Among the visitors in Chicago last week 
calling on the markets were: W. T. Tress, 
Ottawa, Ill.; R. H. Kessler, Canton China 
& Glass Co., Canton, O.; Henry G. Yakn, 
Joliet, Ill.; John Glasspeigel, John Glas- 
spiegel Co., Milwaukee, Wis.; C. F. Tennie, 
Appleton, Wis.; C. W. Tennie, Prophets- 
town, Ill.; B. B. Conrad, Janesville, Wis.; 
Charles H. Pratt, Helena, Mont.; H. C. 
Radcliffe, Madison, Wis.; H. H. Smith and 
wife, Pontiac, Ill.; Miss Kathryn Beck, 
Beck’s Jewelry Co., Michigan City, Ind.; 
George F. Beach, Valparaiso, Ind.; Fred 
Moltz, of the Vail Jewelry Co., Valparaiso, 
Ind.; P. W. Clarke, Rensselaer, Ind.; F. N. 
Pauli, Pontiac, Ill.; Bert Ochiltree, Tipton, 
Ia.; W. E. Trein, Dixon, Ill.; Frank Rick- 
etts, Charleston, Ill.; L. D. Huber, of L. D. 
Huber & Co., St. Joseph, Mo.; George Good- 
win, Ottawa, Ill.; G. A. Page, Clinton, Wis.; 
J. B. Buechele, Dubuque, Ia. 
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years. He was a great-grandson of Mendes 
Seixas, one of the founders and first trus- 
tees of Columbia College. Mr. Havs was 
affliated with a great many organizations 
and was prominent in Jewish circles. Daniel 
Peixotto Hays was born at Pleasantville, 
March 28, 1854. He was graduated from 
the College of the City of New York in 
1873 and was awarded a LL.B. degree by 
the Columbia Law School in 1875. Follow- 
ing his graduation Mr. Hays served his legal 
apprenticeship in the law firm of Beach & 
Carpenter, the senior member of which was 
Judge William A. Beach. Upon the death 
of Judge Beach in 1884 Mr. Hays became 
the partner of Mr. Carpenter, and afterward 
senior member of the firm of Hays & Green- 
baum. He was a member of that firm for 
17 years until his partner, Samuel Green- 
baum, was elected Justice of the Supreme 
Court. This firm was at one time counsel 


for the old Jewelers Board of Trade. 
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FE. A. Hirsch, sales representative for 
Robert Blum & Co., Inc., platinumsmiths of 
New York, called on Milwaukee jobbers 
during the past week. 

J. Jacobsen, of the Wm. V. Schmidt & 
Co., dealers in precious and semi-precious 
stones, New York city, called on wholesale 
jewelers of Milwaukee last week. 

H. S. Lewis of David Goldman, Inc., has 
returned from an eastern buying trip, pre- 
paratory to the large holiday business the 
firm expects to do at its downtown jewelry 
store. 

B. M. Holmes, window display designer 
for David Goldman, Inc., has returned from 
a business trip to Chicago, where he pur- 
chased considerable material to be used in 
his holiday and pre-holiday window dis- 
plays. 

O. L. Glahn of the National Jewelers’ 
Supply Co. is completing his last selling trip 
of the year. The territory included in the 
present sales trip covers a radius of 100 
miles in all landward directions from Mil- 
waukee. 

Fred B. Olwells, watchmaker, formerly 
located in the Sycamore building, Mil- 
waukee, has taken over the quarters recently 
vacated in the Iron Block by the removal of 
George Paetschow to his new store on 
Fond du Lac Ave. Mr. Olwells was at 
one time connected with the David Gold- 
man jewelry store on Grand Ave. 

Splendid pre-holiday business is reported 
by the Henry L. Tanezer Co., wholesale 
jewelers of Milwaukee, who recently pur- 
chased the stock and equipment of the L. 
Block Jewelry Co., to be added to their pre- 
vious properties. Members of the firm were 
particularly pleased to have acquired the 
services of Miss I. Ertl, who was identified 
with the Block company in a_ responsible 
position for the 10 years preceding the 
transfer to the Tanezer company. 

“From the Oven to the Table,” is the 
legend borne by a large sign predominating 
a novel window display in the Goldman's 
jewelry store, Milwaukee. The display con- 
sists of an attractive arrangement of glass 
ovenware, filled with pies, baked beans, 
macaroni and cheese, and other tasty dishes 
prepared in glass ovenware. A gas range 
and a correctly set table are included in the 
display. Over 200 caseroles have been sold 
in the few days the window has been shown, 
and members of the firm look forward to the 
sale of many more before the end of the 
Christmas season. 

Rush business for the Christmas holiday 
season got off to a very early start in the 
Milwaukee wholesale jewelry circles this 
year, according to leading jobbers. Fred J. 
Theleman, manufacturing jeweler, was 
swamped with a deluge of special orders 9 
early that it was found necessary to staft 
overtime working hours well in advance of 
the usual date. Orders from out of town 
retailers are coming in at a rapid rate t 
practically all local houses, and many who 
have hesitated to start an overtime schedule 
so early in the season, will be forced to do 
so in the very near future, it is stated. 
Salesmen in all parts of the territory covered 
out of Milwaukee, report most excellent com 











November 28, 1923. 


ditions, and are sending in orders at a 
record breaking rate. 

With the Christmas shopping season hav- 
ing opened exceptionally early throughout 
the State of Wisconsin this year, Milwau- 
kee jewelers, who took a leading part in or- 
ganizing the retailers’ shop early campaign, 
are rushed with business at the present time. 
Originated among jewelers, the idea of start- 
ing the holiday shopping season several 
weeks earlier than usual, spread rapidly 
among all! the retailers of the city, and by a 
concerted effort was put across in a most ef- 
fective manner. 

F. J. Griffin, formerly of Waupun, Wis., 
has leased the front part of the building at 
Columbus, Wis., occupied by the Ziegler 
Studio, and has opened a first-class jewelry 
store there. An excellent stock of watches, 
clocks, jewelry and related articles has been 
placed in the store. Mr. Griffin has had 
much experience in the jewelry line, and has 
been very popular in all places where he en- 
gaged in business previous to his moving to 
Columbus. He will conduct a high-grade 
watch repair department in connection with 
his store. 

Milwaukee and Wisconsin jewelers were 
interested in the election of Paul Hammer- 
smith to the presidency of the Wisconsin 
Painters’ and Sculptors’ Society at the an- 
nual meeting in Milwaukee. Mr. Hammer- 
smith succeeds Alexander Mueller, who has 
gone to Europe. Gustav Moeller was elected 
vice-president; Fred C. Hilgendorf, secre- 
tary, and Raymond C. Stilzner, treasurer. 
The organization is planning many activities 
for the year, and it is probable that the 
Artists’ Ball may be given before long. The 
entertainment committee consists of Fran- 
cesco Spicuzza, Peter Rotier and Alexander 
Tillotson. 

Fire of unknown origin, the alarm for 
which was given in a most unusual manner, 
destroyed the jewelry store of W. }*. Thimke 
at Shawano, Wis., and the Ruby Inn Hotel 
building next door. The fire, which started 
in the basement of the hotel, was first dis- 
covered when the flames burned the electric 
wires controlling an electric piano, which 
started playing lustily in the middle of the 
night. The proprietor of the hotel rushed to 
investigate, and found the basement envel- 
oped in smoke and flames. All the fire de- 
partment could do was to prevent the spread 
of the flames to more than the two buildings. 
The damage approximated $30,000, which 
was partly covered by insurance. 

Henry Stecher, Milwaukee jeweler at 276 
3rd St., has gone on the warpath to bring 
about the elimination of the war tax on 
jewelry articles. Mr. Stecher, who is weli 
known in jewelry circles throughout the 
State, has undertaken an extensive trip 
throughout Wisconsin to arouse the latent 
indignation of his colleagues in what he and 
most other jewelers consider an injustice. 
He has been interested in the matter for 
some time, and has devoted much energy to 
correcting what appears to him to be entire- 
ly wrong. Many Milwaukee jewelers have 
given Mr. Stecher their hearty support in 
his activity on their behalf, and it is hoped 
that some definite action may soon be 
brought about. 

The timely arrival of Marshal Frank 
Thornberg saved the Carl Rehbein jewelry 
‘tore on Harrison St., North Fond du Lac, 
Wis. from being robbed, after a tailor, 
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whose shop adjoins the jewelry store, tele- 
phoned the marshal that he had heard a noise 
at the rear of the jeweler’s shop. Upon the 
arrival of the marshal, the thief was stand- 
ing on top of a box preparing to make his 
entrance through a rear window. The win- 
dow had already been pried open at the time 
of the officer’s arrival, and only a short time 
more would have enabled the prowler to 
complete his business and emerge with any 
number of jewelry valuables which were in 
the store at the time. It was impossible for 
the marshal to make his approach in the dark 
noiseless, and the burglar fled as soon as he 
heard Thornberg coming. It is believed that 
the robbery was planned by someone familiar 
with the premises. 

Two years in the House of Correction on 
each of two charges of burglary was the 
sentence imposed on Joseph Hofman, 823 
Central Ave., captured after a chase in which 
several shots were fired. Hofman pleaded 
guilty before Judge Backus in Municipal 
Court to a charge of robbing the jewelry 
store of Anthony Leissing at 487 12th St. 
on Nov. 9, and the store of the Cream City 
Jewelry, 472 12th St., on Oct. 10. Hofman 
is 28 years old. The sentences are to run 
concurrently. In each case Hofman rifled 
the show windows of the jewelry stores after 
shattering the glass with bricks. He was 
captured after the Leissing robbery by de- 
tectives, who appeared on the scene while 
Hofman was removing the jewelry from the 
window, following a telephone call to the 
police station that a suspicious character was 
prowling about. He was captured in a near- 
by yard and the loot recovered. On ques- 
tioning, Hofman also admitted the Cream 
City Jewelry job. 

Employes of the store and shop of Louis 
Esser, exclusive jeweler of Milwaukee, were 
entertained at a dinner at the Pfister Hotel 
on the occasion of Mr. Esser’s return from 
his South Dakota hunting trip. An excel- 
lent repast was served, after which a gen- 
eral discussion of business conditions was 
entered into. Mr. Esser spoke to his em- 
ployes on the subject of “Service,” bringing 
out the importance of placing their time and 
ability entirely at the disposal of the cus- 
tomers during working hours. He stated 
that if a customer’s want is within reason, 
it becomes the duty of the salesman and the 
shopmen backing him, to see that that want 
is supplied. Henry Snyder, manager of the 
store, added to Mr. Esser’s remarks on 
“Service,” and stressed the importance of 
co-operation of the store force as a unit. 
Henry Vandenheuvel, superintendent of the 
shop, discussed the functions of his depart- 
ment. After a successful good-fellowship 
meeting the party adjourned. 

Considerable excitement was created on 
Wisconsin St., with the Louis Esser jewelry 
store in the limelight, when a patrol wagon 
full of police officers and detectives was 
called by a night watchman, who had seen 
apparent prowlers coming down the rear of 
the Isser building. Upon the arrival of the 
police it was found that the men who were 
stopped were employes of the Sullivan En- 
graving Co., which occupies the upper sto- 
ries over the Esser store. They used the fire 
escape as an exit because the front door was 
locked after having worked overtime. The 
next day it was revealed that a quantity of 
furs valued in excess of $1,600 had been 
stolen on that same evening from the Will- 
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iam Reckmeyer Co., fur store in the adjoin- 
ing building. Police are now wondering 
whether they did not allow the real burglars, 
who may have been actually seen by the 
night watchman, to escape, while they ques- 
tioned the engravers. Such an occurrence, 
it is pointed out, would be quite possible, in 
view of the large crowd that gathered as 
soon as it was learned that the police had 
been sent for. 

Archie Tegtmeyer, prominent downtown 
Milwaukee jeweler, who was recently elected 
president of the newly organized Grand 
Avenue Business Association, announced the 
appointment of committees for the associa- 
tion at a meeting held at the Hotel Wiscon- 
sin. The chairmen of the various commit- 
tees are as follows: Traffic Committee: 
Carl Herzfeld, of the Boston Store; Fi- 
nance: A. J. Smith; Municipal Affairs: 
Herman Reel, of Herman’s and Reel’s; En- 
tertainment and Decorations: Vinton M. 
Pace, of Gimbel Bros.; State Affairs: O. J. 
Eichhorst, of the Majestic building; New 
Enterprises: S. J. Brouwer; Membership: 
Jenjamin Hall, of the Browning-King Co. 
One of the activities that has been under- 
taken at the present time by the directors of 
the new organization is to have all down- 
town merchants decorate their store fronts 
for the home-coming celebration at Mar- 
quette University, Milwaukee, Nov. 27 to 
29. Mr. Tegtmeyer is expected to be a 
powerful factor in assuring the success of 
the new association, as he has an excellent 
record for his affiliation with jewelers and 
other business promotion enterprises. 

With the opening up of the annual holiday 
season, the list of jewelers from all parts of 
the State, making their appearance at the 
Milwaukee wholesale houses for replenish- 
ing their stocks, has grown considerably 
longer during the past week, as compared 
with many weeks previous. Some of the 
jewelers represented among the many call- 
ers were: W. E. Smith, Hartford, Wis.; 
J. O. Cox, Jefferson, Wis.; G. Y. Gustafson, 
Baraboo, Wis.; E. M. Odekirk, Manawa, 
Wis.; C. W. Uffenbeck, Fond du Lac, Wis.; 
C. E. Masters, Fort Atkinson, Wis.; H. F. 
Diedrich, Ripon, Wis.; H. A. Brunke, Ber- 
lin, Wis.; F. E. Kiehl, Waukesha, Wis.; 
O. B. Lindner, New Holstein, Wis.; B. 
Kuckuk, Shawano, Wis.; L. H. Shaver, 
Delevan, Wis.; J. M. Chase, Omro, Wis.; 
W. D. Sproesser, Watertown, Wis.; J. M. 
Regner, Kenosha, Wis.; Estberg & Son, 
Waukesha, Wis.; B. B. Conrad, Janesville, 
Wis.; A. Miller, Monroe, Wis.; Schneider 
3ros., Burlington, Wis.; A. J. Boden, Clin- 
ton, Wis.; Gottfressen & Nicoll, Kenosha, 
Wis.; Ed. Hobkirk, Brandon, Wis.; Emer- 
son Waldhier, Beaver Dam, Wis.; R. W. 
Bayley, Beaver Dam, Wis.; John Sieger, 
Racine, Wis.; Fred L. Wright, Racine, Wis. ; 
Ernie Hack, Juneau, Wis. 








T. L. Barrowman, son of Mr. and Mrs. 
Alex Barrowman, 211 Cora St., Joliet, IIl., 
has purchased the Joseph Hartmann manu- 
facturing and wholesale jewelry establish- 
ment at Youngstown, O. Mr. Barrowman 
learned the jewelry business at the G. E. 
Feagans jewelry store and was later em- 
ployed at Joliet, by John Brehm, a manu- 
facturing jeweler. For the past eight years 
Mr. Barrowman has been associated with 
the firm which he has bought out. 
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J. O. Kingstone, 717 Market St., has just 
returned from a successful trip. 

J. J. Gilbert left on his 
trip, representing the Alphonse Jeddis Co. 

L. A. Barber, of A. I. Hall & Son, is re- 
ported to be almost recovered from recent 
illness. 

Mrs. A. G. Prouty, wife of A. G. Prouty, 
Napa, has been in town on a little purchas- 
ing trip. 

Charles Weinshenk, Jr., of Charles Wein- 
shenk & Son is traveling through Oregon 
and Washington and is sending back very 
good accounts. 

L. A. Lazarus, retail jeweler of 711 Mar- 
ket St., is recovering from recent illness 
and has been pronounced well enough to 
leave the hospital. 

Frank Shimamura, who has been shipping 
clerk with the Edson Adams Co. for a num- 
ber of years, has the sympathy of the staff 
in the death of his wife. 

L. S. Myers, of R. & L. Myers Co., is in 
Oregon, a territory with which the firm has 
long done business. Harry Harris is in 
Southern California for R. & L. Myers Co. 

After a very long tour of the Pacific 
northwest, C. C. Gross, representative of 
Kohn & Co. and the Traub Mfg. Co., is 
back at his offices, 704 Market St. Mr. 
Gross will probably not take another long 
trip this year. 

Manufacturers’ representatives visiting the 
trade here are: Josh Crohn of Arnstein 
gros. & Co., New York; Chas. J. Tonry, 
representing J. H. Peckham & Sons, North 
Attleboro, and Alfred Goldsmith of Adolph 
Goldsmith & Sons, New York. 

While hunting quail on the hills, south of 
Hollister, Otto Schwaner, proprietor of a 
jewelry store at 990 Valencia St., dropped 
dead the other day from heart disease. The 
deceased, who was 62 years of age, is sur- 
vived by a widow and a married daughter. 

Adolph Koshes, formerly of the Califor- 
nia Jewelry Co., 704 Market St., is visiting 
his friends in the trade here. Robert Levi- 
son, brother of L. O. Levison of the Cali- 
fornia Jewelry Co., and himself formerly 
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connected with that firm, is also a visitor 
here. 
Jack Wachhorst of the H{. Wachhorst 


Co., Sacramento, was in the city for a few 
days, to attend the horse races at Tanforan. 
Betting on horse races is a felony in Cali- 
fornia, so there are no “bookies” at these 
races, which are attended by lovers of sport, 
for sport’s sake. 

Horace H. Allen, Coast manager for the 
Oneida Community, Ltd., has just returned 
from Los Angeles where, as usual, he found 
business in a flourishing condition. Mr. Al- 
len and family have returned to town for 
the Winter, but week-ends are still spent 
at the ranch, down the Peninsula. 

Leo Press, with S. H. Friend, is begin- 
ning to travel for the firm and has already 
made several successful trips to Stockton 
and San Jose. Mr. Press, who is a cousin 
of Mr. Friend, came back with him from 
Europe about a year and a half ago, and has 
rapidly learned the ways of this country. 

Mrs. Anderson, who was formerly at the 
Information Desk of the International Silver 
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Co.’s offices here, and resigned her position 
on account of ill health, is now reported to 
be recovering. She has been recuperating in 
Southern California and her friends are glad 
to hear that she expects to be able to re- 
sume work shortly. 

John Gardner, Stockton, is in San Fran- 
cisco on a business trip, calling on the job- 
bers. Other retail jewelers here within the 
past few days include: Dave Goodfriend of 
Goodfriend & Traub, Salinas; G. Poole of 
Haney & Poole, Marysville; A. H. Bos- 
worth of Fall River Mills and Alturas; 
Louis C. Koberg, Healdsburg; L. P. Peck, 
Marced, and William Cummings, Monterey. 

J. H. Spiro states that business with his 
firm this year is 25 per cent. ahead of busi- 
ness for the corresponding period of 1922. 
Mr. Spiro, who is a student of general busi- 
ness conditions, also said that there has 
been a very steady growth in the prosperity 
of central and northern California this year. 
This seems to be borne out by statistics of 
the San Francisco Chamber of Commerce 
which show that over three thousand new 
business enterprises were started in San 
I‘rancisco alone, between Jan. 1 and Oct. 31 
of the present year. 

G. W. Hill, Lodi, who was in town this 
week purchasing for his jewelry store, is 
considered the grand old man of the jewelry 
trade in northern California. Mr. Hill, who 
is over 80 years of age, seems to have found 
the secret of perpetual youth. He comes 
to town, does all his own buying and is as 
well informed regarding styles as any 
youngster in the business. Speaking of Mr. 
Hill, J. H. Spiro said: “No one could ever 
put anything old over on him, even if he is 








old in years, for Mr. Hill is up-to-the- 
minute in his styles.” 
Pacific Coast Notes 


Floyd C. Bartlett, Reedsport, Ore., adver- 
tises a closing-out sale. He plans to start 
on a tour of California. 

There has been a change in the ownership 
of the Armer & Brown Co., Los Angeles. 
Joseph Rittegstein, having withdrawn from 
the company, Guy Lauderbaugh has been 
selected to take his place. 

W. F. Laraway, pioneer jeweler of Hood 
River, Ore., celebrated his 75th birthday 
recently by motoring with Mrs. Laraway to 
Eugene for a visit to their son, Seth Lara- 
way, and his family. The son is a jeweler 
in Eugene. 

Charles F. Gilbert, jeweler, of Livingston, 
Mont., has sold the jewelry fixtures of his 
place of business to W. H. Jones, who has 
taken over the location and will conduct a 
jewelry store. Mr. and Mrs. Gilbert have 
left for Long Beach, Cal., where they plan 
to enter the jewelry business. 

The new Oakland store of the Samuels 
Jewelry Co., 1520 Broadway, is stated by 
Albert Samuels to be the finest in the chain 
of Samuels’ “Houses of Lucky Wedding 
Rings.” Harry Van Allen is the superin- 
tendent of the new Samuels’ store, which 
has a 35-foot front of red Numidian marble, 
trimmed in black and gold Italian stone. 
There are two handsome display windows, 
with a novel entrance between. A _ studio- 
like air is given to the interior of the store 
by the arrangement of small cases and cabi- 
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nets. This does away with the usual long 
cases. A broad marble staircase leads from 
the main floor of the store to the mezzanine, 
where the silverware is displayed. In spe- 
cial celebration of the opening, the annual 
banquet to employes was given in Oakland. 
More than 125 executives, employes and 
guests were present. Much store talent was 
revealed in the program. Rev. John Snape, 
pastor of the First Baptist Church, wel- 
comed the company to Oakland, and Harri- 
son S. Robinson, president of the Oakland 
Chamber of Commerce, toasted the officials 
of the company who, in turn, toasted the 
future of Oakland. 








Omaha 





L. A. Samson, Gotherberg, Nebr., was 
in Omaha last week taking treatment with 
an eye, ear, nose, and throat specialist. 

Railroad watches are having a good run 
according to Omaha jewelers, and it is 
pointed out that the railroad men are buy- 
ing more of the complete units now than 
formerly instead of buying the movement 
and the case separate. The tendency is 
toward demanding ‘the finished , unit, 
jewelers say. Diamonds, especially in large 
stones are in better demand, wholesalers 
say, than they usually find them at this time 
of year. It is a little early for a heavy 
run on diamonds for Christmas gifts, but 
from certain conspicuously prosperous 
sections of the country as the oil fields, 
mining districts, etc., orders for good sub- 
stantial stones are coming. 

Many jewelers in Omaha and _ vicinity 
have co-operated recently with the A. F. 
Smith Co., Omaha wholesale jewelers, ia 
a special drive on silver plate ware or flat- 
ware, and have realized a good volume of 


business, according to A. F. Smith. They 
have done special advertising and made 
special window displays, and Mr. Smith 


says the results were such as to surprise 
many of the jewelers themselves. “One 
jeweler in South Omaha, for example,” said 
Smith, “sold $1,500 worth of this flatware 
to new customers as a result of the cam- 
paign, and among these sales were three 
complete chests of 125 pieces each. 











J. J. Sommer returned last week from 4 
business trip. 

Wilbur Kennedy is spending the holiday 
period in North Attleboro with friends. 


kK. Ei. Hale, New York representative of 
the O. M. Draper Co., Inc., is in town for 
the holiday. 

Wallace Kenyon, E. E. Cummings and 
Victor King witnessed the Harvard-Yale 
football game Saturday at Cambridge. 

J. Frank Mason is chairman of the com- 
mittee which is studying the new _ hotel 
proposition. Considerable progress is bei8 
made on the preliminary survey. 

A number of the jewelry shops will clos¢ 
Wednesday evening of this week for the 
remainder of the week. The advance guard 
of salesmen will leave town on Thanksgiving 
night for extended trips. 
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3. F. King, an old-time jeweler in Los 
Angeles, has opened a new store in Venice. 

A. Tannenbaum, formerly of Toledo, O., 
has opened a jewelry business at 736 S. 
Olive St., this city. 

R. V. Horne, recently in business in 
Douglas, Ariz., has moved westward and 
located in California. 

Alfred Nathan, representing Katz & 
Ogush and Henry Baschkopf, Inc., New 
York, is here accompanied by his wife. 

A. Martin has just opened a shop at 414 
Jewelers’ building for the purpose of grind- 
ing and fitting crystals for wrist watches. 

Howard Houston of the Houston, Gil- 
more Co., San Francisco, was here a few 
days ago on his way home from New York. 

Word has reached here that Irving Stude- 
baker, recently of Portland, Ore., has come 
to Fresno, Cal., and located in business 
there. 

John Arnott, a watchmaker located at 702 
S. Spring St., will move Dec. 1 to Room 
536, Douglas building, corner of 3rd and 
Spring Sts. 

O. P. Swenson, recently working as 
watchmaker with Kinehan & Co., 145 W. 
5th St., has opened a store of his own at 
9h and Olive Sts. 

M. S. Black, diamond merchant, recently 
in business in San Francisco, has come to 
Los Angeles and opened an office in the 
Title Guaranty building. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., accompanied by Mrs. Donavan, 
motored to Murrieta Hot Springs, about 100 
miles from Los Angeles, for a few days 
rest. 

Ralph E. Morrison and Wm. Cutting, 
graduates of the Southwest School of In- 
dustrial Arts, have finished their second ex- 
amination under the Horological Institute of 
America. 

George H. Godfrey, manufacturing jewel- 
er in the Jewelers’ building, has been mak- 
ing additions to his equipment and running 
at full force but is still about 200 orders 
behind on his patent ring. 

P..J. Koke of Koke, Slaudt & Livermore 
has reached Seattle on his trip through the 
northwest. Mr. Slaudt is also in Seattle on 
his way east to visit the factories. Mr. 
Livermore will be home until January. 

I. W. Birnbaum, formerly a member of 
the firm of Birnbaum Bros., well known 
Jewelers, but recently in the real estate and 
Investment business, has just been appointed 
one of the Police Commissioners of this city. 

The store of H. L. Gorham, Sawtelle, 
about 12 miles from Los Angeles, was 
entered by a sneak thief one day recently 
when Mr. Gorham was out for lunch and 
robbed of $297 cash. No merchandise was 
taken. . 

Louis Levin, 509 Jewelers’ building, who 
was the first certified watchmaker in Los 
Angeles, is giving special attention to a new 
method of enameling dials, using an enamel 
devised by himself and which resists the 
action of acids. 

_ Jos. R. Brilliant, wholesaler, with offices 
™ the Jewelers’ building, has returned from 
4 trip north as far as San Luis Obispo, hav- 
ing been gone 10 days. He reports fairly 
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good business but says the jewelers are 
buying carefully. 

The Berson-Measer Jewelry Co., 403 
Jewelers’ building, has fitted up a private 
room for the exclusive use of visiting 
jewelers. It is furnished with telephone, 
stationery, etc., and all such visitors are wel- 
come to make their headquarters there while 
in Los Angeles. 

A window in the store of P. Sweitzer, a 
jeweler on W. Washington St., was broken 
last Sunday. A police wagon happened to 
come past just as the thief had begun work 
and, without the knowledge of the police, 
he was frightened away after securing only 
one watch and one ring. 

F. C. Beckmeyer, Santa Ana, was the 
victim of a window smasher a few nights 
ago, but suffered the loss of only one watch, 
two rings and two knives and chains. The 
burglar was evidently frightened away so 
consequently was compelled to leave the 
balance of the stock in the window. 

Harry A. Phillips, traveling representa- 
tive of C. F. Sischo & Sons, dealers in 
jewelers’ supplies, returned recently from a 
trip through Arizona and New Mexico. He 
reports conditions improving materially in 
the cotton-producing sections on account of 
the advance in the price of that staple. 

The Jewelry Crafts’ Association will not 
meet again until the second Tuesday in 
January. Ray Vercler, the new president, is 
much interested in the work of this asso- 
ciation and sees a great field of usefulness 
for it. He is already planning great things 
for it, among them a credit department as 
efficient in its field as Bradstreet’s or Dun’s, 
the service of which shall be free to 
members. 

Mr. and Mrs. George D. Davidson of the 
G. D. Davidson Co. have returned to Los 
Angeles after several months spent in the 
east. They intend to remain here for the 
Winter. H. Preston Smith, president and 
manager of the Davidson company, has just 
been elected one of the directors of the Hol- 
lywood State Bank, one of the sound finan- 
cial institutions of that place. 

The sales force of Brock & Co. held an- 
other of their get-together meetings a few 
evenings ago and after enjoying a banquet 
with the firm as hosts engaged in a general 
discussion of means and methods of jewelry 
salesmanship, service to the customer being 
especially stressed. Mr. Brock presided and 
the principal addresses were made by him 
and Louis S. Nordlinger, now vice-presi- 
dent of the concern. About 80 persons were 
present. 

Among the out-of-town jewelers here re- 
cently were: A. H. Dauchy, San Diego; 
Mrs. H. E. Gould, San Bernardino; Frank 
Hoffman, Santa Ana; S. B. Clem, Redondo 
Beach; A. J. Dutton, Anaheim; Mrs. E. T. 
Stoddard, Whittier; H. C. Bilger, Venice; 
J. Posner and R. H. Wilson, Ocean Park; 
Frank Fraiberg, Santa Monica; Walter E. 
Lawrence and Chris Johnson, Burbank; J. 
Hf. Woolard, Whittier: O. G. Tullis, Santa 
Monica; A. A. Goodyear, Santa Paula, 
and E. L. Tiffany, Taft. 

Announcing the opening of his new store 
on W. 7th St., George Feagans, president of 
Feagans & Co., sent courteous notes to his 
“brother jewelers,” inviting them to be the 
guests of the firm at that time, incidentally 
explaining that “this invitation to you and 
others in our craft is the only invitation 
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Feagans & Co. are extending, depending 
entirely on our regular newspaper announce- 
ments for the invitation to the public.” In 
conclusion Mr. Feagans expresses the hope 
that for all time absolute harmony and 
good will will prevail in this honored craft. 

A class of five watchmakers recently took 
the examination of the Horological Institute 
of America in the rooms of C, F. Sischo & 
Sons, with C. F. Sischo as monitor. J. J. 
Spurlock, formerly watchmaker for the 
Donavan & Seamans Co., but now doing 
business for himself in the Jewelers’ build- 
ing, has received his certificate for the sec- 
ond grade, that of certified watchmaker. 
Mr. Spurlock has just returned from a visit 
to New York and the east. C. F. Sischo & 
Sons, to whom the blanks for examination 
are sent, recently announced in a little trade 
paper issued by them that they had a sup- 
ply of the blanks and since then there has 
been a very large call for them, indicating 
that many jewelers are coming to appreciate 
the benefits of certification. 

The relocation and rearrangement of the 
jewelry department of Hamburger’s is now 
practically completed, only a few additional 
showcases remaining to be installed. All 
the fixtures are of solid mahogany and the 
floors are of marble. The department is 
entering into the diamond business much 
more extensively than heretofore. This de- 
partment now compares favorably in the 
floor space it occupies and the extent and 
variety of the merchandise it carries with 
the large exclusive jewelry stores of this 
Coast. Taken as a whole the store is un- 
doubtedly one of the largest west of Chi- 
cago. Double escalators capable of accom- 
modating 32,000 persons an hour have been 
installed to carry passengers from the base- 
ment to the fourth floor and the installation, 
in addition, of 14 regular elevators will soon 
be completed. 

On Nov. 19 Feagans & Co. opened what 
is undoubtedly one of the finest jewelry 
stores in the world and this is the unanimous 
opinion expressed by numerous visitors who 
have seen the most beautiful stores both in 
this country and in Europe. The public 
anticipation of what the store would be, 
judging from what Feagans & Co. had ac- 
complished before, was high, as evidenced 
by the fact that during the three hours set 
aside for the opening a conservative estimate 
of the number of visitors, based on actual 
count during a limited part of the time, was 
approximately 20,000. And, naturally, 
among those who came were many of the 
leading jewelers of this city and their em- 
ployes and also others from other cities. All 
cordially expressed their admiration and as 
cordially congratulated Mr. Feagans and his 
associates on their wonderful achievement. 
Mr. Feagans stood at the door during the 
opening reception and extended a welcome 
to all as they entered. Inside, the store was 
filled with a wealth of floral offerings, in- 
cluding large baskets and bouquets of or- 
chids, roses, crysanthemums, etc. In ac- 
cordance with previous announcement, no 
goods were sold, but in the cases were shown 
a wonderful display of the firm’s new stock, 
much of it selected abroad by Mr. Feagans 
in person and specially imported for the new 
store. The store is excellently located near 
the center of the best retail section of the 
city and a brilliant and successful future is 
predicted for the firm. 
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SAMUEL WEINHAUS CO. 


WHOLESALE 


ELGIN and ILLINOIS WATCHES 


720-722 Penn Ave., Pittsburgh, Pa. 








J EWERRY 


DIAMONDS 
WATCHES 
je? 
PROMPT 
SERVICE 








WATCHES — CLOCKS — 


With a Complete Line of 


JEWELRY 
SILVERWARE -- MATERIAL AND SUPPLIES 


We Are Prepared to Serve the Trade 
HEEREN BROS. CO. 


Pittsburgh, Pa. 











a 
Watch Glasses 


“CROWN” 


WHOLESALE 
Diamonds, Watches, Jewelry 


Watchmakers’ and Jewelers’ Supplies 





Martin Gluck & Sons 


718 Penn Ave. 


Pittsburgh, Pa. 








811 Liberty Ave. 








ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 


PITTSBURGH, PA. 
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Salt Lake City 


Charles Miller, of Denver, has joined the 
stafi at John F. Boes’ jewelry store. 

Louis Freund, of Henry Freund & Bro., 
New York, was a local visitor last week. 

Nothing further has been done so far in 
regard to the proposed new ordinance regu- 
lating jewelry auctions. 

J. T. Rushmer, well known Ogden op- 
tometrist, has put in a new service room 
to take the place of the one recently badly 
damaged by fire. 

Christmas buying has not started yet. It 
is at this writing in the between seasons 
period here. An excellent Christmas busi- 
ness is anticipated. 

Local jewelers are subscribing to a fund 
for fighting the proposed sales tax. The 
money will be forwarded to the national 
association, according to President Wm. M. 
McConahay, of the Utah organization. 

The National Optical System, a branch 
of the Schulbach Optical Co., in the Eccles 
building, Ogden, and conducted by Willard 
R. Doxey, has been closed. Dr. Doxey has 
joined the Salt Lake force of the company. 

The “Mormon, Jew and Gentile Club,” an 
erganization composed of Salt Lake City 
jewelers of the three faiths indicated by the 
title, will have a social evening at the head- 
quarters of the Decker Jewelry Co. in the 
Dooly building before these lines appear in 
print. 

The Auerbach Co. has moved into its fine 
new home at the southwest corner of E. 
Broadway and §S. State St., where it has 
facilities for an enlarged optical department 
and a delightful reception room. The com- 
pany opened its optical department five or 
six years ago. 

J. G. Webb, Malad City, Idaho, has just 
opened a new jewelry store at 115 N. Uni- 
versity Ave., Provo. Mr. Webb says he 
will continue his Idaho business as well. He 
has been in the jewelry business for twenty 
years or more and comes to Utah highly 
recommended. 

Mrs, Parry, wife of Clarence R. Parry, 
of Parry & Parry, Ltd. manufacturing 
jewelers in the Keith Emporium building, 
has undergone a successful operation dur- 
ing the past few days at the Holy Cross 
Hospital. Mrs. Parry had been ill for the 
past two months. 


The Kertz Quality Shop on 25th St., 

Ogden, has some important interior im- 
provements of late. A fine new show case 
has been put in, a wonderful piece of 
linoleum has been put on the floor, and a 
large stock of jewelry has been added. The 
optical department has a new ophthalmo- 
Scope and other equipment, and also a new 
office assistant in the person of Miss Bulah 
Rackham, 
_John F, Boes, former head of the local 
Jewelers’ association, who has been ill for 
12 months following a fall while hunting, 
has so far recovered as to be able to re- 
turn to the State recently and hunt deer 
m southern Utah. Mr. Boes has now gone 
to Los Angeles with his wife where the 
couple will stay for some time. Mrs. Boes 
Was injured a month or two ago, but she 
8 now fully recovered. 

Wm. J. Smith, of S. Main St. has de- 
cided to go to California. The fixtures 
and the lease will be taken over by Joseph 
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Goldstein, of Goldstein Bros., a jewelry firm 
of this city and Mr. Smith said he ex- 
pected to leave the city for his new home 
about the middle of January. He relin- 
quishes the store on the first of the New 
Year. Mr. Smith was tendered a farewell 
luncheon by fellow jewelers at the Cham- 
ber of Commerce a few days ago, Wm. M. 
McConahay, president of the local jewelers 
association, presiding. Mr. McConahay 
said they all hated to see Mr. Smith leave 
the city. He had been in the business here 
for the past 26 years and they were losing 
a colleague rather than a competitor. Mr. 
Smith thanked them for their kindness to 
him. Mr. Smith’s family will precede him 
to Los Angeles and a handsome new Lin- 
coln Sedan car will be shipped to the Coast 
in advance of Mr. Smith. Asked by THE 
JEWELERS’ CIRCULAR reporter what he would 
do hereafter in a business way, Mr. Smith 
replied that he had several things in view. 
He might, he thought, go into the whole- 
sale diamond business, but nothing had 
been decided. Mr. Emith has been very 
successful as a retail jeweler and his many 
friends here wish him success in his new 
field, whatever he may decide to do. 








Canada Notes 


F. Mantello, jeweler, Sault Ste. Marie, 
Ont., has given a chattel mortgage to R. C. 
Ellis for $8,165. 

W. M. Birks, of Henry Birks & Cons, 
was returned to Montreal from a trip to 
England and. France. 

Strachan & Co., jewelers, Fort William, 
Ont., have sold their branch store at Schei- 
ber to M. W. Donaldson. 

The stock of Patterson Bros., jewelers, 
of Sault Ste Marie, Ont., sustained damage 
from smoke and water on Oct. 20. 

Ontario buyers calling on the Toronto 
trade recently included H. J. Mayhew, Col- 
borne; R. L. McGill, Galt; Harvey Wide- 
man, Markham; J. E. Nettleton, Penetan- 
guishene, and R. Patterson, Kincardine. 

The Optometrists’ Association of Quebec 
Province is prosecuting uncertified opticians. 
Proceedings were taken as a test case against 
Joseph G .Trait, of Montreal, on the charge 
of practicing optometry without a license. 
The court imposed a fine of $10, and on a 
second similar charge the accused was given 
a fine or three days’ imprisonment. 

Henry T. Woodrofe, well known to the 
trade, died in Toronto on Nov. 19 at the 
age of 57, after a protracted illness. He 
joined the staff of the P. W. Ellis Co., Ltd., 
about 30 years ago and for about 20 years 
was manager of their silver department, sub- 
sequently becoming manager of the R. F. 
Simmons Co. of Canada, Ltd. He was a 
member of the Church of England and the 
Masonic order, and leaves a widow and one 
daughter. 

On the morning of Nov. 17 the store of 
E. H. Flach, St. Thomas, Ont., was broken 
into by smashing the window with bricks 
wrapped in newspapers and a number of 
watches valued at $700 stolen. On the same 
morning the jewelry store of E. Moedinger, 
Sparta, Ont., was robbed in a similar man- 
ner of goods valued at several hundred dol- 
lars. Both robberies are believed to have 
been committed by the same men, traveling 
in a high-powered automobile. 
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J. Alexander Hardy, of the Hardy & 
Hayes Co., returned last week from a busi- 
ness trip to New York and is making 
preparations for a big holiday trade, which 
he expects will be better than last year. 

The traveling men of the M. Bonn Co. 
who have been in the west and elsewhere but 
who have returned on account of the ap- 
proach of Christmas all report very good 
trade and the merchants sanguine regarding 
business for December. 

Starting with next week, quite a few 
jewelry stores will keep open nights in order 
to wait on the Christmas shopping trade, 
but in the main the leading jewelry stores 
will stick to the customary closing time, 
although many of them will have their 
clerks working overtime keeping stocks in 
shape in preparation for the following days’ 
business. 

Jewelers throughout the community are 
all decorating their show windows in keep- 
ing with the Christmas spirit and are also 
urging the purchase of gifts now for the 
Yuletide season. Not a few of the mer- 
chants are stressing the purchase of mer- 
chandise to be laid away until called for 
next month. Quite a lot of goods have 
been sold in that way. 











Four teams have been entered in the Bay 
State Optical Co.’s intershop bowling league. 
H. D. Stevens, of Strawbridge & Clothier, 
Philadelphia, was a local visitor last week. 
Col. S. O. Bigney attended the 24th annual 
banquet of the Canadian Club of Boston last 
Wednesday evening. 

The employes of the James E. Blake Co. 
held their annual turkey supper last Wednes- 
day evening at the Peacock. 

Harlan A. Allen has announced himself 
as a candidate for the council. Joseph Fin- 
berg will not be a candidate, but will remain 
on the school board. 

Among the veterans of Co. I who attend- 
ed the 36th annual reunion last Monday eve- 
ning were G. H. Sykes, E. B. Kingman, D. 
L. Lowe and E. L. Gowan. 

Lloyd G. Balfour, of the L. G. Balfour Co., 
of this city, was for three years a room- 
mate of Commander Ralph D. Weyerbacker, 
of ZR-1, which flew over Attleboro last 
Monday. Both men attended the University 
of Indiana. 

Word was received last week in Attleboro 
of the death of Harry T. Woodroofe, mana- 
ger of the Toronto office of the R. F. Sim- 
mons Co. Mr. Woodroofe, prior to going 
with the Simmons company, was for many 
years jewelry buyer for P. W. Ellis & Co., 
of Toronto. 

A fire which, though it caused but little 
damage, caused considerable uneasiness, was 
discovered last Wednesday evening on the 
roof of the boiler room of the D. E. Make- 
peace Co. The fire started in such a pe- 
culiar manner it was first thought that it 
was set, but upon investigation it was found 
that in all probability it was started by a 
spark from a nearby chimney. 
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LIST PRICES: 
Bronze Finish with Silver Dial..... $17.00 
’ Gold Plate, with Silver Dial.......... $25.00 
Radium Numerals and Hands, extra.. $2.00 


ANSONIA 
Gravity Clocks 


HE Gravity Clock is a reliable timepiece and 
its unusual and attractive appearance makes 
it an excellent gift or prize. 


Display the Gravity Clocks in your window, and 
put them on your counter where they can be seen 
and handled. There is a fascination about moving 
the clock up to the top of the frame, which helps 
to sell them. 


Call attention to the fact that the Gravity Clock is 
as appropriate in a man’s office as in his home. It 
is essentially a man’s clock. Its simplicity appeals 
to him. It has no key, and never has to be wound 
up. It runs for 36 hours before reaching the 
bottom of the frame, when its position is a re- 
minder to again push it up to the top. It may be 
raised whenever desired. 


The case and frame are of heavy metal, finished in 
bronze, or gold plate. 10 inches high by 4% 
inches wide. 


The Gravity Clock is a most suitable gift for cor- 
porations and large firms to give to their preferred 
clients. 


Get your order in at once for prompt delivery. 


(Penh Ss MM Lle, 


Vice-President 


ANSONIA CLOCK COMPANY 


Makers of fine clocks for half a century 


99 John Street, New York 


Chicago 
5 North Wabash Avenue 


London 
23 Fore Street, E. C. 


Pacific Coast Representative, S. J. Hammond & Co., 150 Post Street, San Francisco. 


ANSONIA means CLOCKS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busiaess. 














SSE ECS TE TIT SD GES NSE 








Last Minute Christmas Selling Suggestions 


Timely Copy and Display Plans 





Written Expressly for The Jewelers’ Circular 




















Simplifying the Gift Buying Test 
OR weeks the jeweler has been advertis- 


The Christmas advertisement of the 
jeweler should make it easy for the pros- 
pective customer to select a suitable gift. 
If he advertises a number of articles and 
suggests that they are suitable “For Mother,” 
there are hundreds of readers of the news- 
paper who will accept this dictum and act 
accordingly. The last minute Christmas ad- 
vertisements should contain many lists of 
articles suitable for different members of 
the family. It is not necessary to tell much 
about the value of jewelry as a gift, for 
the mere suggestion that it is suitable is 
sufficient. 

There is nothing in the jeweler’s stock 
that is not suitable for a gift for some mem- 
ber of the family. The jeweler will be well- 
advised if he will advertise practically 
everything he -has during the last few days 
before Christmas, listing the article, giving 
a short description and the price. 


Specific Suggestions 


Here are a few suggestions taken from 
successful advertisements : 


A Beautiful Mantel Clock for Christ- 
mas is a gift that will be an hourly 
reminder of your thoughtfulness and 
will fill an important mission in the 
home for years to come. 

Give your Wife a Good Watch and 
see how it will harmonize the work- 
ings of your household. 

Give her that Diamond you intended 


to. It is the most enduring token of 
affection that can be selected. 


this house than the character and 
charming magnitude of the holiday of- 
ferings in gift jewelry. 


These arguments are sufficiently long, and 
indeed, might be shortened without losing 
value in some cases. They should in every 
instance be followed by a specific offering 
of one or more of the articles mentioned. 


Prospective Gift Buyers Want to Know the 
Price 

The policy of the jeweler in mentioning 
prices in an advertisement should not be 
allowed to injure the Christmas advertise- 
ment. The people want to know the price. 
Eventually the price must be told. Why 
not mention it in the advertisement and make 
it easy for the prospective customer to select 
for gifts from the jeweler’s store, instead of 
allowing her to run all over town to look 
at competing goods 

The value of gift lists must be apparent 
when the question of the hour is “What 
shall I give?” Advertise lists of “Gifts for 
Men” and “Gifts for Women.” 


Timely Phrases 
The following phrases will be found of 
value in preparing advertising, and may be 
used as headlines and on show cards as well: 
The Store of the Christmas Spirit. 
The Store for the Better Kind of 
Christmas Gifts. 


Our Stocks are Coniplate with Last- 
ing Gifts Everyone Will Appre- 


than to have a large advertisement on only 
one page. There is something to be said im 
favor of both plans, but a combination of 
the two is likely to prove the most effective 
in attracting attention to the advertiser’s 
store as Christmas gift headquarters. A 
“splurge” in large space occasionally has a 
good effect in making the smaller spaces 
more valuable. 

Just as it is the need of the hour that the 
advertisement make it easier to select the 
kind of gift thought most desirable, so the 
stock should be arranged and displayed in 
both the windows and interior cases to make 
it easier to quickly pick out what is desired. 


Separate Displays of ‘Gifts for Men” 
and “Gifts for Women” 

It has been found advantageous to have 
a case devoted to “Gifts for Men,” the gifts 
being arranged in tasty order and each with 
a plainly marked price ticket. This makes 
it possible for the customer to sell herself 
an article without asking too many questions 
or displaying any embarrassment. Cases of 
gifts “For Mother,” “For the Baby,” etc., 
extend the idea and actually make selling 
easier and quicker. 

Another arrangement found advantageous 
is to have cases or tables of gifts at a single 
price. “Choice Gifts for One Dollar,” 
“Beautiful Gifts at Two Dollars,” ete., 
always makes selling and buying easier. 

The store windows should be brightly 
lighted and made the brightest spot on the 
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The 


Banjo 








“WASHINGTON” 








WILLARD BANJO CLOCKS” 


HIS attractive style of clock has been in demand ever since first introduced ~ 


by the Willards over one hundred years ago. ~~ The distinctive pattern, with 
its graceful lines, makes it especially adapted for the Library, Study or-Den or for 
any room where reposeful ease is*desired. There is an alluring feature about 
this type.of clock which no other pattern seems to possess and which is difficult 
to explain, but this is probably due to the admiration all cultured persons have 
for beautiful antique. 

The cases are made of Solid Mahogany or in a fine Mahogany Finish. The 
Glass Panels are tastefully decorated in color and the Metal Ornaments are fin- 
ished in Rich Gold. EN ne 

We take great pride in this line and have added to it the “Washington”. mod- 
el. Our large banjo clocks are fitted with our celebrated 30-day movement, the 
medium size solid mahogany and mahogany finished clocks are fitted with our 


8-day pendulum movement, and the small banjos with our 12-day movement. 
Resale Price 


“Washington” Chime © Illustrated $80.00 2.67, W el tom eo occ o edie SRE he 25.50 
“Washington” 30-Day......... ONE, CRON et 57.00 AW indrow eitercsclocissscccesccsencle tee gee: 24.00 
“Willard” Weight.~.......... SPAS Rr toe ee 62.00 ase, Warren’? Time -).:00..c02.cesesoheee ieee, 24.00 
“Willard” Strike.:.....,5:50... vad isis Soy cup 51.00%: Waring” Strike 30.028 ge eee 22.00 
“Willard” 30-Day .......608.:.- ee coh osedioe toes 46:50 Waring” LTime....8 in en 20.00 
Wilson rick. gees bathe ces poy op ese babes 46.50 Willis’? 2.55 05.fcscscrcics co 15.50 
“Wayland? i We eee «6 panda 5 25.50 Fie Willmar’? 62. eo rrecaccce ct TE 14.50 


Write for the New Complete Loose Leaf Catalog and Price List 
New York Chicago 


San Francisco Toronto, Canada 


November 28, 1923. 
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street. 
in attracting attention to the merchandise 
therein displayed. A bright window will re- 
flect Christmas cheer in a way that nothing 
else will. 
Inviting Yule-Tide Decorations 
The window displays should be changed 
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frequently. Now is the time to show the 
bulk of the stock, but not all at once. The 
displays should not be overcrowded, but may 
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be quite stocky without injury to the selling 
value of the display. 
The Christmas decorations should consist 





(Continued on page 121) 


This alone has a wonderful value 
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The New Store of Montgomery 
Bros., Los Angeles, Cal. | 
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A®> already announced in THE JEWELERS’ 

CircuLaR, Montgomery Bros., the old- 
est jewelry house in Los Angeles, recently 
moved into and formally opened a large and 
very attractive new store. The accompany- 
ing picture of the interior, taken on the day 
of the opening, gives but an inadequate idea 
of the firm’s new home. Perhaps the fol- 
lowing pen-picture, made by a writer for a 
Los Angeles paper, will give a better idea 
of the impression it makes on one who visits 
the store for the first time. 

“Stately and impressive is the facade, 
where columns of black and gold marble 
frame solid bronze supports of elaborate yet 
chaste design. Stately and dignified is the 
impression as one enters the main sales salon, 
where tall columns of tall Travatine marble 
of a creamy texture, veined in gold and 
warmed to a rosy tint, soar to a vaulted ceil- 
ing, harmonized with the mural decorations 
by means of gold and black enameling. 
Corinthian columns, in mahogany, support 
the wall cases, completing the classic effect. 

“Black velvet linings to these commodious 
cases offset the interesting stock of silver, 
glass and bric-a-brac, the lower floor cases 
of most modern design adding to the charm 
of the ensemble. A notable feature is that 
of case electroliers, each in solid bronze, the 
lighting effect being to show the natural 
colors of articles exhibited. 

“A unique feature is in the watch-repair 
department, where the entire set of trays or 
shelves for housing these articles rests on 
wheels and may be rolled into the great vault 
for safekeeping. These vaults are construct- 
ed exactly like those of a bank and furnish 
such protection to articles stored there as 
do the security vaults of banking houses. 

“A stationery department is so located as 








THE INTERIOR OF THE BEAUTIFUL NEW STORE OF MONTGOMERY 





BROS., LOS ANGELES, CAL, 


to benefit by day lighting, and an extensive 
manufacturing department is operated, where 
original designs are carried out. Many love- 
ly examples of the jeweler’s art’ were on ex- 
hibition during the reception “to the 
public.” 

The fixtures and furniture are rich and 


impressive, béing constructed of solid ma- 


hogany and‘elaborately carved. The firm’s 
great stock of diamonds, emeralds, rubies, 
garnets, etc., has been largely» augmented 
and the display of precious stones is won- 
drously beautiful. The cases.of sterling sil- 
ver and hollow-ware are of much interest 
to all visitors, and hundreds of pieces of 
fine pottery give an additional touch of 
beauty to the whole. 





The Creative Salesman and His Many 
Opportunities 





;VERY retail salesman has it in his 
power to bring some trade to the store 
that gives him employment. It is hardly 
going too far to say that the employe that 
has no power to create a little patronage 
for his employer, or who, having the power, 
is too lazy or indifferent to use it, belongs 
in some other sphere of activity. The sales- 
man of men’s clothing, for example, through 
his association at clubs, lodges, athletic 
diversions, etc., has ample opportunity to 
do considerable for his employer, and that, 
too, without obnoxiously forcing his busi- 
ness connection on his acquaintances. Let 
him ask himself what he would do if he 
were owner of the business instead of a 
salesman employed by it, and it is safe to say 
that he would use all opportunities to ex- 
tend business—RALPH L. Woop. 
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YORK No. 4 
Silvered or porcelain dial 
List price, $24 








Coming! 
Color advertisements in 
Decemberissues of Vogue, 
Vanity Fair, Country Life 
in America and House and 
Garden. Full page adver- 
tisement December 15th 
Saturday Evening Post 








CHATEAU (lever movement) 
Silvered or porcelain dial 
List price, $54 





Another Seth Thomas Triumph 
—the Bell Metal Gong 


The Bell Metal Gong is a brand new talk- 
ing point for Seth Thomas Clocks—a 
talking point that is going to sell thousands 
of Seth Thomas Clocks. 

Clocks are like people. Some have harsh, 
strident voices—others speak in musical, 
well-modulated tones. The Bell Metal Gong 
producesamellow, musical tone reminiscent 
of a distant church bell. It falls gratefully 
on the ear and is always heard with pleasure. 

Seth Thomas movements are symbols of 
precision and accuracy—have been for a 


hundred years and more. Seth Thomas has 
long enjoyed the reputation of produc- 
ing the most beautiful examples of fin- 
ished cabinet work known to the clock- 
making business. 

And now the mellow, musical Seth 
Thomas Bell Metal Gong gives you some- 
thing new to talk about to your custom- 
ers. Asa matter of fact, the Bell Metal Gong 
speaks for itself; and the oftener you let 
it speak, the more Seth Thomas Clocks 
you will sell. 


SETH THOMAS CLOCK CO. 


Display Rooms: 
NEW YORK: 19 West 44th Street SAN FRANCISCO: 278 Post Street CHICAGO: 215 W. Randolph Street 







Silvered or porcelain dial 
List price, $70 


TAMBOUR No. 6 
Silvered or porcelain dial 
List price, $39 


TAMBOUR No. 8 (lever movement) 










TRENT (lever movement) 
Silvered dial R.B.N. 
List price, $81 


TAMBOUR No. 2 
Silvered or porcelain dial 
List price, $33 
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Last Minute Christmas Selling Sug- 
gestions 








(Continued from page 119) 
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of evergreens, holly wreaths, poinsettia 
flowers, red ribbons, silver stars, and other 
symbols of Christmas. 

A good time to place the most elaborate 
decorative settings in the windows is two 
weeks before Christmas. It comes at a time 
when it intensifies the Christmas spirit that 
has been growing gradually for some time. 
The suggestion given in Fig. 1 is easily made 
by almost anyone and may prove of value 
to many jewelers in preparing their last- 
minute selling efforts to catch the Christmas 
dollars. 

The candle cut-out and the Christmas tree 
cut-outs can be cut out of heavy cardboard, 
strengthened with corrugated straw board, 
to make them stand upright without bending, 
if they are of considerable size. They can 
be painted in water colors, and any show 
card writer can do this kind of work, if the 
jeweler cannot do it himself. 

The coloring of the cut-outs is important. 
The Christmas colors, red and green, should 
predominate, of course. The candle should 
be holly red and the flame orange, while the 
candlestick may be black, silver or gold. The 
wreath of holly may be omitted and a disk 
with a center of green and a border or frame 
of red may be substituted. 

The trees are to be painted green and the 
pedestals red with a green wreath. Christ- 
mas ornaments may be attached to the cut- 
out trees, and jewelry and other articles may 
also be attached as if they were regular 
trees. 

Festoons of holly and other evergreens, or 
of silver tinsel, may be used freely in such 
a window, while a few poinsettias may be 
added with good effect. 

There are many little ways in which the 
window displays at Christmas can be made 
more attractive. One jeweler had all his 
jewelry mounted on Christmas cards instead 
of the usual white cards. This uniform use 
of cards with Christmas symbols attracted 
a great deal of attention and really made 
the articles appear more like Christmas gifts. 

Another jeweler had little Christmas trees 
made of tinsel planted in a cotton batting 
floor covering and called his window “a 
Forest of Christmas Trees and the Fruits 
Thereof.” The fruits were mostly displayed 
on the floor of the window, but each little 
tree bore a ring, or chain, or other article of 
jewelry, 


Showing a Christmas Jewelry Package 


A very effective method of showing the 
beauty of a properly packed and wrapped 
Christmas gift can be used in the window. 
The parcel should be wrapped in special 
Christmas holly paper and tied with red 
ribbons. A Christmas seal and tag should 
also be used. If all articles intended for 
Presentation purposes are wrapped in a simi- 
lar manner the customer will be willing to 
trade with the jeweler who is so thoughtful. 

The show card illustrated in Fig. 2 is 
suggestive of what can be done with a cut- 
out decoration pasted on. 


THE JEWELERS’ 


Three-Minute 
Selling Talks 


Written Expressly fer 
The Jewelers’ Circular 














ean 

















Intensive Christmas Campaign 


(CHRISTMAS shopping in Milwaukee will 

be started fully two weeks earlier this 
year than last, due largely to the efforts of 
leading retail jewelers of the city, who were 
instrumental in obtaining the co-operation of 
the newspapers and advertising mediums 
with other retailers in launching an intensive 
“shop early” campaign now in action. The 
Christmas shopping season was formally 
opened Nov. 15, after several weeks of ad- 
vance propaganda. 

From a discussion of means of alleviating 
the last minute congestion in the stores, held 
during an early Fall meeting of the jewelers’ 
association here, the idea grew until the first 
cannon was fired some weeks ago, when 
Henry Rank, of Rank & Motteram, down- 
town jewelers, and director of the Jewelers’ 
Co-operative Advertising Budget, suggested 
the “shop early” campaign to local news- 
papermen, in an expression of the prevailing 
sentiment among the jewelers. 

After spreading to the entire retail busi- 
ness circle, the idea became a definite plan, 
to be executed under the direction of the 
Milwaukee Association of Commerce, Retail 
Division. 

While other retailers are busy advertising 
their gift offerings, the jewelers have 
launched a mighty campaign to particularly 
emphasize the qualifications of “Gifts That 
Last,” and, starting Nov. 1, are inserting 
large display ads once each week in the four 
big English-speaking newspapers of the city. 
These ads are along lines similar to the reg- 
ular co-operative ads being put out by the 
jewelers, but are especially designed to bring 
out the “shop early” idea. In fact the en- 
tire early Christmas shopping idea, on the 
scale on which it is being put before the 
public, is a direct outgrowth of the $5,000 
advertising campaign which the jewelers un- 
dertook some time ago. 

Jewelers in general anticipate the largest 
Christmas season for some years, as the ef- 
forts they have been putting forth to educate 
the public in the desirability of the jewelers’ 
offerings are expected to bear greatest re- 
sults during the holiday season. In adapting 
the attractions offered to the “shop early” 
idea, many jewelers are advertising that a 
small payment down on an article chosen at 
this time will reserve the choicest gift in 
the stock for Christmas delivery. It is 
pointed out that this will enable the pur- 
chaser to make a careful selection under the 
most favorable conditions, as far as the serv- 
ice the jeweler is in a position to give is 
concerned. 

In addition to the newspaper ads and win- 
dow displays, which have been very effective 
since the opening of the co-operative adver- 
tising campaign, the advertising committee 
has made arrangement for the leasing of 65 
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bulletin boards in the most favorable loca- 
tions, to carry large jewelry ads. This 
campaign began Nov. 10. 


Time to Display Christmas Greeting 
Cards 
ITH the first of October, the Los An- 
geles stationery stores and department 
stores began to display Christmas greeting 
cards, and mail out announcements of an 
early showing to their patrons. 

Brock & Co. is one of the first jewelers 
to display the Yuletide greetings. In a small 
corner of the window, space was devoted to 
the artistic arranging of new and interest- 
ing greeting cards. An electric light, of the 
old English lamp post style in black and 
red, threw a soft glow over the display. 
Black felt covered the flooring of the win- 
dow. Over this rippled a red crocaded Silk, 
and a bit of holly-green crépe de chene, sug- 
gesting the Christmas colors. Beautiful, 
small silver-colored stands held the largest 
cards upright. The newest greetings were 
very large, almost booklets, with exquisite 
pictures in colors, such as “The Blue Boy” 
of renown, and quaint sketches such as “A 
Victorian Poet,” “Two Strings to Her 
Bow,” etc. Many of these were decorated 
with wide ribbon. Of the more conventional 
designs, color was a distinguishing mark; 
old rose, green, blue, and gray predominat- 
ing over plain white. 

It was an exceedingly attractive display, 
and the unique lamp, that was reminiscent 
of Stevenson’s “Leerie, Leerie light the 
lamp,” and suggestive of Christmas carols 
sung beneath such street lights, made a most 
pleasing note amid the display—M. H. A. 


Selling Talks 

Hamburger’s, of Los Angeles, Cal., re- 
cently gave considerable advertising space 
to a delightful description of new imported 
jeweled pieces. In the opening introduction 
to the paragraphs, it stated that: 

“France, pouring a wealth of loveliness 
into America’s hands, stands foremost with 
her offering of jeweled pieces and precious 
metal handicraft. 

“As in the reign of the Norse gods, when 
elves wove for the weeping Sif, shimmering 
golden strands to replace her own golden 
hair, so today French craftsmen have 
wrought pieces of great beauty which leave 
nothing to be desired. Treasures from other 
lands come to heap high the waiting jewel 
boxes.” 

Interesting things mentioned in the adver- 
tisement are: A festoon necklace of French 
jet, an amber galalith necklace with a pen- 
dant containing perfume, or one containing 
a hidden cigarette holder, hooped earrings, 
a coronet style hair ornament, beaded bag, 
and filigree bracelet. 

Each lovely novelty is briefly described 
with a few unusual expressions, and little 
sketches accompany the advertisement. 

Arrange a special display of imported ar- 
ticles, with an appropriate setting, and then 
follow the effective style of this firm 
for an advertisement to call attention to the 
display.—M. H. A. 








H. W. Alexander, manufacturing jeweler 
and engraver, has returned to Sac City, Ia., 
and will operate a jewelry store for the H. 
R. Klove Co.. in the Klove shop on the 
south side of Main St. in that town. 
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DOXA 


SOLE DISTRIBUTORS 
HALL CHIME 
MANTEL STRIKE 
WATCH MOVEMENTS 
Folding Leather Cases = Gilt Easel Stands 


JUNGHANS “= CLOCKS 


We also carry a complete assortment of 


CUCKOO CLOCKS 400 DAY CLOCKS 
FRENCH CLOCKS AND MARBLE CLOCK SETS 
LATEST EUROPEAN CLOCK NOVELTIES 


153 West 23rd Street 


SUSSFELD, LORSCH & SCHIMMEL 


New York 

















































FAWKES (7) GLASe 
rEg 


HAWKES 


does not take persuasion to sell Hawkes 
Crystal. It is so fundamentally right that it 
makes an instant appeal to the tired gift shopper. 
She hears its price with pleased surprise and buys it. 


More than likely she will order an extra piece for 
her own table. And the profit on this fast selling 
line is better than that you make on most silver 
and jewelry. 


Every woman who prides herself on a well ap- 
pointed table will want one of the vinegar bottles 
(suitable for oil also). Display a few of them in 
your window. They will sell themselves! 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


Facific Coast Office: 140 Geary St., San Francisco, Calif. 
Canadian Representative: R. G. How, 118 Coristine Bldg., 
Montreal, Canada 





No. 3717% Vinegar or Oil 
Bottle. L ila Design. 
inches high. $2.50 each, net. 


























Gift Pieces that sell Themselves! 


Cut Crystal 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Inventors and Pat- 
entees of Hawkes 
Famous French 


Dressing Mixing 
Bottle. 
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“Be Prepared First Before Advocat- 
ing Early Shopping,” Says 
This Jeweler 





a WELERS should not go out and ad- 

vocate early shopping unless they are 
well prepared to meet the situation,” de- 
clared Henry Rank, of Rank & Motteram, 
Milwaukee, Wis., chairman of the local ad- 
yertising committee, in discussing the proba- 
ble results of the campaign. “It is useless 
to try to convince the public that it should 
take a course of action which we ourselves 
do not take. For this reason ,it is impera- 
tive that the jewelers make the first move 
by getting their gift stocks into condition 
to supply the holiday demand at the moment 
it first begins. As long as the shoppers 
have reason to believe that there will be 
greater offerings at a time later in the season, 
they will postpone their buying until such a 
time.” 

The “shop early” idea was started here 
some years ago, when retailers got together 
in an effort to have as much of the holiday 
business as possible transacted soon after 
Thanksgiving. This year, however, it was 
believed feasible to start the shopping sea- 
son fully two weeks earlier than ever be- 
fore, as the city has grown considerably 
within recent years, and it is impossible to 
adequately handle all the holiday business in 


the few weeks between Thanksgiving and 


Christmas. 

The jewelers’ attitude is well set forth in 
a letter to the advertising managers of the 
leading daily newspapers, written some 
weeks ago by Mr. Rank, following an ex- 
pression of opinion by the members of the 
association at their meeting. 

“It is the opinion of many jewelers,” the 
letter said in part, “that some years back 
some of the papers started this campaign of 
so many days until Christmas announce- 
ments, as much as two and three weeks 
earlier than last year, and the suggestion 
has been made that perhaps your paper could 
see fit to begin its schedule of days till 
Christmas at an earlier date than usual this 
year, 

“This idea is along the same thought, as 
some of the big stores today are showing 
Christmas-tree decorations in their windows 
so as to have shopping focused on holiday 
buying. The jewelers are showing Christ- 
mas cards with the same thought in mind. 

“Perhaps from an advertising point of 
view, earlier Christmas advertising would be 
gotten if this hook-up would come earlier, 
calling people’s attention to so many shop- 
Ping days until Christmas.” 

As a result of this letter, which originated 
with the jewelers, the announcements made 
their appearance several weeks earlier than 
ever before in the history of local news- 
Papers, and from them, in turn, grew the 
entire comprehensive “shop early’ cam- 
paign, which is the outstanding merchandis- 
ing activity of the season in the city of 
Milwaukee. 








Ray E. Hunt, Newport, Vt., has purchased 
the entire stock of Fred Bennett's jewelry 
Store, 
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Too Much Urging Often Repels in 
Making Retail Sales 





N ANY stores object to having any cus- 

tomer asked to buy or having any sales 
person make a definite query as to what is 
wanted. Some stores have a strict rule that 
the customer must always speak first, in or- 
der that the customer may feel free to look 
around without any special intention to pur- 
chase, if she chooses. Many sales begin in 
this way that would never have been made 
if the customer had been repelled from the 
counter by an invitation to buy before she 
had a definite intention to do so. But on 
the other hand, many sales have been lost 
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Started Small, Now Has a Store 100 
Feet Deep 





APID strides have been made in the 

business of J. W. Engel, Wilkes-Barre, 
Pa., whose store is illustrated below. The 
width of the store is 17% feet, while 
the length is 100 feet. The fixtures are of 
genuine mahogany. There are 15 show 
cases, each measuring eight feet in length 
and two feet in width. Standards are 
placed between them, throwing direct light 
into the cases. There are eight 16-foot wall 


cases, illuminated by reflectors under art 
glass. 
For direct store illumination, there are 





NEW STORE OF J. W. ENGEL, WILKES-BARRE, PA, 


because those behind the counter stood in- 
differently by instead of showing interest 
and the desire to be helpful. 

There is a golden mean between urging 
a customer to buy goods and evincing the 
interest and ability that will encourage the 
least intention of buying. The attentive 
salesman can usually tell without difficulty, 
at what point, in a customer’s examination 
of goods on a counter, it is well to ask if 
he can show the customer her size, or show 
a further assortment of such goods. Very 
often, the salesman without even asking a 
question, can put down other goods for in- 
spection with some quiet remark. Such 
attention can be given without assum- 
ing to watch the customer so closely as to 
embarrass her in an inspection of the goods. 
—Ravtpu L. Woop. 








Half of the floor space in the front of the 
building occupied by the Ziegler Studio, 
Columbus, Wis., has been leased to F. J. 
Griffin, W aupun, who will open a first class 
jewelry store. Store furniture and fixtures 
arrived recently and Mr. Griffin opened the 
store Nov. 10. 


eight hanging lights in the center of th 
ceiling with forty 100 Watt lamps. T) 
show windows measure 4 ft. x 12 ft. The. 
are embellished with valances of taupe velour 
decorated with gold. The window displays 
are of a general character, and are changed 
once a week. The store is located at the 
busiest corner in Wilkes-Barre. 

The old building which was purchased by 
Mr. Engel was razed in February and the 
new structure completed in eight months. 
The store was formally opened Nov. 1. 

The business was started in 1902 at 6 
FE. Market St. in a store 15 x 30 feet. 





Here is how a well known jeweler ad- 
vertises new jewelry for old. 

“Have you ever thought of what could 
be done with that out of date jewelry which 
you no longer wear, hidden away and for- 
gotten perhaps. You will be surprised, and 
it will pay to learn of the possible beauty 
and utility lying dormant in these pieces 
which you have discarded, when restored 
and reset in appropriate up to date designs. 
Many such orders have come to us daily 
and beautiful gifts are being prepared for 
the holidays.” 
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Don’t wait 
til the last minute— 
Order La Cross Setsnow! 


IME’S flying. Christmas shoppers are get- 

ting busy. And they’ll be coming to you for 
La Cross Manicure Sets—the ideal Christmas 
gifts. 

Christmas trade in La Cross Sets is always 
tremendous. This year it will be even greater. 
For our advertising to consumers is driving 
home their exceptional desirability as Christmas 
gifts. And to La Cross dealers, more La Cross 
sales and bigger La Cross profits are inevitable. 

Be prepared for this rush of business with a 
complete stock of La Cross Manicure Sets. 
Those illustrated are part of assortment No. 6. 
It contains twenty of the fastest selling mani- 
cure sets a dealer ever handled. 


Retails for 


73% on Cost 
42% on Selling Price 


There are other assortments at $13.30, $27.65 
and $43.65. If your jobber cannot supply you, 
write direct to us. 


SCHNEFEL BROTHERS 
Newark, N. J. 


+ 
La Cross 


Trade-mark Reg. U. S. Pat. Off. 


MANICURE 
IMPLEMENTS and SETS 


EEANUSES 
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Engraved Wedding Rings 


In 14K, 18K and Belais’ 18K Gold 
Yellow, Green and White 


Handsomely engraved in the latest patterns. 
All fast selling designs are used. 


For those who still desire the plain band 
wedding ring we have them at 85c. a dwt. 


Write for a Selection Package 
of Anything You Need. 








Henry Davidson 


51 Maiden Lane New York City 
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The Bow-Knot 
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2430 


Samples Sent Upon Request 


Ain, Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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ADVERTISING 























Practical Publicity for the Retailer. 














| Written Expressly for The Jewelers’ 


Circular by Robert Francis Nattan. 











CIRCULAR 








4 
a 





Tips from an Enterprising Retail Jewelry 
Advertiser 

With only a few weeks remaining, the 

jeweler should use intensive effort to 


bring up his sales to the high point. Some 


very conservative jewelers today are adver- 
lising inexpensive gifts as well as the higher 
priced pieces. This keeps fresh in the minds 
of the public the fact that the jewelry store 
is a popular gift shop and not merely 
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CARVED WEDDING RINGS WELL FEATURED IN THIS ATTRACTIVE ANNOUNCEMENT 
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100 YEARS OF INTERESTING HISTORY INSPIRINGLY TOLD 
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a prohibitively high priced establishment. 

Some distinctive advertising by A. Stowelb 
& Co., Inc., is shown herewith. Paul F. 
Donelan, advertising manager, tells of his 
experience in using the rotogravure section 
of the Boston paper in which the ads ap- 
peared, as follows: 

“It is the policy of our firm to use on 
Sundays the rotogravure section only. 

“Rotogravure ads grow on the public and 
one must appear there consistently to get 
the desired results. The size of space each 
Sunday should’ be varied with the season, 
enlarging, of course, for the wedding and 
graduation months, and the Christmas and 
Fall busy seasons. Single articles in two- 





Your Thanksgiving 
Table 


pomee hundred and two years ago 
Governor Bradford, of Massachu- 
setts, issued the first Thanksgiving Day 
proclamation, and named the turkey as 
the Thanksgiving Day bird. 

Today the turkey is our Thanksgiv- 
ing Day bird. and the national holiday 
and old traditions are observed with 
elaborate care. 

The attractiveness of your table on 
Thanksgiving Day will be greatly en- 
hanced by a gleaming silver platter, 
neat carving set, candlesticks, and other 
pieces of matched sterling. 

Let us show you the South’s finest 
and largest stock of Solid Silver. 


MAIER & BERKELE, INC. 
Gold and Silversmiths, 


31 Whitehall Street, 
Established 1887. 











ONE OF MAIER & BERKELE’S (ATLANTA, GA.) 
RECENT TIMELY ADVERTISEMENTS 


column spaces have brought surprising re- 
sults, as well as half page spreads display- 
ing 20 or more pieces of merchandise. 

“Where an agency handles the jeweler’s 
advertising, no fear should be had for proper 
copy, but where one places the copy direct, 
he should exercise extreme care in prepara- 
tion of original copy. I, personally, favor 
heavy black backgrounds, with justifiable re- 
sults. The best photography is essential, 
and large, boldface type insisted upon when 
the backgrounds are to be in heavy ink. 
Sharp contrast is the keynote of successful, 
interesting, eye-catching roto ads. 

“All results are impossible to check, as 
the local shopper may personally approach 
the department without a mention of being 
favorably impressed by the Sunday ad. 
However, the return by letter and ‘phone 
from the outlying districts will readily prove 
what your particular roto section is worth 
to the man whose copy appears therein. 

“Real, fine jewelry and silverware are the 
work of master craftsmen, ever appealing to 
the artistic individual. Rotogravure sections 
also are highly artistic, carefully prepared 
pages, with which the greatest precaution is 
necessary to properly compose, and roto- 
gravure gets greater likeness and nearness 
to the original article than any possible 
process.” 
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Attractive Offices and Showrooms Telephone Nevins { 2316 


S. S. SILVER & CO., Inc. 


DESIGNERS AND MANUFACTURERS OF HIGH GRADE 


CABINET WORK 


For Stores, Offices and Banks 
352-362 Butler Street Brooklyn, N. Y. 
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RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


for 


Jewelry Salesmen 


Agents for 162 CLIFFORD ST. 33 82 PROVIDENCE, R. I. 
“FABER UTICA” TRUNKS : 
Endurence—Security 9.13 MAIDEN LANE, NEW YORK 220 POST ST. SAN FRANCISCO 























= 90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe and 
Advertise. Write for our Free Cut Service. 


FETY SS Diamonds 4/100 2 Diamonds 4/100 es. 
fez... Al Profit —— 





No Stock to Carry 


Looks and Wears Like PLATINUM ‘ . me 
f gs Order on Five Days’ Memo. 
20kt. WHITE GOLD ; 82 a SY ¥ when you have a sale in sight. 


F EER 4/NS: an. — Orders Filled Same Day 
Hand Carved \ 3 4 Received 


Trade Murk All Emblems and Initials <> 
Trad Th Reg. Trade Mark 
@uarantees you genuine diamonds, posaeauaa you genuine diamonds, 


Pasion SOLID GOLD on Hand at All Times in ” 
‘ Every Size. ny 
This <a Reg. Trade Mark 2monds gt Py ane DG F HA DD crtter 
@uarantees you genuine diamonds. °°" Display Emblem Cards for Your Window 
a HOPE RUBY IN ORIGINAL COLORS FREE UPON REQUEST 
Buffalo Jewelry Mfg. Co. (Also Black Onyx, genuine Ameth., Topaz, Blood, Cuts in all fatto « and Initials with 
“The Mail Order House” Sard., Garnet and Hope Sapphire. FREE 


One 
Brisbane Building, Buffalo, N. Y. To Retail $25.00 Without Diamonds $14.25 WRITE for "WHOLESALE PRICE 
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[ ARTHUR JOHNSON MFG. CO., Inc, | 
14-16 Church St., New York 
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250 W.125th St. N. Y. PRICE CARD CO. New York 
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Retail Advertising Department. 


A Dignified Club’ Selling Plan 


A very effective Club Plan offering finan- 
cial convenience in the purchase of quality 
merchandise at low prices has been started 
by the Plumb Jewelry Store, Des Moines, 
Ta. 

This is the oldest firm in that city, having 
been founded in 1865. The firm states that 
the plan has been found helpful in reaching 
a large class of customers who were un- 
decided as to whether to buy from a high- 
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THIS’ SAN DIEGO FIRM HAS BUILT UP A GOOD 
BUSINESS IN GREETING CARDS 


class jewelry store or an instalment house. 
The little booklet sent out by the firm 
describes the plan as follows: 


Many of our customers appreciate 
the financial convenience of our Club 
Plan, which affords the advantage of 
selecting merchandise of unquestioned 
quality at our low cash prices, plus a 
small carrying charge. 

Commercial institutions operate in 
various ways, each designed to attract 
a certain class‘ of customers. The 
pawn broker’s rates are high, because 
he takes unusual risks. Stores fea- 


turing easy terms must charge prices 
that cover their heavy credit expenses. 
Banks operate on close margins, be- 
cause they take little risk. For three 
generations, 


Plumb’s has been recog- 
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nized for integrity and unquestioned 
quality at prices setting the standard 
of value. Our Club Plan offers all the 
financial accommodation that good judg- 
ment will permit one to accept, plus 
the great advantage of purchasing at 
cash prices. 

Plumb’s Club Plan is applied to 
amounts of $25 and up. A minimum 
cash payment of 20 per cent is required. 
The carrying charge is five per cent on 
the balance. Extended time is granted 
as follows: 

Purchases of $25 to $50, four months, 


Purchases of $50 to $100, six months. 
Purchases of $100 and up, eight to ten months, 


Distinctive All-Year-Round Advertising 


A consistent and persistent retail adver- 
tiser in the jewelry industry is the firm of 
Henn & Haynes, Chillicothe, O., several of 
whose recent announcements are illustrated. 
The firm generally advertises in a space of 
six inches, double column. This space, how- 
ever, is not strictly adhered to, but varied 
according to the occasion. © 

The accompanying announcements adver- 
tise silver for the home, emblem jewelry, 
the remodeling of old jewelry, men’s gifts 
for Christmas, and white gold diamond ring 
mountings. As will be noted, all of the 
advertisements are well illustrated. Con- 
siderable thought is given to the merchan- 
dising as well as advertising of this concern, 
which always manages to keep its rate of 
turnover at a very satisfactory figure. 

The window displays of the concern are 
always keyed up to current events and 
passers-by are kept continually interested 
in new and attractive stock. 


Greeting Card Business 


Greeting cards is a line which jewelers 
throughout the country are thinking about 
more and more, as is evidenced by the win- 
dow displays made at special anniversary 
dates. J. Jessop & Sons, San Diego, Cal., 
believe that the earlier an attempt is made 
to secure this trade the better, and so this 
year began an early campaign, in fact, being 
in the field as early as September, when a 
special window was arranged by Russell H. 
Childs, a member of the staff. 

Display advertising, also, carried announce- 
ments of the first showing of the personal 
greeting cards for the holiday season, the 
advertisements showing a figure in medieval 
garb using a trumpet to put over the idea 
of making a public announcement. 

To follow up this advertising, specially 
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IN CHILLICOTHE, 0., THIS PROGRESSIVE FIRM ADVERTISES 
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engraved cards were sent out to a selected 
list of prospective customers, calling atten- 
tion to the personal Christmas cards carried 
in the firm’s stationery department. 
Emphasis was placed in display advertis- 
ing, window displays and in the cards sent 
out, upon the fact that an early selection of 
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GRANATS’ FACTORY SCORES ANOTHER JEWELRY TRIUMPH! 
THIS “SNUGFIT” WEDDING RING CREATED BY GRANATS’! 
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For the First Time in Any Country 
66 
Granats’ Snugfit” 
Wedding Ring 


THE FIRST REAL IMPROVEMENT IN RINGS 
SINCE THE FIRST FINGER RING WAS WORN 


_—. 
ScS= 


c tT; 


st DY your wedding-ring finger. Notice that your Ay hes is 
not round, all around. It is round on top, and on thi 

but the sides are straight. The usual circular Wedding Ri: oe 
cause it und, all around, does net touch the sides of the inger 
—but juts out both ways, tending to push the other fingers away; 
‘and, in many cases, causing scratches or calluses. 
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“Snugfit” Corrects These Faults 


ranats’ SNUGFIT Wedding Ring (Patents A plied 
for) ‘is made of best Hard-Platinum and cone 

to the natural shape of your finger. It permits the other 
fingers to nestle snugly to the wedding-ring finger. Hav- 
ing sides whose outer surfaces curve inward, this new rin 

makes all three fingers comfortable in any position, and 
holds the ring in one position on the finger. The top and 
bottom surfaces cover the whole of the finger- breadth. The 
ring’s sides are not gem-set, permitting economy in pur- 
chasing gems, and preventing scratching of other finger 
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“Snugfit” Economical for Gem-Setting 


Sx Diamonds can be set on the top surface, and calibre 
Sapphires or Emeralds can be set on the bottom surface, 

(You can have either surface uppermost, according to de- 
sire, costume or occasion.) Study your Wedding-Ring 
Finger. Study Granats’ Snugfit Wedding Ring. Granats’ 
new Invention is the First Real Improvement in Rings since 
the First Finger Ring was worn. 





Cranats’ Factory's Newest Creation 
A le, 
GRANATS’ 
Wom 42 HO” 


160 Geary Street, near Stockton -:- 2242 Mission Street, near 19th 
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HOW A SAN FRANCISCO RETAILER ADVERTISES 
HIS RECENT INNOVATION IN RINGS 


designs was advisable, and urging the placing 
of orders as soon as possible, to insure 
timely delivery of the finished cards. 

The campaign showed good results, for it 
got people interested in a way which gave 
the engraving department constant work 
without excessive last minute rush. 
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Why Should You Use the H Torches? 


Because they make better jewelry for you— 
Because they make more money for you— 


fe af poh = GR) 3 nh 
fe. |i: |,HOlkbe-Jewel L./2in F 
Because they do better work and more of it. f De a Pee . : 


If I could call on you in person, and just 
let you see how the Hoke-Jewel works— ‘eg 































with its soft, gentle flame for smail gold 
wire, and its quick hot flame for heavy plati- 
num rings, and all flames in between—you 
would know that it is a money-maker for you. 






Here are five of the Hoke torches for econ! 
soldering; Prices run from $4 for the Mixin nl a 
Hoke-Economy to $9 for the Hoke- Chamber HOkge Model 709in 40 
Jewel, and $11 for the L; extra tips as g 


illustrated are included. 


They all use ordinary city gas with | 


‘_ ie / 
oxygen. And they beat the old gas-and-air 


methods on every count—speed, conveni- 54 

ence, quality of work, money-making! a Fick economy on i 

Let me send you Catalogue C; it is free. i h de v 
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It tells you more. 
They 
Sam W. \ Mgr. — | 
Jewelers’ Technical Advice\Co. ac Pat. Dec. 21,1920 ‘J 
22 Albany Street, Fire 4 
New York City } 
EST. 1858 





Insist Upon 


Refiners LELONG’S 
Sitver White Gold 


Platinum in All Karats 


Manufacturers of 


Platinum, Gold and White Gold Solders 


Also Alloys for all Purposes 


L. LELONG & BRO., Inc. 
HANDY @©@ HARMAN Gold, Silver and Platinum Refiners 


Main Office and Works 
31 Geld St., New YorK City Bridgeport, Conn. 


Newark, N. J. 
SHIP TO EITHER PLANT New York Office, 17 West 42nd St. 
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Careless Staffing 








Written Expressly for The ‘Jewelers’ Circular by H. S. Andrews 

















No. 2 

NE time a man decided that a sawdust 
pile was a wanton waste of good ma- 
terial, and attempted to solve the difficulty 
by fattening his mule on sawdust. The 
mule got sick and the local veterinarian was 
consulted, and upon being told of the ex- 
periment, said: “It may be fine from an ex- 
perimental standpoint, but it is rather hard 
on the mule.” Just the same, this article 
may hurt some feelings, but we hope it 
will be accepted in the spirit it is written, 
viz., to help better some workman who is 

trying to improve. 

As stated in the last article, the difficulties 
arising from indifferent staffing would be 
analyzed, and as usual, the writer maintains 
that more butchering is done in staffing, 
through ignorance or carelessness, than in 
any other repair to the watch, for the rea- 
son that the most liability to wreck the 
adjustments lies in this particular job. First 
let us consider removing the hairspring from 
the staff. Maybe you who are reading this 
article are a master workman, but I ask 
you how many accidents to the hairspring 
do you, with your knowledge and practice, 
have in a month. Maybe none, but more 
likely a few. 

Levering the hairspring up with a sharp 
instrument such as a screw driver is prolific 
of accidents. One little slip and the dam- 
age is-done, and no amount of bending and 
adjusting makes the hairspring as it was be- 
fore it was damaged. Removing the hair- 
spring from the staff is about the first op- 
eration in putting in a new staff, so let us 
find a method whereby accidents are not so 
common. MHairspring removing pliers are 
to be had which answer in some cases very 
well, but for all-round efficiency, procure 
three sizes of needle brooches. Break them 
off close up to the round part, or handle, 
leaving not to exceed one-quarter inch of 
the brooch. Now sharpen this stub to a 
rather long wedge for narrow slots, and an- 
other to an abrupt wedge for wider slots, 
and the other for ones which are very small, 
making a longer, more tapering wedge. In- 
sert each in a short piece of pegwood for a 
handle and you are prepared to remove the 
Most difficult hairspring. 

Place the balance on the bench anvil roller 





side down, in a hole which will admit the 
roller jewel but will not let the table 
through. Now take a wedge-shaped brooch 
which will not enter the slot in the collet 
easily, and while holding the balance upright 
with the thumb and forefinger of the left 
hand, force the brooch into the slot in the 
collet tightly. Release your pressure on the 
balance and pick it up by means of the 
brooch—catch the balance between the thumb 
and forefinger, and hold it lightly while at 
the same time you twist the brooch, all the 
time pulling slightly. The hairspring collet, 
being spread slightly, will give easily, and 
will remain on the brooch after it is re- 
moved. To remove the spring from the 
brooch, take a pair of brass pliers and 
gently slide them down the brooch until 
they engage the collet, when by squeezing 
the pliers and pressing flat against the collet, 
it will slip from the brooch. 

The next step is removing the roller table. 
Various makes of roller removers are to be 
had, but the writer favors the Rex. 

After the manner of using has been mas- 
tered very little trouble will be experienced. 
With very small Swiss bracelets, as long as 
the staff is to be replaced anyway, we some- 
times break off the lower pivot and finish 
driving out the staff with a fine needle from 
which the eye has been previously broken. 
Sometimes the hole in the roller of these 
watches is so small that no tool in the 
staking set will remove the staff and a 
needle answers as a makeshift very well 
indeed. 


Now to remove the wheel from the staff. 
Place the balance in the lathe, and with a 
rather small square graver, held with the 
sharp side next to, and parallel with the 
staff, cut a shorp notch in the seat of the 
staff, but do not allow your graver to touch 
the edge of the balance arm hole. One fre- 
quently hears the remark that the staff is so 
hard that the graver won't touch it, but we 
have never encountered one yet which would 
not cut if the lathe was revolved slowly. 

After cutting this groove, place the bal- 
ance in the stake and remove the staff with 
a series of very light taps, using the punches 
made for that purpose. While you are ham- 
mering, hold the stake firmly with the fin- 
gers so that the last blow will not drive it 





against the hole in the balance arm. Now 
the staff is removed, and the balance is not 
distorted. Fit the jewels to the pivot of the 
new staff, and assure yourself that the roller 
table will fit the staff, also the collet fits, 


_and lastly put the staff in position and see 


that it does not come through the hole in 
the balance arm too far, and if it does, 
either choose another staff or reduce the 
height of the seat on this one so you know 
it will stake flat. The portion which stakes 
onto the balance arm should just appear 
above the top of the hole in the arm and 
no more. 


Now take the old staff, and fit the round 
face punch snugly to it. Also fit the flat 
face punch in the same manner. Choose a 
hole in the stake which will admit the lower 
end of the staff, but will neither permit 
excessive side play, nor bind the staff when 
struck. See that the faces of the punches 
are in good condition, well polished, and not 
pitted, and proceed by a few light taps: of 
the hammer to stake the staff in with the 
round face punch. Assuring yourself that 
it is solid, stake lightly with the flat face 
punch to give a square seat for the collet. 
Remove the balance, and while holding the 
balance lightly between the forefinger and 
thumb, test the staff with a pair of tweezers 
to make sure that it is staked in firmly, for 
if it is even slightly loose it will give trouble 
in trueing. 

Replace the roller table, place the balance 
in the trueing calipers and true it in the flat, 
then in the round, then poise it with the 
roller table on the staff. See that the bal- 
ance is in absolute poise. Many use parallel 
jaws for poising, and undoubtedly do as fine 
work as can be done, but for quick practical 
results we prefer parallel jeweled calipers, 
which obviates the necessity of leveling up 
the poising tool, and is quicker to manipu- 
late and gives fully as good results. Pos- 
sibly some will dispute this assertion, but 
the tool used is nothing to quarrel about if 
the results are right. The main thing is to 
get the balance into poise and perfectly true 
in the round. 

It has been stated that the shape of the 
balance did not make so much difference 
so long as it is in poise, but you had better 
fight shy of such talk and get your balance 
perfectly round. It stands to reason that if 
the balance is out of round that as the bal- 
ance swings in its vibration that the hardest 
pull against the pivots will be on the side 
that sticks furthest out, or is furthest from 
the staff. 

A certain American detachable staff is 
convenient if handled right. The steel 
hub is supposed to stay in the balance, and 
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REFINERS and SMELTERS 
Precious Metals 


PLATINUM 





In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 
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New Fidelity 


Watchmakers’ and 
Polishing Motor. 
Bigger and Better 

than any other. 


Price $20.00. 
Fidelity Eleetrie Ce. 


Lancaster, Pa. | 





THE RIGH ALLOY CO. 


ANALYTICAL CHEMISTS 


SPECIALIZING IN PLATINUM GROUP ALLOYS 
13223 Euclid Avenue CLEVELAND, O. 
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under no circumstances is it necessary to 
remove it. To remove.a staff choose a hole 
in the stake that just admits the hub. Now 
use the next smaller hole which will hold 
the hub but permit the staff to be driven 
through the hole. Choose the hole in the 
same manner you would if you were going 
to drive a cylinder plug out. In replacing 
choose a hole which will admit the lower 
side of the staff snugly, and drive the bal- 
ance onto the staff with a flat face punch 
with a hole in it that fits the top end of the 
staff. 

If the hole in the arm of a balance is too 
large for the staff, the staff is likely to be 
driven in to one side, which makes one arm 
longer than the other with the attendant diffi- 
culty of stretching a balance arm, which is 
a bad practice, and should be done only 
when unavoidable. Also a punch which is 
too large causes trouble, for it will slip down 
over the rim which is supposed to stake 
onto the wheel, and this tends to stretch 
either one or both arms. After one or both 
arms are stretched the balance is larger 
than it was and of course its area is out of 
proportion to the length and strength of the 
hairspring. 

I do not believe in fitting the pivots to 
the jewels except in extreme cases. Fit the 
jewels to the pivots and avoid whittling the 
pivots. They are in perfect shape when 
they reach you and it takes a pretty fair 
watchmaker to improve upon the pivots of 
a genuine, polished staff, although I have 
heard some say that they could improve on 
any pivot they ever saw come from the 
factory, but results did not corroborate their 
assertion. In turning a staff I know how 
difficult it is to reverse the staff in the lathe 
and get it to run true. Then it must be 
harder yet to get it to run true after it is 
staked onto the balance. 
to stone a pivot down, do it in a workman- 
like manner, and polish it afterward, but 
don’t put yourself out any for the chance to 
work on one. 


The expansion and contraction of the bal- 
ance, as explained in the last article, begins 
at the arm and extends toward the cut in the 
segments, and the effect is felt progressively 
as it nears the cut, but the balance arm also 
expands and contracts, and if a balance arm 
has to be stretched, damage to the tempera- 
ture adjustment may follow unless consider- 
able care is used. If the arm is stretched 
about half way between the staff and the 
end of the arm, as they usually are, the 
interior construction of the arm must be 
changed at that point so that it does not act 
identical with the other arm during com- 
pensation. If it is imperative to stretch an 
arm place your chisel punch as close to the 
rim of the balance as possible to get it. That 
is as close to the end of the arm as possible, 
and make the indentation at that point. The 
expansion and contraction are nearly ex- 
pended, or taken up at that point in the arm, 
and not so much effect is felt. It is a good 
plan to remove the meantime screw so as 
to get as close as possible to the rim. 

_ While the writer does not consider that it 
is a good practice to stretch a balance arm, 
he does consider that it is better than trueing 
the end of the segment out away from the 
arm to get a balance round, provided the 
job of stretching is done right and not 
butchered. If you prefer not to stretch the 
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If it is necessary . 


arm the proper procedure is to true the 
segment attached to the long end of the arm 
out beyond the short end of the arm. While 
an American manufacturer advocates this 
way, I take exception to the method for 
several reasons. First, it disturbs the center 
of gravity of the balance. Second, the free 
end sticking out from the arm is an agent 
to be acted upon by atmospheric resistance. 
Third, it leaves the preponderance of mass, 
irrespective of weight on the long end, and 
tangential pull on the pivots, due to the mass 
on the long end being further from the cen- 
ter of oscillation, will be greater on the long 
side, which will upset your calculations when 
attempting to adjust to the vertical positions. 

“But,” you say, “this is not the analysis 
you promised.” This is an analysis of how 
to do the job correctly so you will not have 
the troubles encountered through careless- 
ness, and if a watch does come to you which 
has the earmarks of butchery as spoken of, 
about the best you can do is to grit your 
teeth and do the best you can. Of course 
there is always the alternative of replacing 
the damaged parts, but many will not pay 
the price for this and we must do our best 
with the material at hand. If one comes in 
with one balance arm longer than the other, 
the screws filed as they very often are, 
and other damage done, the thing to do is 
to call the customer’s attention to the same 
and explain that in that condition the watch 
will be made an average timepiece, but too 
much is not to be expected unless new ma- 
terial is used. 





Sam’s Clocks 





ITH setting the clock back one hour to 
conform with standard time, Sam Wil- 
son, Official clock inspector at the S. Clark 
St. police station, was a busy man recently. 
Sam, who is a Negro, has been a fixture 
at the station for more than 25 years. He 
is the only city employe who never asked 
for a vacation or a raise in salary. Strictly 
speaking he is not an employe of the munici- 
pality, but Sam takes exception to the term 
“roustabout.” He ekes out a livelihood by 
running errands for prisoners. 

The basement of the station, which be- 
longs to Sam, has the appearance of a Con- 
necticut clock shop. Clocks of high and low 
degree stare at you from every side. They 
belong to Sam. He has picked them up at 
different times during his long residence at 
the station. Among themare Seth Thomas 
clocks, Ansonias, Howards, Meridens, Wa- 
terburys, Fords, Gillettes, and almost every 
other make known. 


Sam takes care of all the clocks in the 
station. The one in the desk sergeant’s room 
is a gift from him. He donated the time- 
piece that ticks on the wall in the branch 
of the Municipal Court. Capt. Larkin’s 
clock is, or was, the property of Sam before 
he made the captain a present of it. Buying 
second-hand clocks and sticking them all 


‘over the police station is his chief enjoyment. 


Yesterday amid his clocks he discoursed 
while turning back the hands. 

“Clocks are the most ancient and honor- 
able pieces of furniture in history,” he said. 
“There ain’t one man in a million that un- 
derstands clocks. have made them a life 
study. Clocks are like human beings. Some 
of them are lazy and won’t work. Others 
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are slow, or behind time, while a good many 
clocks I have met are always fast or ahead 
of time. 

“According to natural science, clocks have 
this or that disease, just the same as people. 
There ain’t nothing nicer in the house than 
a good, healthy clock. But you’ve got to 
watch ’em close if you want to keep ’em 
healthy. 

“Sometimes you'll hear a clock make a 
buzzing sound, just before or after the even 
hour. That’s a sign the clock’s liver is out 
of whack. Clocks have headaches and 
cramps and rheumatism and kidney trouble. 

“One day Capt. Larkin called me into his 
office and he says, ‘Sam, this d——d clock 
won’t run. Take it out and see what’s the 
matter with it.’ 

“Well, I took it down in the basement and 
put it with all the other clocks and it started 
running without me touching a hand to it. 
Do you know what was the matter with it? 
It was lonesome. Nothing wrong with it at 
all, only it was homesick. When you buy 
a clock at a jewelry store you take it away 
from its brothers and sisters. The captain's 
clock was never away from home before and 
it just naturally was lonesome. 

“Clocks are controlled by the spirits, just 
like you and me and everybody else. There 
are good spirits and bad spirits, and that’s 
why there are bad clocks and good clocks. 
You can’t see the spirits—nobody can see 
them—but they are inside the clock, just the 
same. I can’t see them, but I talk to them. 
They tell me their troubles and I fix ’em up. 
It ain’t no trick to fix a clock if you know 
what ails it. 


“When Noah built the ark he took two 
of every kind of animal and fowl—the male 
and the female—and gave them a place to 
lie down in the hold of the vessel. Many a 
man would have been so upset over what 
Noah knew was going to happen that he 
would have forgotten to take his clock with 
him when he sailed away. 


“But Noah didn’t forget it. He wound 
the clock before going to bed every night 
and when the big rain storm was over he 
looked at the clock and said to his family, 
‘It is just 20 minutes past 7.’ The ark was 
high and dry on a mountain. Noah, with 
the old clock under his arm, was the first 
man to set foot on dry land. After giving 
thanks for being saved from the flood he 
wound the clock and they all sat down to 
breakfast.”—Chicago Tribune, 





Maier & Berkele have just issued their 
new catalog for the holiday season, which 
contains 130 pages and is profusely illus- 
trated with a variety of well-chosen gifts, 
including iewelry, silverware, clocks, 
watches, mesh bags, fountain pens, pencils, 
toilet sets, etc., etc. Some very interesting 
arguments are published under the caption, 
“How you should buy sterling.” This is the 
firm’s 29th annual catalog. Maier & Berkele 
have been in business in Atlanta for 37 
years. Besides illustrating and -describing 
stock, the book contains information on 
birthstones and their meanings, birth-month 
flowers, wedding anniversaries, and articles 
on the care of pearls, silver, etc., the eti- 
quette of wedding gifts, why gold blackens 
the skin, romances of the south’s heirloom 
silver, etc. 
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LEES & SANDERS. 


Ten to 14 Days longer to wait for our 
returns, but they are worth waiting for. 


SWEEP SMELTERS., 
BIRMINGHAM,ENG. 




















ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER 
COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 4%” wide. The gearing 
system used multiplies the power, and 
at the same time relieves the machine 
of excessive strain. It runs surpris- 
ingly smooth and noiseless — small 
space and big power. 


¥ Manufacturers 
Leiman Bros.°*“3="::: 


Makers of good machinery for 35 years 





MESH BAGS Repaired Repla ed 


Relined—Refinished 
WE MAKE THEM LOOK LIKE NEW 


SILVERWARE 


completely restored to its original beauty and usefulness 
Quick Service, Accurate Work, Economical Charges 


We Guarantee Your Satisfaction 


SPECIAL NOTE—Freshen up your stock for the holidays. Let us 
take off the summer tan from your otherwise salable stock. We 
are plating specialists. A clean stock encourages sales. 


SWARTZ & CISKE 


“Plating That Lasts’ 
10 S. WABASH AVE. CHICAGO, ILL. 








Mr. Jeweler 


Fine Jewelry Engraving is an asset to your business— 
sells your goods—makes customers for you. 

Why not have an expert do it for you this Christmas? 
Every job personally engraved by Mr. Albert A. Winter. 


Thirty Years’ Experience 


Pleasing and effective. Styles—Service to those that 
want the best. Job or contract. 


Winter’s Jewelry Engraving 


Dept. A, 343 W. North Ave. Chicago, III. 


Bronzes—Metal Artware 
Repaired (%) Refinished 


Send the Job to Us and Get an Estimate 
If it can be repaired we can do it. We 
guarantee to please you. 


GILBERTSON & SON 


Silversmiths 
5 So. Wabash Ave. CHICAGO, ILL. 











McWILLIAMS MFG. CO. 


McWILLIAMS ROLLING MILLS WIRE DRAWING MACHINES 


Feet Presses Ingot Molds Tubbing Machines Burnishing Lathes 

Screw Presses Glass Presses Hammering Machines Solder Grinders 

Draw Boards Drops Reducing Machines Large Piercing Presses 

Coilers Lap. Lathes Polishing Heads Oval Chucks 

Rotary Shears Speed Lathes Small Power Presses Plater’s Clamps, ete. 
Special Machines to order. 

237 Eddy St. Providence, R. I. 











The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co. 
Pat. Feb. 20,1917 100 W. 21st St., Room 411, New York Pat. May 25, 1920 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 





UNITED STATES PATENTS 


Issue of Nov. 13, 1923 





1,473,717. FINGER RING. Norman Evans Art- 
KINSON, Vancouver, British Columbia, Can- 
ada. Filed April 17, 1922. Serial 553,423. 
1 Claim. 


A ring shaped body having one of its lateral 
margins notched to previde a cutting edge lying 
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inwardly of said margin, and a cover plate for the 

notch slidable on the outer surface of the ring and 

provided with grcoved portions accommodating the 

edges of the ring therein. 

1,473,727. BELT BUCKLE. 
Cranston, R. I., assignor to Wightman & 
Hough Co., Providence, R. I. Filed May 11, 
1921. Serial 468,667. 7 Claims. 

A belt buckle comprising a plate, a strap en- 
gaging member pivoted to the plate between the 
ends of the plate, the distal end of said member 
co-operating with one end of said plate to provide 
separable gripping jaws to engage one end of a 
belt, a spur on the distal end cf said member to 


Hersert D. Houcu, 





selectively engage in the openings of the belt, when 
the jaws are opened, means at the other end of 
said plate to which the other end portion of the 
belt may be attached, the pivot of said strap en- 
gaging member and said last mentioned means 
being arranged relative to each other to move said 
gripping jaws and hold them in normally closed 
positions when a strain is brought upon the belt. 
1,473,763. WINDING MECHANISM FOR 
WATCHES. Freperick G. Gruen, Cincin- 
nati, O., assignor to The Gruen Watch Co., 
Cincinnati, O Filed Feb. 21, 1922. Serial 
538,313. 4 Claims. 
In a device of the class described the combina- 
tion of a reciprocating stem, a yoke _ pivotally 





mounted adjacent the stem adapted to be moved 
about its pivotal mounting by the reciprocation of 
the stem, and means fixedly carried by the yoke 
for Precluding movement of the yoke longitudinally 
of the axis of its pivotal mounting. 
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1,473,796. BRACELET OR LIKE ARTICLE OF 
JEWELRY. Atmyr L. Newman, Warwick, 
R. I., assignor to A. L. Newman & Co., 
Cranston, R. I. Filed March 8, 1922. Serial 
542,114. 5 Claims. 

An article of jewelry comprising a series of 
boxlike link-members having openings in their 
sides, connecting-elements having parallel legs ex- 
tending through the openings in adjacent link- 
members and provided with means at their ends 
for engaging the edges of the openings, and means 
on the link-members adapted to be inserted be- 








tween the legs on the connecting members to hold 
the latter in locking engagement with the edges of 
the openings in the link-members. 


1,473,991. BELT BUCKLE. Ernest N. Hum- 
PHREY, New Britain, Conn. Filed Dec. 9, 
1922. Serial 605,816. 3 Claims. 


A belt buckle formed of two sheet metal mem- 
bers, one of said members having a hook thereon, 
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the cther of said members having a slot therein 
for receiving said hook, an integral projection on 
the hook member at the bend thereof for frictionally 
engaging the wall of the slct in the other member 
when the said members are engaged, said projec- 
ticn serving to prevent accidental disengagement 
of the two members. 

1,474,240. ALARM-CLOCK RELEASE FOR 
PHONOGRAPHS. Louis Cranze, New York. 
Filed Dec. 19, 1922. Serial 607,848. 2 Claims. 

In an alarm clock phonograph release, a brake 
plate mounted within and extending from an alarm 

clock, said plate having a notch in its edge, a 

latch lever engageable in said notch, a spring tend- 

ing to move the plate in a predetermined direc- 





tion, said lever holding the plate against said move- 
ment, an alarm mechanism, a cam movable upon 
the actuation of said mechanism to engage the 
latch lever, a second spring normally holding the 
latch lever against movement by the cam, a finger 
on the alarm mechanism vibrating therewith, the 
upper end of the latch lever engageable with the 
end of the finger in one position of the lever to 
stop the vibration of the alarm mechanism. 


DESIGNS 


63,250. PENDULET. Gegorce Arinswortu, Great 
Neck, N. Y., assignor to Alfred Vester & 





Sons, Inc., Providence, R. I. Filed April 26, 
1923. Serial 5,967. Term of patent 7 years. 
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63,252. BOWL. FrepericK Carper, Corning, 
N. Y., assignor to Corning Glass Works, Corn- 














Cc 3 I | 





ing, N. Y. Filed Aug, 22, 1922. Serial 3,508. 
Term of patent 14 years. 

63,262. PENDULET. -GLrenn' E. McFappen, 
Lakewood, Ohio, assignor to Alfred Vester 





Sons, Inc., Pre vidence, R. I. Filed Nov. 15, 
1922. Serial 4,293. Term of patent 14 years. 





——+ 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Mark Registrations Granted Nov. 13, 
1923 
175,754. MESH BAGS COMPRISED WHOLLY 
OR IN PART OF PRECIOUS METAL. 
Wuitinc & Davis Co., Plainville, Mass. 


Filed August 24, 1922. Serial 168,662. Pub- 
lished Aug. 7, 1923. 
175,808. TIME-INDICATING APPARATUS— 


NAMELY, CLOCKS. Warren 


Ashland, Mass. 


CLocx Co., 


Filed March 3, 1921. Serial 144,303. Published 
Aug. 7, 1923. 
175,811. WATCHES. Stein & Ex.socen Co., 
Chicago. 


Filed July 21, 1921. Serial 150,779. Published 


Aug. 21, 1923. 

175,844. WATCHES. Joseru Davinc, New York. 
Filed May 17, 1923. Serial 180,754. Published 

Aug. 21, 1923. 


175,858. WATCHCASES. Joseru Fanys & Co., 
New York. 
Filed Feb. 9, 1923. Serial 175,777. Published 
Aug. 28, 1923. 
175,868. SILVER-PLATED HOLLOW WARE. 
Farser Brotuers, New York. 
Filed Jan. 27, 1923. Serial 175,191. Published 
Sept. 4, 1923. 
175,875. CERTAIN NAMED JEWELRY. Fr. 


Spee, Pforzheim, Germany, and Providence, 
mn: 1. 
Filed April 17, 1923. Serial 179,285. Published 

Aug. 7, 1923. 

175,903. CERTAIN NAMED JEWELRY. Fr. 
SpEIDEL, Pforzheim, Germany, and Providence, 

ee 
Filed March 19, 1923. 

lished Aug. 7, 1923. 

175,930. FINGER RINGS. Harry E. Kaptan, 
doing business as H. E. Kaplan & Co., Chicago. 

Filed May 10, 1923. Serial 180,436. Published 

Aug. 28, 1923. 

175,941. PEARLS, PEARL NECKLACES, AND 
PEARL-MOUNTED JEWELRY FOR PER- 
SONAL WEAR, NOT INCLUDING 
WATCHES. EstHer C. SuHapire, doing 


Serial 177,703. Pub- 





































134 


business as American Diamond & Jewelry 
Co., Chicago. 
Filed Dec. 16, 1922. 
Aug. 21, 1923. 
176,042, ALLOY INTENDED TO BE USED 
FOR JEWELRY AND JEWELERS’ 
GOODS. Marret, Bonnin, Leper & Guieu, 
Paris, France. 
Filed May 1, 1923. 
Sept. 4, 1923. 


Serial 173,444. Published 


Serial 180,018. Published 








Notes from Ohio 


TRADE CONDITIONS 

With the holiday season less than a month dis- 
tant, retail jewelers in the Akron-Canton district 
are preparing to handle the rush when it starts. 
There is every indication that the Christmas season 
will be one of the busiest in recent years. Indus- 
trial conditions in the two cities are as near normal 
as at any time since the war boom days, and col- 
lections have been improving for several months. 
There is a much better demand for diamonds, al- 
though no large stones are being sold, this mer- 
chandise being confined to engagement rings, jewel- 
ers say. There is some call for wrist watches, and 
jewelers say demand has quickened for silverware 
and cut glass. It is the opinion of leaders of the 
trade that fully 50 per cent of the Christmas busi- 
ness will be confined to the gift shop sections of the 
jewelry store. Repeat and fill in orders have 
started coming in to jobbers in this district. The 
demand in the smaller towns in this section is better, 
due to the improved crop conditions this Summer. 
To date there has been quite an active season cf 
buying for Christmas. 

A watch said to have been made in 
London in 1659 is on display in a show 
window of the Fred H. De Witt jewelry 
store, at Port Clinton, O. The display 
attracted a great deal of interest and 
attention. 

The George S. Dales & Co., jewelers of 
Akron, recently observed its 45th anni- 
versary with a sale which involved jewelry 
merchandise in all departments of the store. 
An extensive advertising campaign was 
waged during the progress of the sale. 

The M. I. Neiman Jewelry Co., Massillon, 
has purchased a quantity of German marks 
which are being given away to customers, 
Mr. Neiman is giving with each $5 pur- 
chase a 10,000 mark note. The stunt is 
attracting much attention and the store got 
much publicity through newspaper feature 
stories. 

Frank M. Benner, pioneer Lisbon, O., 
jeweler, died at his home in that city. For 
more than 50 years he was engaged in the 
retail jewelry business in Lisbon and is 
widely known to the profession over the 
country. Deceased is survived by his 
widow and one daughter. Funeral services 
were held and burial made at Lisbon. 

The jewelry store of the late Frank M. 
Benner, Lisbon, O., has been taken over by 
George B. Wisden, Point Marion, Pa., and 
a former resident of Lisbon. The Benner 
store was established by J. F. Benner in 
1848 and it was in later years taken over 
by his son, F. M. Benner, who died sud- 
denly, recently. Mr. Wisden also owns a 
large jewelry store at Point Marion, O. The 
Pennsylvania store will be disposed of and 
Mr. Wisden will locate in Lisbon perma- 
nently. 

Owing to the nearness of the holiday 
season and the condition of the country 
roads in and out of Canton, the November 
meeting of the Canton 24 Karat Club was 
called off by officers. The meeting scheduled 
for Bender’s Cafe, Canton, Wednesday 
night, Nov. 14, was to have been addressed 
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by Mayor C. C. Curtis, of Canton. In all 
probability the December meeting also will 
be eliminated and regular monthly sessions 
resumed in January. A legislation program 
is in prospect for the early months of 1924. 








Trade Gossip 


The largest catalog yet published by A. G. 
Schwab & Sons, Cincinnati, O., is that which 
has recently been sent out to the trade. It 
is embraced in a new cover design of sev- 
eral colors and contains more pages than any 
book yet put out by the firm. A number of 
letters have since been sent to the firm con- 
gratulating it on the book. 

* * * 

The Pen-O-Pencil Co., 527 Fifth Ave., 
New York, has placed on the market a 
product known as “Twinpoint.” It is a 
simple but clever combination of a high- 
grade, self-filling fountain pen, and a pro- 
pel, repel, and expel mechanical pencil with 
eraser and magazine of six extra leads 
conveniently located in the barrel. 

x * * 

An ingenious telegraph code for jewelers 
has been worked out by W. A. Kinsman, 
vice-president and general manager of the 
Towle Mfg. Co., Newburyport, Mass. It 
has been mailed to customers, and is the 
first practical code offered to the industry. 
It is expected to prove of extensive benefit 
to the: entire industry, since it can be used 
in ordering silver flatware from any manu- 
facturer. “Every manufacturer of silver- 
ware,” declared Mr. Kinsman, originator of 
the code, “has encountered more or less 
difficulty in connection with telegraph orders. 
Most orders are too wordy, and therefore 
involve undue expense in putting them on 
the wire. Some orders are ambiguous, and 
time has to be consumed in deciphering them. 
There has heretofore been no definite system 
of wording. In many cases it will mean the 
saving of fully 300 per cent of the number 
of words often employed in ordering by wire. 
It simplifies and systematizes the entire 
technique of ordering. Our service depart- 
ment will be glad to send the code to any 
one in the trade who will write us requesting 
a copy,” states Mr. Kinsman. The copy of 
the code includes complete instructions for 
its use. 








Notes from West Virginia 


Preparations are now under way for the 
opening of a branch of Caplan’s Jewelry 
Store in the Conner and Duncan building 
on High St., Morgantown. 

The Slaven & Goldberg Co. has opened a 
new jewelry store at 305 Main St., Fair- 
mont, W. Va. The same concern operates a 
similar store in Clarksburg. 

J. R. Anderson, New Martinsville, W. Va., 
recently installed three new large wall cases, 
and a large six-foot safe in his store, and 
will put in a large line of merchandise for 
the holidays. 








I. J. Waler, who formerly conducted a 
pawnbroker’s sales store at 215 Main St., 
Poughkeepsie, N. Y., for four years and 
recently quit the business for a short time, 
has reopened at 235 Main St., in the same 
city in a much better location and with a 
much nicer store. 
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Lawrence Presterly, Lancaster, has 
entered the Bowman Technical School as 
a student in watchmaking. 

Charles Bischoff & Son have finished a 
beautiful Past Master’s jewel for the Ma- 
sonic Lodge of Parkesburg, Pa. 

Abram Kranich, of Kranich Bros., was 
in Altoona last week opening a new jewelry 
store for his firm. It is located on 11th 
Ave. 

The beautiful silver prizes which will be 
awarded at the card party and dance of the 
111th Ambulance Company were exhibited 
last week in a North Queen St. store win- 
dow. 

William Stauffer, Eden, has in his posses- 
sion a clock 135 years old. Its working 
power is of apple wood, and the wheels are 
also of wood. The timepiece is in good 
condition. It measures just three feet in 
height. 

The annual convention of the State De- 
partment, United Spanish War Veterans, 
will be held here next June, and the badge 
for the delegates has been adopted. It has 
a bronze bar and keystone pendant, the con- 
necting ribbons being red and orange. 

Some of the local jewelry stores have 
already donned Christmas holiday attire. 
Christmas season closing hours were adopted 
by the merchants on Noy. 22. Dec. 15 and 
Thursday, Friday and Saturday, Dec. 20, 
21, 22, open until 9 p. m. The night before 
Christmas, stores will close promptly at 7 
o'clock. 

Francis P. Barr, of the Bausch & Lomb 
Optical Co., Rochester, N. Y., lectured be- 
fore the Lancaster Optical Co. at its meet- 
ing last week, on the subject, “Visual 
Vacuity.” Representatives of the organiza- 
tion at Harrisburg, York, Lebanon and 
Reading were present, as were a number 
of laymen. The lecture was of unusual in- 
terest. 

Saul S. Solomon, jewelers’ supplies, spent 
several days recently among his trade in 
southern Lancaster county. W. S. Flory, 
Park; E. F. Miller, Red Lion, Pa., and J. 
H. Sensenig, New Holland, were recent 
visitors to the Solomon establishment. Mrs. 
Solomon was a recent visitor to New York, 
where she attended the wedding of a 
nephew, Louis Goldberg, formerly engaged 
in the jewelry business. 








Consular Notes 


An agency for nickel plated and rolled 
gold jewelry is being sought by a concern 
in Singapore, Straits Settlements. Anyone 
desiring any more information should write 
to the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., and make 
referetice to file No. 8125. 


* * * 


A concern in Algiers, Algeria, is seeking 
the agency in that country for imitation 
jewelry. Further information regarding 
this can be obtained by addressing 
Bureau of Foreign and Domestic Commerce, 
at Washington, D. C., or any of its branches 
and referring to file No. 8178. 





